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Herbert Photos, Inc. 
} Pearl Divers of Ceylon Selling Their Share of the Catch to Retail Purchasers, Who Line the Shore Each Time the Pearl 
Fleet Returns With Its Cargoes of Pearl Oysters 
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THESE 27 LEADERS WILL BE 
FEATURED IN NOVEMBER 
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EDWIN FROST JOHNSON, FOR 39 YEARS 

A GORHAM MASTER CRAFTSMAN 

HE pert sxiit of the Gorham 

Master Craftsmen is quickly 
evidenced by this array of Gorham 
Sterling flatware. It embraces all 
appropriate forms of ornament, 
each worthy of its silver, each an 
investment 10 fine are and precious 
metal. 





Your jeweler will gladly show 


you any of these patterns. 
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A full page appearing in the November issues of: 


Arts and Decoration House Beautiful Theatre Magazine 
Asia Life House and Garden Time Vogue 
Country Life Vanity Fair Town and Country 
Good Housekeeping International Studio World Traveler 


also 40 leading newspapers, November 14 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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Some Interesting Precious Stones 








Translated Expressly for THE JEWELERS’ CIRCULAR 














N article appearing in a recent issue of 

Die Uhrmacher-lV oche, written by Dr. 
Julius Cohn, gives some interesting facts 
concerning several precious stones. We ap- 
pend translation in part: 

“Among the precious stones which Mother 
Nature has blessed us with, several, dia- 
mond and zircon for instance, distinguish 
themselves by their great brilliance and de- 
lightful play of color. Others, as ruby, 
sapphire and emerald, please mankind with 
their loveliness and the perfection of their 
color; others, again, as alexandrite, Indian 
cat’s-eye, the star corundums, nephrite and 
jadeite as also lastly the blue zircon afford 
peculiarities which should attract the inter- 
est of all lovers of and dealers in precious 
stones. In the following lines we_ will 
occupy ourselves with the latter category 
of precious stones. 

“A most remarkable product of nature is 
alexandrite, that precious stone which is 
found in the Urals, on the island of Ceylon, 
in Tasmania and Rhodesia and which gives 
forth a strange color change with: differert 
illumination. In ordinary daylight it ap- 
pears green as an emerald, whereas under 
artificial light, for example in lamplight or 
on striking a match in the dark, looks like 
a ruby, at times also violet. These colors 
differ according to the light source. From 
the researches of Prof. Miethe, of Berlin, 
the color-changes of alexandrite originate 
from peculiar ray absorption; that is to say, 
swallowing of rays by this precious stone. 
Alexandrite absorbs, for instance, the yellow 
and blue rays in great measure from every 
light source that can be proven by means 
of the spectroscope. In these cases one 
notices in the blue and yellow part of the 
spectrum, that is to say, of the color bands 
which are created by an ordinary glass 
prism, extremely strong absorption lines. 
On the other hand the stone permits pene- 
tration by the red_and green rays unhin- 
dered. As to the color change it is of im- 
portance whether a light source from which 
alexandrite receives its rays is rich in green 
cr red rays. According to. that it shows a 
more or less or respectively red color. As 
the green rays are prominent in daylight, 
alexandrite is always green in the day time. 
The light from almost all artificial light 
sources, especially that from an electrical 
glow lamp whose spirally wound filiment 
burns in an atmosphere of nitrogen or neon, 
on the other hand is rich in red rays. Hence 
alexandrite appears red in artificial lighting. 

“Science now is in position to. imitate 
these absorption conditions artificially as we 
have determined them with natural alexan- 


drite by aid of the electroscope. Thus Prof. 
Miethe and others succeeded, by dissolving 
zyanin and tartrazin in alcohol having simi- 
lar dilution of the solution, to create liké 
color changes. A vanadic acid salt especial- 
ly adapts itself for this purpose. By mix- 
ing this salt with a chemically pure clay, 
crystals of which were discovered several 
years ago, Privy-Councillor Miethe gained 
a synthetic product, in connection with the 
Electro-Chemical Works at Bitterfield. It 
reproduces the peculiar color changes of the 
natural product. The new artificial precious 
stone, however, cannot, in the scientific sense 
be placed alongside with artificial ruby and 
sapphire as a genuine stone. For it is 
neither chemically nor crystallographically, 
a chrysoberyl, and does not possess the same 
coloring matter as natural alexandrite. It 
is, nevertheless, an ‘alexandrite sort of arti- 
ficial corundum’ and is termed in the trade, 
falsely, ‘synthetic alexandrite. A. von 
Loehr best designates it as synthetic pseudo- 
alexandrite. China and Japan have, more 
especially, taken a great interest in the gem 
stone. Hundreds of thousands of karats of 
the synthetic product have been exported to 
those countries in cut condition during the 
last few years. 

“Similarly to the natural and artificial 
alexandrite, a second gem stone is preferred 
by Oriental nations: the Indian cat’s-eye 
which has been called chrysoberyl-cat’s-eye 
or cymophane and which is found both on 
the island of Ceylon and the Malabars. It 
appears in different color shades. For the 
most part they are transitions from brown- 
ish-yellow to yellowish-green, caused no 
doubt by a slight oxide of iron content in 
the stone. A special characteristic of cymo- 
phane is its most peculiar, generally white, 
gleam of light which, with every movement 
of the stone waves backwards and forwards 
over the surface lending it the appearance 
of at cat’s-eye. The cause for this peculiar 
phenomenon lies in the numerous crystal 
occlusions, for instance, rutil needles which 
are regularly posed, whereas, in the case of 
‘silk’ and ‘satiny sheen,’ the arrangement of 
the occlusions is irregular. The cut of 
chrysoberyl cat’s-eye is always en cabochon 
and only then perfect and beautiful when 
the cutter takes the direction of the oc- 
clusions into account. Even if the stone is 
not fashionable in Europe at present, there 
can be no doubt that in the case of cymo- 
phane we are dealing with a precious stone 
which deserves the attention of jewelers. 
The fact that it is scientifically impossible 
to imitate chrysoberyl cat’s-eye permits the 
stone to appear adapted for assured safe 


investment. Besides the peculiar- straying 
to and fro of the streaks of light, its rarity 
and its hardness, nearing ruby, speak in 
favor of cymophane. In spite of its opacity 
and its deceptive likeness to the quartz cat’s- 
eye, found in Germany and related to it, 
though softer, and to the tiger-eye and fal- 
con-eye, the stone will for all time have its 
friends and admirers. Let it be noticed 
also that this peculiar light phenomenon is 
also visible in other precious stones, such 
as ruby and sapphire. 


“Both these last precious stones point, 
again, to a further optical peculiarity, the 
so-called asterism, that is to say, they bring 
into sight on their surface a star, mostly 
six-rayed. The cause of this asterism is 
brought about, as with the cat’s-eyes, with 
the regular disposition of occlusions, for 
instance, rutil needles. As the star stones 
(asters) cannot be imitated, they deserve, 
in a much greater degree than formerly, to 
be prized. 

“Other interesting precious stones are 
nephrite and jadeite. Already, several thou- 
sands of years ago, the men of the Stone 
Age employed both these precious stones as 
raw material for different kinds of tools and 
weapons. Proof of this is given in the many 
discoveries of axes, knives, tablets, etc., 
found in Switzerland, Italy, France, Ger- 
many, Mexico, as well as all other lands 
scattered over the earth. 

“If we investigate the characteristics of 
these precious stones, we find that it was the 
extraordinary toughness of the material, 
which prehistoric man had noticed and 
which into the latest times, especially in 
China and New Zealand, made it so highly 
valuable. How great the resistance is of 
this precious stone against pressure, impact 
and blow, is seen by the test of the brothers 
von Schlagintweit, two German _investi- 
gators, carried out during a series of years. 
Down through a pipe they let fall from a 
height of 35 cm. on to a piece of nephrite a 
steel chisel and then a hundred pound 
weight. In spite of this the stone remained 
entire, but the edge of the steel chisel was 
broken. It is scientifically proven that 
nephrite possesses a greater firmness than 
the best steel. For instance, the test for 
firmness against pressure, the precious stone 
material gave a load-weight efficiency of 
7759 kg. Both natural products, nephrite 
and jadeite, can be reckoned as the toughest 
podies existing. 

“But the most interesting of all precious 
stones is the blue zircon discovered only a 
few years ago. It is found chiefly in the 
Siamese province Chantaboon, once in a 
while also in Australia. Its color corre- 
sponds with that of a lovely aquamarine, 
but with a somewhat steel-bluer tone. The 
play of color of the blue zircon is so won- 
derful that it hardly permits comparison 
with any other colored stone. To the pe- 
culiarities of this rare natural stone belongs, 
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above all, its content of radio-active sub- 
stance, for example, uranoxide and _thor- 
oxide. If one place a blue zircon on a 
photographic plate it acts on it, weakly 
already in 20 days, very plainly after 60 
days. Another characteristic, which sup- 
posedly has connection with its content of 
radio-active matter, is an extremely strange 
color change, which thereby identifies this 
precious stone. If one keeps blue zircons 
for a prolonged period in the dark, it ap- 
pears that some of them change their color, 
in that the rich blue, starting with the edge 
and growing toward the center, is converted 
to a dirty flesh-colored tone. If, however, 
the stone be exposed, when entirely dis- 
colored, to the rays of ordinary sunlight, it 
quickly returns to its original color. This 
peculiarity in the behavior of blue zircon 
carries no disadvantage whatever to its use 
in jewelry. 1f each iewel be worn from 
time to time, that 1s to say, once again now 
and then exposed to the ultraviolet rays of 
daylight. So that the owner of a blue zir- 
con who is not exactly informed of the 
peculiar characteristic, will scarcely become 
aware of the change in color. 

“Of special interest for science as well as 
in practice, further, is the circumstance that 
also with the aid of radium rays, as well 
as heating with access to the air, the blue 
stone takes on first a dirty flesh-color, then, 
after a colorless phase, a yellowish-brown 
looking color tone. By illumination through 
a powerful light source, for instance, a 
500-watt metal filament lamp, the original 
graiid blue color can be regained. By heat- 
ing also with exclusion of the air it is pos- 
sible to turn stones that have become yel- 
lowish-brown back to blue zircons.” 








A Word About Byzantine Jewelry 





A RAPID outline of the above subject is 
+* afforded by Herbert Norris, in his 
“Costume and Fashion.” After informing 
us that the design and workmanship of the 
Byzantine goldsmiths up to the fourth cen- 
tury had the same qualities as that of the 
Greco-Romans, he continues : 

“After this date the technique and elabo- 
rate designs of the Oriental goldsmiths were 
adopted. Consequently, the jewelry of the 
period following is characterized by lavish 
ornament, superficial display and_ slighter 
construction. Gold was the chief metal 
used, being more suitable for the more intri- 
cate and delicate piercings, and for the set- 
ting of precious stones. To some extent the 
methods of the goldsmiths of Classic Greece 
were followed in the decoration of gold- 
plate. Fine wire, twisted together into coils, 
formed minute motifs on plain gold ground- 
work. Stones were at first set in plain 
raised settings, but about the sixth century 
mounts were perforated, setting the stones 
clear, and fixing them with claws. Often 
large stones were threaded on gold wire to 
be suspended. 

“The favorite jewels were the emerald 
and sapphire; next, the ruby and diamond 
—all polished, not faceted. Pearls ranked 
as supreme favorites, and were used in 
alteration with colored stones, as a coutrast. 
Pearls were usually mounted on the plate 
or foundation by being perforated and fixed 
by a threaded gold wire. Rows of pearls, 
such as are seen on costumes in illustrations, 
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were threaded on gold wire and fixed to the 
material by loops at intervals. 

“Articles of jewelry were frequently set 
with mosaic work in stones—chiefly garnets 
—glass, and vitrified paste, in addition to 
jewels. This style of decoration was also 
introduced from the East. It became very 
popular with Byzantine jewelers and was 
much used for ikons. Another kind of dec- 
oration for jewelry was an engraved design 
on the gold, the incisions being filled in with 
black alloy. The whole surface was ‘then 
burnished. This art, called niello work, is 
of great antiquity, and reached its highest 
point of perfection in the 15th century. 
* * * The introduction of enamel into 
jewelry for personal wear was not very gen- 
eral, although :t was used to some extent 
for the decorating of diadems for emperors 
and kings. The art of the Byzantine jewel- 
ers reached its climax in the sixth century. 
Between this date and the tenth century 
there was a great demand for this work all 
over the civilized world.” 








Chinese Jewelry 





AN article under the above caption and 

from the pen of “Odg.” appeared in a 
recent issue of the Deutsche Goldschmiede- 
Zeitung. The following is a translation in 
part of the interesting information about 
Chinese jewelry. 

“The excavations in the graves of the 
Egyptian kings have brought to our ‘stage 
of culture’ with its proud contemporaries so 
many surprises. It shows that the superi- 
ority of the modern earth-pilgrim is largely 
only apparent. ‘Everything has been be- 
fore,’ and, especially the European, who is 
so fond of looking down on the ‘wild’ peoples 
of the South and Far East, would do well, 
frm time to time, to recall that their culture 
is several thousard years older than their 
own. Most of us make quite original con- 
ceptions of the art ability of the Chinese. 
While one gives the Japanese industrial art 
high praise, one believes the latter to be 
superior. And yet the Chinese goldsmithing 
art is not inferior to the Japanese or the 
European. 

“A long while ago there was held in 
America, in the Newark Museum, a com- 
prehensive exposition which placed before 
the visitors’ eyes the life and culture of 
the Chinese people. This exposition was 
inaugurated by the Newark Museum and the 
Newark Library in combination. The 
preparations for it took three years and in 
their realization involved about 500 per- 
sonalities and associations of China and 
America. The most attractive section of the 
exposition was composed of jewelry, 
precious stones and an abundance of per- 
sonal jewelry such as is found only and 
worn in China. They afford an insight into 
not only their personal satisfaction but, at 
the same time, the highly welcome invest- 
ment of their savings. The Chinese women 
are enthusiastic for jewels just as are their 
European and American sisters. In the 
special decoration of the head and hair 
there are hardly any women in any countries 
excelling the Chinese. For example, if, in 
Peking, a young lady is engaged, she winds 
her hair on her head and sticks a large, 
richly decorated silver needle through the 
plaits. 
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“This procedure has the same meaning as 
the engagement ring in our countries. With 
hairdressing it is often difficult to distinguish 
between the jewel and the dressing. This 
is especially the case with brides. Hat and 
hair are overrichly decorated with gold and 
silver filigree work, which are combined 
with kingfisher feathers, pieces of carved 
jade-stone, coral, pearls and precious stones. 
Frequently, a number of varicolored silk 
ribbons are added. The Chinese lady also 
wears earrings of the most various patterns, 
thus, for example, rings of gold wire hav- 
ing three to four inches diameter, to which 
a ball is fastened, are specially liked. 

“Another kind of earring consists of 
grapes and leaves of gold or silver which 
is fastened on with a hook. Alongside these 
one sees drops of jade, glass, gold or 
precious stones. 
possessed by all Chinese women; most wo- 
men and children also wear neck chains and 
pendants. Even the Chinaman not infre- 
quently wears a chatelaine on which some 
kind of costly, unique piece of jade or some 
other kind of precious stone is seen. * * * 

“The Chinese artisan performs what is 
astonishing in the case of form and finish 
of surfaces of jewels. The work is dis- 
tinguished by technical genius, tenderness and 
good taste. The methods of production are, 
as everywhere else, thus model, mold and 
pattern are employed. Further, the different 


techniques, as carving, repoussé, chasing, en-' 


graving, inlay work with employment of 
precious stones and enamel belong in the 
sphere of the Chinest artisan and gold- 
smith. In enamel work they greatly prefer 
employing cloisonnée. * * * A _ special 
group consists of filigree work which they 
like to combine with precious stones and 
enamel, and it is worthy of note what 
wonderful effects they obtain. Thus filigree 
work is often inlaid with turquoise king- 
fisher feathers. This operation is carried 
out on a specially prepared plate for this 
purpose and admits far-reaching results, but 
they are less durable than the former 
methods. * * * 

“The Chinese rarely cut precious stones, 
they stop with polishing them solely. The 
stones are bored in a suitable manner and 
are fastened by means of a small piece of 
fine wire. * * * 

“It cannot be denied that the Chinese 
people, from distant times, strived to advance 
and raise esthetic preception. One should 
remember that, already three thousand 
years before Christ, China was weaving 
silk.” —Odg. 








Albert Kamp, jeweler, Ossining, N. Y., 
and a member of the Hudson Valley Fed- 
erated Chamber of Commerce, is promoting 
a meeting of the organization at Indian 
Point, near Verplanck, Oct. 14, at which 
Mr. Kamp has secured as speakers Lieut.- 
Governor Seymour Lohman, Senator Sea- 
bury C. Mastick, and Assemblyman Milan 
E. Goodrich. The Commerce members will 
be guests of the Hudson Valley-Albany 
Day Line management on that day, and a 
splendid program and luncheon has been 
arranged. It is the custom of the Federa- 
tion to end its meetings early, in order that 
members who have homes at a distance from 
the meeting place may arrive home at a 
reasonable hour, 
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Die Kunstlichen Edelsteine (Artificial Pre- 


cious Stones). By Dr. HERMANN’ MICHEL. 
Cloth 477 pp., 934 x 7% inches. 180 illustrations 
in text and 2 colored plates. Second enlarged edi- 
tion. Published by Verlag Wilhelm Diebner, Leip- 
zig, Germany, 1926. 
Ve - published in 1913, this 
second edition has been delayed on ac- 
count of post-war chaotic conditions, al- 
though the first issue has been long out of 
print. It is considerably enlarged by pro- 
viding research methods (especially optical) 
for distinguishing the synthetic stones and 
by some discussion concerning their nomen- 
clature by the trade in self-protection. A 
survey of the four pages of “contents” (/n- 
haltsverzeichnis) gives one some conception 
of the manifold allied topics and the ex- 
haustive character of their treatment. And 
how important the topic! An efficient gem 
expert of the latter years of last century, if 
he now possesses only a knowledge, however 
perfect, of gem stones, will find himself 
grossly inefficient these days failing a knowl- 
edge concerning the synthetic competitors of 
this century. The time when the retail 
jeweler could just buy his goods, pass them 
over the counter and “let George do it” so 
far as detection of the closely imitative is 
concerned, is rapidly passing. Expressed in 
few words: Success in the business implies 
knowledge of the goods sold. But the goods 
in the jewelry business, which consisted 
largely of gem stones a few years ago, now 
include a whole series of synthetics as well 

s “fakes.” These “synthetics” are not here 
at the invitation of the jeweler, nor even of 
the wholesale dealer. They are interlopers 
which have forced their way into the social 
ranks of the aristocratic gem stones. But— 
they are here, Mr. Jeweler. And whether 
you introduce them to your customers or os- 
tracize them, you must familiarize yourself 
with their appearance (get acquainted) or 
suffer from ignorance. And it is to dispel 
such dangerous ignorance that Dr. Michel 
has written this most useful work. The 
Professor is a leader on this highly technical 
work; he is director of the minerological- 
petrographic division of the Natural History 
Museum at Vienna and head of the State 
authorized technical Research Bureau for 
Precious Stones in that city. 

Chapter I treats of “Methods of Mineral 
Synthesis.” What an array of mineral syn- 
thesists, scientists all, Prof. Michel trots out 
to our gaze! Last century we had (though 
few of us ever heard of their scheming to 
imitate Nature’s arcanum) Sénarmont, Fremy, 
Hauteville, Doelter, Morozewicz, Vogt, 
Koenigsberger, and later E. Baur, E. Dittler. 
W. Eitel, P. Niggli and his pupils. And 
then followed, the writer tells us, Carnegie 
Geophysical Laboratory at Washington, 
D. C., “which brought mineral synthesis to 
become one of the most perfect branches in 
mineralogy.” But do not let us run away 
with the false impression that all these emi- 
nent authorities were trying to bewilder the 
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jewelry trade with imitation gem stones. 
Their “synthetic” attempts were to cor- 
roborate their analytical work by reproduc- 
tion according to their analytical formule. 
In this chapter the reader is introduced, in 
a remarkably easy manner, into the new 
atomic knowledge recently attained as to the 
“fine structure” of crystals. (Better look up 
issue of THE JEWELERS’ CircuLAR Feb. 3 
and read article “Modern Science and the 
Jeweler.”) He tells of “Raumgitter” (space 
lattices) and their atomic make-up in the 
different crystals and gives schematic dia- 
grams of several as well as optical views of 
some gem stones in their magma. Also in 
this chapter are illustrations of different 
kinds of scientific apparatus used in obtain- 
ing synthetic knowledge. 

Chapter II deals with the “artificial con- 
struction of single precious and decorative 
stones.” Here are displayed the machines 
which produce corundums such as ruby (in- 
cluding alexandrite kinds) and sapphire, also 
spinel. There are views of the apparatus of 
the “Jewel Works Co.” of Biel-B6zingen, and 
an interior of the “Swiss Jewel Co.,” of Lo- 
carno, both in Switzerland. Here are also a 
number of photographic reproductions of the 
molten drops as they are formed in the fac- 
tories. The two colored plates, by the way, 
beautifully depict such drops produced by 
the J. G. Farbenindustrie, A. G., Bitterfeld, 
and the cut synthetics done by Deutsche Edel- 
stein-Gesellschaft, at Idar. Also in this chap- 
ter are shown optical effects of different re- 
searchers; the processes of Verneuil, See- 
bach, etc. Such imitations as of turquoise, 
tourmaline, etc., are discussed. 

Chapter III is devoted to the distinguish- 
ing of artificial stones from the natural, 
under the subheads: research methods; 
microscopical distinguishing marks between 
artificial and natural stones; the coloring of 
artificial and natural, and natural stones and 
luminescence phenomena under: radium-, 
Rontgen-, cathode-rays and the ultraviolet. 
Chapter IV treats of the “influence of arti- 
ficial stones on price and sales of natural 
stones,” also of export of artificial stones to 
India (Ceylon). As to the early fears that 
the jewelry business in genuine stones must 
fall into ruin, such has not been the case, 
and, the author says, such will not be the 
case as long as one can distinguish between 
the real and the artificial and, above all, as 
long as the retailer can keep his patrons as- 
sured as to his knowledge of the differences. 
Where the examination is beyond the jewel- 
er's faculties, he must have recourse to “re- 
search institutions.” But the public con- 
fidence will, he says, become lost if the dealer 
does not keep it clear in the minds of his 
patrons that this certain knowledge of dif- 
ference is at disposal. And he warns that: 
“This evil condition will become clearer as 
certain associations whose business it is to 
handle artificial decorative stones are spread- 
ing abroad advertising and sensational news 
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which is likely to arouse public indecision.” 
And he mentions some of the recently pub- 
lished newspaper “scare heads.” The points 
on this topic important to dealers are very 
clearly set forth ; how ruby and sapphire have 
risen in value since the arrival of the syn- 
thetic competitors, and so forth. 

Some of the facts as to the amount of pro- 
duction of these synthetics would surprise 
quite a few jewelers. In 1913 the artificial 
production in Germany and in France was 
great. The cost of raw material in Germany 
was about 10 pfennigs per karat; cut syn- 
thetic rubies sold at from 6 to 8 marks, sap- 
phires at 8 marks, purple sapphire at 12 
marks, two-color sapphire at 15 marks and 
the alexandrite kind at the same price. At 
the present day market prices are (in Amer- 
ican dollars per karat): rose ruby, $.14; 
pigeon-blue ruby, Burmah and Siam color, 
$.15; sapphire, hyacinth color, $.30; pad- 
paradshah color, $.45; purple sapphire, $.40; 
aquamarine-color spinel, $.75; and so on. 

Prof. Michel considers the dangers can be 
avoided by legal enforcement of defined terms 
such as “art-sapphire,” “art-ruby,” by the 
dealer and “synthetic stones” by the manu- 
facturer. He does not recommend the term 
“synthetic” to the retailer, as it is not always 
clear to the layman what the term implies, 
and in honesty should be always accompanied 
with an explanation. “ARTIFICIAL” is the 
name he prefers if the name of the true 
stone be used ; thus, “artificial sapphire,” “ar- 
tificial ruby,” etc. 


But “art-sapphire,” ho 
ruby” afford clarity also. Dr. Doelter sug- 
gested years ago such nomenclature as “art- 
ruby,” “art-sapphire,” etc. Such terms must, 
however, be held strictly for actual syn- 
thetics of the stone named. The German 
chambers of commerce are leaving nomen- 
clature system to the trade to settle, with 
warning against deception. They state that 
soon certain terms will become “common 
practice” and then such will define the in- 
tent. Quite definitely have the courts de- 
cided that the term “precious stone” (Edel- 
stein) attached to synthetics in any: way is 
fraud. The legality in use of “so-called” ap- 
pears to be still in doubt among the dealers 
at the present time. 

Two pages discuss the conditions surround- 
ing the large export of synthetics to India 
and make interesting reading. These stones 
are sold to first-hand dealers as synthetics, 
but Th. Ling (in “Goldschmiedekunst’) de- 
clares that native dealers sell them “mostly 
to Europeans or Americans” as natural 
stones; but “it is difficult to turn them over 
to wealthy Indian natives as genuine.” 

Under another sub-head is description of 
the “research bureaus’” methods of reporting 
on outcome of individual investigations done 
for jewelers and public. “Microphotographs” 
are taking up a position in these identification 
proofs submitted to applicants. 

Chapter V deals with falsifications of 
precious stones (glass, doublets, artificial col- 
oring, use of misleading designations, etc.). 
Chapter VI tells of the investigation of 
precious stones and their falsification. In it 
we have a short description of methods, prac- 
tical procedure and practical examples. There 
is a survey of the usage of individual appa- 
ratus. Included in this chapter are also five 
pages of tables for determining the nature of 
different precious stones by: color, specific 
gravity, hardness, crystal system, refraction, 
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One Article In The Window Is Worth Two In The Safe 








Paris Wears Pearls 
and Colored 
Stones 


Our Vice-president, Milton J. Heller, 
just home from Paris, has much in- 
teresting news about the latest styles 
of jewelry. 

Pearls and pearls only are worn as 
dress adornment. New styles now be- 
ing featured include long Lorgnette 
ropes in larger sizes up to 8 mm, with 
a variation in the form of long gradu- 
ated ropes up to 14 mm. Pearls of a 
decided pink tone are frequently seen. 
Pendant pear] necklaces are also among 
the favorites. 

In jewelry, colored stones lead. The 
emerald is undoubtedly the most popu- 
lar. Fine emeralds, particularly in the 
larger sizes, are especially rare and 
hard to obtain. In fact, all colored 
stones are hard to get and in great 
demand. 

The designs in jeweled pieces are all 
carried out with colored stones as the 
motif. This type of jewelry is unusu- 
ally beautiful. Most jewelry features 
emeralds. 

Jewelry as a whole is being worn 
more than ever. The quantity and 
beauty of the jewelry which one sees 
adorning the fair Parisienne is unex- 
pected and points the way to the com- 
ing styles in this country. 


Word “Reconstructed” Wrong 








There are no “reconstructed” rubies 
or sapphires. A misnomer which has 
persisted in the jewelry industry for 
years in spite of the effort to stamp 
it out is the habit of terming a syn- 
thetic stone “reconstructed.” 

Back in 1894, long before most of 
us were in the jewelry business, a 
curat of Geneva succeeded in fusing 
small fragments of genuine ruby into 
a larger stone. This was the first 
reconstructed ruby and but very few 
were made. They were brittle, poor 
in color, and hardly fit to be called 
precious stones. 

A short time later Prof. M. Vernuil 
at Paris succeeded in producing, in 
an oxyhydrogen furnace of his own 
design, a true synthetic ruby identical 
with the natural gem. This stone was 
fused from the same chemical con- 
stituents as are contained in the natu- 
ral stone. It was the first synthetic 
stone, and soon became known in the 
industry as the Hope Ruby. 

The synthetic stone is not brittle, 
is as clear and beautiful in color as 
the fine natural specimen, and has the 
same hardness and other chemical 
and physical properties. 

The term “reconstructed” should be 
stricken from the jeweler’s lexicon. — 


Personal But Not Confidential 


Emil Rennard, famous salesman for 
Benj. Allen & Co., was the star attrac- 
tion at the Chicago Wholesalers Ex- 
hibit last week. He kept a busy path 
between the Benj. Allen and Deltah 
Pearl Exhibits. Mr. Rennard knows 
how to sell pearls. 

* * * * 


They tell a good story about August 
Possin of Boszhardt-Possin Co., Mil- 
waukee. Some friends invited him to 
a picnic (we don’t know exactly but 
hear it was Milwaukee Brew). A little 
game of poker was started and August 
found himself $40.00 to the good. He 
immediately remembered an important 
appointment with his wife. Are we 
allowed to wonder what he did with the 
$40.00? 

* * * * 

What we consider an excellent record 
is that of Mr. Fred H. Swenson of 
C. L. Norsworthy Co., Dallas, whose 
letter we printed two weeks ago. Near 
as we can tell from our records, he sold 
43 Deltah Anniversary Assortments 
from a photograph and without the 
aid of a sample. 

* * * * 


Recent mail has brought us not a few 
very favorable comments on the eight 
colored pages of Deltah Pearls now 
shown in the leading wholesale jewel- 
ers’ catalogues. Extra copies supplied 
free on request to those who will use 
them. 


Enlarged Section Shows 
Exceptional Strength 


of Flexapearls 
That the new Style B Flexapear!l 


Wrist Watch Bracelet is strong enough 
to outlive any hard wear it may be put 





to, is shown by the picture in this 
column. This enlarged section illus- 
trates the sturdiness of its construc- 
tion. The gold-filled chased chain runs 
along both sides of the bracelet and 
holds the pearls anchored on crosswires. 
The hinge construction is unique and 
solid. The bracelet is flexible in every 
direction and cannot be broken unless 
deliberately maltreated. 

The bracelet is sold individually or 
on a pad of 6, to retail at $5.50 each. 








EMERALDS 


Direct From the Mines 


PERIODIC shipments of fine emeralds in the 

wanted sizes and qualities are being re- 
ceived. The vogue for Emerald Jewelry makes 
this announcement of immediate interest. Com- 
plete stocks contain large sizes for rings and 
fine jeweled pieces, matched stones for brace- 
lets, and stones in calibre sizes. 


L. HELLER & SON, 


Precious Stone Dept. 


358 Fifth Avenue, New York 


INC. 
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Jeochroism as well as proofs for glass and 
doublet imitations. 

Chapter VII is devoted to Pearls, their 
origin, cultivation, imitation, examination. 
Here are illustrations of Reichert’s nucleus- 
measuring apparatus and depiction of a 
nucleus-measuring attachment to a micro- 
scope. Pages 465-477 contain a copious in- 
dex of topics and personal names. 

Assuredly this is a most ambitious work 
almost exhaustive of the subject. For those 
who possess a knowledge of German, the 
work should be indispensable. It is to be 
hoped that a careful translation into our ver- 
nacular may soon put in its appearance. 
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Credit Men Convict 122 Fraudulent Bank- 
rupts and Recover $396,280 

Recoveries in fraudulent failures investi- 
gated by the National Association of Credit 
Men in the past fifteen months amount to 
$396,280, according to J. H. Tregoe, Execu- 
tive Manager of the association, who made 
the figures public last week. Since the asso- 
ciation began to raise its credit protection 
fund of $1,500,000 in June, 1925, it has 
brought about the conviction of 122 com- 
mercial crooks. 

“As a direct result of the department’s 
activities, according to careful compilation,” 
Mr. Tregoe said, “there were recoveries in 
the cases investigated and for the estates 
concerned of $396,279.73. These recoveries 
are more than the entire cost of operating 
the department since its active organization. 
The deterrent effects of the department and 
the fund subscribed for its maintenance can- 
not be even approximately estimated, but a 
decrease in fraudulent failures has been 
noted, and it is entirely safe to estimate 
the saving to business through the moral 
effects of the department and the fund is 
several times the entire amount of the fund.” 

The Eastern Division Credit Protection 
Committee of the association under the 
chairmanship of William Fraser, of New 
York, made public today a declaration for 
which the committee first went on record. 
It reads in part as follows: 

“What the cost of commercial crime is 
we are just begirining to realize through the 
uncoyerings so frequently made by our 
Credit Protection Deparement. It was a 
conservative estimate that, with no con- 
certed attack on commercial crime and the 
ease generally with which commercial 
crooks could get away with their insidious 
games and conspiracies, the country’s busi- 
ness was paying an annual toll of about 
250 million dollars, 

“The Eastern Division Credit Protection 
Committee registers a firm opinion that no 
movement of greater benefit to business 
morality and the honest treatment of credit 
contracts was ever organized than in this 
vigorous and carefully administered effort 
of the National Association of Credit Men 
to suppress commercial crime. 

“The Department’s efforts have aroused 
public attention to the seriousness of crime 
in commerce. The Federal and State Judi- 
cilaries have been aroused also to the serious 
moral effects of commercial crime and the 
interest and co-operation of United States 
Federal and State Attorneys have increased 
in this well organized attack on commercial 
crookedness.” 
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American Fair Trade League Changes Name 
to American Fair Trade Association 


The members of the American Fair Trade 
League, who include nearly a_ thousand 
leading manufacturers and distributors doing 
business in every State of the Union includ- 
ing many concerns in the jewelry and allied 
industries have voted almost unanimously 
in favor of substituting the word “Associa- 
tion” for the word “League” in the name 
of this organization. Edmond A. Whittier, 
Secretary-Treasurer of the organization, has 
just announced in a bulletin to members the 
result of the referendum on the change of 
name, which takes effect immediately. 

The question was brought up at the annual 
meeting here on June 30. Those who pro- 
posed the change urged that the word 
“League” implies an organization with a 
single objective, such as the “Anti-Saloon- 
League” or the “Tariff Reform League” 
whereas the term “Association” is better 
suited to a trade organization interested in 
all matters pertaining to the improvement 
of business practices. 

It was decided that the term “Association” 
is more in accordance with the objectives 
of the organization, which are stated as 
follows: 


“1. To aid in the re-establishment 
and continuance of fair competitive com- 
mercial conditions ; 

“2. To promote honesty in manufac- 
turing, in advertising, and in merchan- 
dising, for the mutual interest of the 
consumer, the middle-man and the manu- 
facturer ; 

“3. To bring to the public attention 
the existing evils in merchandising 
methods which operate to the injury of 
society ; 

“4. To act as a clearing house of 
information concerning trade practices 
and systems, and legislation relating 
thereto. 

“5. To aid in securing the enactment 
and enforcement of laws, state and na- 
tional, that will,— 

“6. (a) prohibit and penalize unfair 
competition; (b) prohibit and penalize 
dishonest advertising; (c) prevent the 
elimination of the smaller business man 
by unfair methods ; 

“7. And to secure to the public the 
benefits and protection of stable, uni- 
form retail prices upon all trade marked 
and branded goods.” 








HAVE YOU SEEN THIS WATCH? 





Reward for Information as to Waltham 
Repeater Missing in New York 


Information is sought among jewelers and 
pawnbrokers as to a watch described as a 
five-minute repeater made by the Waltham 
Watch Co., in a heavy 14-karat hunting 
case. 

The movement is number 3793686 and has 
Roman dials and black hands. The case is 
number 292754. “Adjustment and Patent 
1888” appear by the pinion inside near the 
numbers. 

A reward is offered for information that 
will lead to its recovery. Any jeweler or 
pawnbroker to whom the watch has been 
offered is requested to notify THE JEWELERS’ 
CIRCULAR at once. 
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November—Topaz * 





CLARA BELLE THOMPSON 


“Firm friendship is November, and she bears 
True love beneath the topaz*that she wears.” 


HE Emperor Maximilian was proud of 

his great strength and no amusement 
afforded him keener satisfaction than that 
of crushing fine topazes beneath his bare 
fingers. As a proof of physical supremacy, 
doubtless the act had points, but no person 
today would lay waste so exquisite a gem 
as the lovely golden-brown topaz which is 
the birthstone of November. 

The topaz is pre-eminently the stone of 
friendship and holds power over both the 
doner and recipient of the gift. As a charm 
it exorcises terrors of the night, perils of 
the deep, pestilence and plague. The sacred 
word soo-mah-thu-el-dia-voo-math-el, rapidly 
pronounced over and over with a_ topaz 
pressed firmly in the left hand is of the 
highest potency. Then indeed the stone has 
love magic, and can secure sudden favor of 
princes and prelates or bring great wealth 
and unlooked for success. 

A blind Caesar, according justice to a 
wounded serpent, received his sight when 
the grateful reptile dropped a_ beautiful 
topaz into his unsuspecting palm. Later a 
Roman general, who knew the sacred name 
of the topaz, spcke it to the complete dis- 
comfiture of the hostile army. 

The one flower fitted to complement the 
topaz is the chrysanthemum and, happily, it 
is the flower of the month. Matthias the 
apostle, Adnachiel the guardian angel and 
Saggitarius the Archer are especially watch- 
ful over the fortunes of the children of 
November and are careful for their ultimate 
success. 





* From: The National Jewelers Publicity Asso- 
ciation. 








National Jewelers Publicity Association’s 
Headquarters Located at 
Newark, N. J. 


Newark, N. J., Oct. 1.—It has come to 
the attention of the officers of the National 
Jewelers’ Publicity Association that there is 
an uncertainty as to where the association 
headquarters are located. Recently a letter 
reached the office from one of the trade or- 
ganizations, reading as follows: 

“We have recently had a number of 
inquiries as to where your association 
is located, and today one of our mem- 
bers again inquired, and stated that 
when he was in Pennsylvania one of his 
customers advised that he had addressed 
a communication to you at No. 37 
Maiden Lane, New York, but same had 
been returned by the postoffice. This 
party further mentioned that while on 
a recent trip he found that there were 
a number of jewelers interested in the 
Publicity Campaign, but were at a loss 
as to where to address letters.” 

For the information of the trade, the Na- 
tional Jewelers’ Publicity Association states 
that its offices are located in the American 
National Bank building, Belmont and 
Springfield Aves., Newark, N. J. 








W. J. Sader is reopening his jewelry store 
at New London, Wis. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Paris Jewelry and Gown Styles 








Beads and Fringe Worn with Autumn and Winter Models—Plain Gowns 
Demand Much Jewelry 

















N Roman Catholic countries full evening 
| dress is not seen until after Advent, ex- 
cepting for quite especial occasions and func- 
tions of extraordinary brilliance. Thus a 
defilé of mannequins, showing the Autumn 
and early Winter evening models seen this 
week in Paris, had nothing in the way of 
jong trains, although they will be required 
for occasions where court dress is de 
rigueur. Indeed, said the proprietor of an 
establishment, it is becoming more and 
more the mode to dispense with full eve- 
ning gowns, putting in their place very 
elegant dinner gowns that do not require 
a car to carry the wearer from place to 
place. For it is certain that in a showery 
place like Paris, the shortest distance, from 
restaurant to cinema, from café to theatre 
cannot be made on foot, if the ladies of the 
party are encumbered with trains. The 
new traffic regulations in Paris, although 
very beneficial as far as circulation of 
vehicles of all kinds is concerned, is 
naturally affecting social life. There are 
streets down which cabs can only go in 
one direction, if a cabaret in one of these 
thoroughfares is to be reached, some dis- 
tance must be gone on foot, or the car 
must make a long detour. Then Paris is 
the city, of all Europe, where the fewest 
real genuine evening gowns are seen at 
all, when worn by the really chic they are 
always covered by a cloak, while in other 
capitals, if evening dress is put on, the 
wearer wants people to see it, in all its 
éclat. In Paris, the English habit of 
dressing for dinner, at home, which pre- 
vails right down low in the middle classes, 
would be regarded as absurd, the Parisienne 
in this class taking off her outdoor costume 
on getting home and putting on an old dress- 
ing gown. 

The evening gowns shown are still very 
short, sleeves are very full if seen at all. 
The straight back is to stay. Very little 
material is used for a dinner-gown, that is 
very often transparent, and very slight. 
There is an all-lace gown in the proportion 
of one to every four of the models. Black 
and navy blue, a tint that is almost black, 
although not quite, are the favorite colors 
for evenings this Autumn and Winter. 
Magenta, deep scarlets, reseda, bordeaux and 
old gold are the other colors most likely to 
be seen. Paris is fringe “mad.” Paillettes 
and beads are being largely used in the 
confection of gowns. To begin with the 
lace gowns, that will be all the “rage” this 
Winter, a black lace dinner gown, some- 
what, but not deeply decolletée, V shape, 
was entirely made in Chantilly, over a satin 
foundation. Sleeveless, the top was plain, 
but pouched at the waist, below which the 
lace was worn in three frills, very full, but 
falling softly, making a very pleasing effect. 
The waistline, a little higher than during 
the Summer, was marked by a jeweled belt, 
formed of square beads of “emeralds,” 
mounted in silver, the gems were too large 
to be real. 


Another gown was all black satin, cut 
somewhat low, it has three deep flounces, 
cut on the cross almost without fullness. 
The sole ornament was an oxidized silver 
buckle, beautifully chased, set with tur- 
quoises, rubies and pearls, which fastened 
the belt that, very narrow, fell loosely below 
the hips. Both these gowns call for 
jewelry, being merely backgrounds for any 
amount of good gems. For all these black 
gowns must be lightened up with diamonds, 
set in platinum, with emeralds or other 
brilliant gems. A _ black gown had long 
sleeves, from which hung a six-inch black 
silk fringe, this fringe hanging from the 
under seam of sleeve, was carried right 
across the back, running below the yoke of 
the gown. 

Another lace gown was in deep cream 
lace, of very slight texture, with a pale 
green underdress. There was a suggestion 
of yellow in the reseda green of the dress, 
which toned well with the overdress in 
cream. The upper part of the gown was 
very plain. There was a belt over the hips, 
below which a certain fulness was noticeable, 
gathered into the belt, that was jeweled, 
gems being sewn flat on the stiff fabric 
used. 

A scarlet lace gown, over an underdress 
of satin, of the same color, was sleeveless, 
the bodice well pouched, so much so that the 
very general slight body and full skirt 
effect was altogether missed in this case, 
the skirt hanging full but not too full below 
a belt sewn with “diamonds.” Diamond 
bracelets, rings and necklace are almost a 
necessity with this gown, said the designer, 
although the mannequins merely wore the 
gowns, as usual, leaving the jewelry to the 
individual taste of the wearer. 

A white and black creation, in chiffon, 
the gown, to below the hips bing sewn with 
“diamonds,” the diamond sewn belt marking 
the waist, into which pleatings of black 
chiffon were gathered, was most effective. 
No jewels are worn with this creation, 
said the designer. There are already too 
many on the upper part of the gown. 
Tissues sewn with “diamonds,” pailletes or 
beads, will take nothing in the way of 
jewelry. Indeed women in the same room, 
wearing plain dresses, will require a great 
deal of jewelry to make up for the sombre- 
ness of their attire, for these “queen of the 
night” type of gowns shine and sparkle in 
the light. Turning on the electric light, she 
proved what she said, the hundreds of per- 
fectly cut “diamonds” that were cut in 
facets, of course, reflecting the lights, as 
the mannequin did a few dance steps across 
the polished floor. Some black crepe de 
chine gowns have porcelain bead belts and 
trimmings, all opaque white on black. 

The evening cape, to be worn with the 
black gown, is in gold brocade, or in black 
with a gold thread, that, however, is not 
obtrusive. It is lined with white or old 
gold. There is a high collar, either in velvet 
or fur. Many evening cloaks are in velvet, 
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with high wrap over collars. During the 
Summer months, the linings of cloaks for 
evening gowns almost invariably matched the 
gown, but in this collection nothing of the 
kind was seen, any cloak suiting any gown, 
within limits of course, as a light gown 
must have a light lined cloak. 

In the little house dresses, belts, very 
narrow, were seen, fastened by buckles, 
silver being largely used; also platinum gilt. 
Some had very dark mother-of-pearl buckles, 
the shape being either oblong, that is long 
and narrow, oval or rounded, it appears that 
these buckles will be much worn. 

Just as the full evening gown is going out 
somewhat, giving place to the dinner and 
dance gown, so the wedding dress is being 
planned with a view to subsequent utility 
in many cases. Beautiful in itself, it is 
being so made that it can be worn as a 
dinner gown later on and is no longer a 
kind of heirloom, saved up to be looked at, 
as for the ordinary girl white satin is no 
wear, especially in France, where in spite 
of all the edicts of the fashion, introducing 
white and cream, these shades are seldom 
seen on the street. By the side of the all 
lamé wedding dresses, that are now admitted, 
the usual thing is white satin or silk, covered 
with lace. If the gown is not entirely 
covered with lace, it is frequently trimmed 
with it, while the sleeves are usually in lace. 
If a plain white satin gown is worn, that 
will afterwards serve as a slip for other 
gowns, it is usually covered entirely by 
the tulle veil. This is the most economical 
plan, naturally. This softens the satin and 
gives an air of mystery to the wearer. 
Headdresses for brides are in fashion this 
year, whether consisting of a single line of 
diamonds or of pearls among the short 
hair, a band of gems holding the curls in 
place, or of a whole tiara, they give dignity 
to the wearer. Various kinds of white 
flowers are made into wreaths for brides 
this season, although the orange blossom 
er jassmine are the classical wear for young 
girls. In France and all over Europe, 
orange blossoms are only worn by young 
girls. The wreath and the tulle veil are held 
in place by pins with large pearls heads, or 
by diamond safety-pins. Pearl necklaces are 
the only wear for the young bride and the 
necklace must be very short; made up of 
small, although perfectly matched. pearls. 








W. H. Muncy, a former prominent and 
highly esteemed jeweler of Dalton, Ga., died 
recently at Gainesville. Mr. Muncy, was 71 
years of age. He was born in Virginia, 
but went with his parents to Texas when 
15 years of age. He first entered business 
at Marietta, but left there for Athens, 
Tenn., where he made his home for. several 
years. He went to Dalton in 1900 from 
Athens, being senior partner in the jewelry 
firm of Muncy & Bates. In 1904, J. P. 
Godwin, his brother-in-law, bought Mr. 
Bates’ interest and the firm name was 
changed to Muncy & Godwin. In 1905 Mr. 
Muncy moved to Gainesville, Ga., where the 
Dalton firm of Muncy & Godwin established 
a jewelry store. Later the partnership dis- 
solved, Mr. Muncy taking the Gainesville 
store and Mr. Godwin the Dalton store. 
Mr. Muncy retired from the jewelry busi- 
ness several years ago. He was highly 
respected in the jewelry trade and also 
business circles generally. 


ete essemeeeeet =~ 


TL Re sere . 
ne 


REN eer RE eNRCh eT pees 


THE JEWELERS’ CIRCULAR October 6, 1926 





47 4 ae 2. +> 


OE .g « 


hada Ge” 


B 


a ¢ 
ro 


~.s cpaagrey, ; : oo a > a (fis Peet 
SNA WNATE ¥ ©4 @ 4 Ne! : we ae ah 
") fe aye ae: “xi : eet OE o 

o#@af 
Get: 


a 
: : 4 
C4 £4¢¢ 24 0 e Par ee ee ee ? 


+: *-& q Bais 


* 
ie Bie te th te ee Te tee 
ee i i i ee 
+ eS ee gee ean ve, 


+. 


SER ee 8G eRe! 6 
i. a 


» ie ete ee ee oe oe eee ee SE 


te 


ee 
eee = ® 5 * 22 O O84 wee 4 
i 


yt ear® i i ae Ae ae a ee ee a a a 
OR I eR Or OP a ae > 
Fi 6 COE OOO AOE OEE EG gt ¥ 

tt C4 Gy 2 rm &# & wm Ft Ae di dae a dated 

"oe tas , died 

. , «© a ot a aoe 4 ~_< «£ 

eo. +6 oe ; é 1 AP ey. 
KOd ot eet . wet er © 

a : we 

Re . 6@ ue ‘fa; q\-3 oP ae 


- &£ @ 
* tf « 
24 


ee ee ee a ee i ee ee ee 


& 


“ 


s ae, a eee OM ee as ae 
0a 442 47'° * Oe: 6 he 

ee *@@eA as ‘so 
a 


4% -*% 
a 


te 
i ln iain Nile i in te Ri Dl ti bitin el hi in ii Ln hin hein ci oe i be aie ee, a, a, 


* 


* 
ee 


o 
* 


. 


“ 


& #2. @., 
eae” e+e OO ee 


€ ee oe a ; ~ 
Ly Oe me a ey 
cy as: ; & av Zee ee P. 


‘ & =: 
: Sage ‘2 4 all 
mio» eT aay 


?, 
f °x 


, ££ S 


= * = 4m] 4 *® 4 


a «4 


ae 
~ & 


Fo Chi, alten el ie ee hi Ni i ies Lin 
a 


i a 
> 2. ye eee ye 


| 











BEAUTIFUL 


| Arar Plets—onenrapracecers -Z “or 


Ask for memo of our Orienta Pearl and Jade Bracelets (List Prices] 650. Ngouan Hreet Cea“ Lorh. 











October 6, 1926 


THE JEWELERS’ CIRCULAR 








The News from England 











Improvement in Business Conditions Reported—Police and Citizens Catch 
Alleged Gem Thief—Collecting Carved Ivory Ornaments Now in Vogue— 
Young Merchant Pleads Guilty to Theft of Pearl Necklace and Is Sent 
to Jail—Silver Plate and Cutlery Trade Reported Improving— 
Novelties in Jewelry Stores 














Lonvon, Sept. 20.—Business is on the up- 
grade now that the vacation period is finish- 
ing and the jewelry industry, particularly 
in the manufacturing and jobbing end, is 
becoming increasingly active. The retail 
jewelers are now busy with their Fall and 
Winter jewelry displays the demand for 
large single stones being maintained satis- 
factorily. The condition of the diamond 
market is good. Foreign cutters are visit- 
ing the European diamond markets in 
goodly numbers and there is considerable 
competition among buyers to get the right 
kind of polished goods. According to 
Backes & Strauss, the diamond merchants 
of Kimberley House, Holborn Viaduct, 
E. C., there is a marked animation in 
the cutting centers now. “With the holi- 
day season concluding,” the firm says, “the 
return to animation in the markets, both 
here and in the cutting centers, continues in 
the most satisfactory manner. As one would 
expect, here in London, it is among the 
manufacturing and wholesale jewelers, 
rather than the retail trade, that the move- 
ment is the more noticeable, but West-end 
shopkeepers are continually getting demand 
for large single stones, and with our im- 
poverished markets they are increasingly 
difficult to find. In mélées and smalls there 
have been many transactions in the better 
grades, especially in straight sizes. In Ant- 
werp and Amsterdam one sees fewer large 
stones if possible, than here, as the owners 
of important stones are holding back from 
putting them on the market at present, fully 
realizing that even at the higher level of 
prices ruling today, the prices at which these 
stones could be cut from the new lots of 
rough shown by the Syndicate, would be 
higher still. The number of buyers already 
in these markets, and expected within the 
next week or so, gives promise of con- 
siderable competition to obtain anything that 
can yet be found at prices comparable with 
those obtaining before the vacation.” 

x ok * 


Diamond merchants of Hatton Garden 
joined in the chase of men alleged to have 
stolen two or three thousand dollars’ worth 
of jeweled handbags from a car used by one 
of the travelers of L. Sassienie, Hatton 
Garden merchant, this week. The traveler 
left his car of samples in a side street 
while he had lunch nearby. The chauffuer 
was standing not far from the car when he 
heard the engine start. In a few seconds it 
shot past him with two men in the front 
seats. The car collided with a lorry near 
Hatton Garden and the men jumped out. 
The police, assisted by diamond men in the 
“Garden,” gave chase, one of the alleged 
offenders being caught a few blocks farther 
on, 

x * * 

The diamond share market is strong, 

leading Kaffirs having registered sharp rises 


this week-end with sharp fluctuations in the 
price of Transvaal “Devels” as a result of 
the news of a new diamond discovery. De 
Beers deferred and Central Mining are both 
strong. 

x ok * 

Fobs are becoming very popular here and 
some of the newest which dangle from the 
feminine breast pocket take the form of 
diamend watches of flat, elongated shape set 
into a strip of black moire ribbon. Some 
fobs are just large bows of spotted ribbon 
bearing a jeweled pin of some sort. 

* * * 

Every once in a while a passion for collect- 
ing semi-precious items of jewelry takes hold 
of the public. Some time ago the vogue 
was for mother-of-pearl ornaments of 
unique design. Now it is for carved ivory 
ornaments. Some of the nobility have set 
the carved ivory fashion. Queen Maud of 
Norway is reported to be making an interest- 
ing coilecticon of carved ivory brooches. 
Lady Angelsey was responsible for the 
mother-of-pearl fashion. A member of Lord 
Athlone’s. staff in South Africa recently 
sent home to London a magnificent rope of 
ivory beads, each as large as a hazel nut. 
A carved ivory pendant is attached to the 
rope. The vogue for collecting such ivory 
articles is now extending to the masses. 
Carved ivory earrings are becoming very 
popular as a result. It is quite likely that 
the ivory cult will be exploited by the manu- 
facturers and that we may have a season of 
carved ivory earrings, bracelets, anklets, 
brooches and necklets. The real carved ivory 
goods are expensive, while the passion for 
collecting old ivory is making the yellowed 
pieces of antique design very valuable. 

* * * 

Edward R. Watts, the young merchant 
who was arrested on his return from Paris 
to the Croydon aerodrome by: air-several 
weeks ago and charged with the theft of a 
$72,000 pearl necklace from C. Packer & 
Co., the Regent St. jeweler, pleaded guilty 
at the Old Bailey this week and was sen- 
tenced to 13 months’ imprisonment... Another 
necklace worth $5,000 and a brooch valued 
at $800 also were concerned in the charge. 
Watts obtained the jewelry from Messrs. 
Packer’s salesman by a neat trick on the 
steps of his hotel in London where the 
appointment to inspect the goods had been 
arranged for. Watts then taxied to Croydon, 
chartered an aeroplane for Paris, and mailed 
the $72,000 necklace on to a friend at Ply- 
mouth with instructions that it be re- 
forwarded to him at Paris. The necklace 
was intercepted by the police at Plymouth. 
For the defense it was alleged that Watts 
became ill after getting possession of the 
jewelry from the salesman and did not re- 
member anything of what happened later. 
He found himself in a strange hotel near 
Paris. He suffers from spinal trouble, his 
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attorney toéld the court. When he found 
himself at Paris he flew back to Croydon, 
still in evening dress, and informed the police 
what had become of the jewelry he had re- 
ceived from the Regent St. jeweler. In 
view of Watts’ health imprisonment with- 
out hard labor was imposed. 
* * * 


A change for the better appears to have 
set in in the plate and-cutlery industries and 
a number of substantial orders from abroad 
are placing a different aspect on the outlook 
of the Sheffield manufacturers. Business 
within the United Kingdom is improving 
only slowly but from the foreign and colonial 
markets the demand for plate and cutlery 
is much more satisfactory. The large 
catering houses are beginning to place orders 
for table cutlery on a large scale. In a 
general sense only medium quality goods are 
being asked for, the purchasing power of 
the public being not yet what it should be, 
and the sales of high quality articles being, 
therefore, rather restricted. 

* * x 

Recent accounts published this side of the 
new clock in New York, with 26 feet dials, 
has called forth a commentary on the part 
of Gent & Co., the Leicester clockmakers, 


_who point out thatthe clock of the Singer 


Sewing Machine Company at Clydebank 
Works has four illuminated dials each of 
26 feet diameter, driven by a single move- 
ment. This clock, the firm says, recently 
was converted from mechanical to electrical 
power by the installation of the ‘“Pul-syn- 
etic’ system, “the hands being driven 
through a “waiting train” mechanism which 
gives continuous motion as opposed to the 
intermittent motion at half-minute inter- 
vals of the usual. type of impulse clocks. 
Actual time-keeping is effected by a trans- 
mitter or master clock, placed in the auto- 
matic telephone. exchange of the factory. 
This transmitter is regulated to an accuracy 
of from two toythr@e seconds a week, being 
checked daily f8em®Greenwich. It controls 
the small. clocks employes’ recorders 
throughout the works. 
eae eee 8 

The retail jewelry shops are now dis- 
playing some of: the néw novelties in utility 
lines. Thes€ include titty, narrow brushes 
not more than half-an-inch thick in little 
cases with combs to»match and intended for 
use on the shingled head. The backs are 
done in silver and colored enamels. Some 
have a tiny mirror included. Decorative 
glass bowls for the table have large flowers 
raised and painted on»them. They are in- 
tended to take the place of the ordinary 
flower bowl when blooms are scarce and 
dear. New lines of pin and ash trays, 
trinket and cigarette boxes, made with the 
popular South American butterfly wing, now 
have tiny clocks or watches inset in them. 

¢ 2:2 


The new tapestry -handbags stocked by 
many jewelers as a good selling sideline this 
Fall feature needlework pictures after 
famous pictures and portraits, heavy bead 
embroidery and‘finely jeweled clasps. Some 
of the designs are done in delicate metal 
chain work... Aubusson and Persian tapestry 
are used in the construction of these bags. 
Engraved crystal is used to good effect with 
the clasps. > The West-End jewelers say 


American visitors are buying fancy bags. 


— 
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PLATINUM DIAMOND 


 Bewaches 


HEELER platinum diamond creations are regarded as 

portrayals of style in modern jewelry. Hence your cus- 
tomers who love fine things will recognize in Wheeler artistry 
and variety of design the means of satisfying their every de- 
sire for diamonds set in iridio-platinum. 


Quality and satisfaction are assured by our reputation of sev- 
enty odd years and you are absolutely protected by the 
Wheeler guarantee. 


Let us show you how you can profit by using Wheeler service. 


ESTABLISHEO 1852 


The Wheeler Trade Mark of Qu Quality — Service 
ts your nets and Salefeclion 


TRADE MARK 
REGISTEREO 


CHaydenT. Wheeler & Co,Inc 


OFFICE AND FACTORY 


58 West 40th Street - New Vork-: 
Telephone Longacre 7300 : 
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Reports from the European Diamond Markets 








Conditions in the Diamond Centers of London, Paris, Antwerp and Amsterdam 
as Reported by Correspondents of The Jewelers’ Circular 

















Lonpvon, Sept. 22.—With the beginning of 
this month, business conditions have im- 
proved following the holiday season and 
judging from observation during a tour 
among jewelers it may be stated, after con- 
sidering the circumstances in England at the 
present time, that the diamond market and 
allied trades could have been in a much 
worse condition. It is a characteristic fea- 
ture of the English people to remain calm 
under a severe strain as was the case 
brought about by the general strike and 
which only went to prove this characteristic. 
It is generally known that in the mining 
districts of England at present, conditions 
are far from normal but improvement is 
noted from day to day. People living in the 
larger towns follow their regular routine 
and jewelers are looking ahead to a good 
Autumn trade. There is one big handicap 
for jewelers at the present time, namely, the 
prices demanded for good gems which be- 
cause of the firm conditions of the rough 
market ere continually advancing. The 
ordinary jeweler does not know the prices 
at which lots of polished stones are sold in 
the diamond centers of Amsterdam and 
Antwerp and it is easy to be understood 
that he will consider a long time before he 
buys at present market prices. This is 
especially the case where small sizes and 
good qualities are involved ranging from 
50 to 100 to the carat. Such assortments 
were snatched up in continental markets 
during the month by American firms while 
London dealers, especially those who are 
buying for the home market, found it diffi- 
cult to meet the prices demanded and, while 
they hesitated, others obtained the goods. It 
has been learned that the London Diamond 
Syndicate has recently acquired the build- 
ings formerly occupied by the well known 
firm of Buller & Co., manufacturing jewel- 
ers, at Chartenhouse St., Holborn and have 
already installed offices there which are 
fitted in up-to-date style. 





AMSTERDAM, Sept. 21.—There has been 
an improvement in all branches of the trade 
during the first part of the month and with 
the arrival of many representatives of 
American firms and buyers from the conti- 
nent, a considerable amount of business has 
been done in polished gems. There is at 
present a fair demand for good quality small 
stones and also for mélée in medium 
quality. The demand for big sizes is also 
increasing. The large stones, especially in 
good qualities, are bringing high prices and 
a large part of the supply is at present in 
the hands of large manufacturers. At the 
diamond bourse daily transactions have been 
hindered to a certain extent because of holi- 
days. However, the people here are very 
optimistic about the trend of business and 
are looking ahead to the Fall in the belief 
that good business will come. This is built 
i part upon reports from the American 
market showing activity there. As regards 
the European markets at the present time, 


it may be said that although the financial 
situation especially in France and Belgium 
is still unsettled, yet both markets show a 
tendency toward improvement and a_ fair 
amount of business has been done of late by 
firms in both centers. This is particularly 
true of French firms who have been buying 
good fancy shaped stones. The market for 
rough diamonds is in a firm position and in 
many cases the demand for certain grades 
exceeds the supply, with the result that in 
some instances, manufacturers are unable to 
keep busy. Prices are very high and quite 
cut of proportion with the prices which can 
be obtained for the cut stones. There have 
been some importations of Wesselton stones 
by the London Syndicate during the past 
week but the shipment was not a large one, 
and since the Wesselton diamonds are great- 
ly in demand, it is obvious that the holders 
of these stones are asking high prices for 
the gems. 





Paris, Sept. 21.—Business in this mar- 
ket has been somewhat slow during the 
month as dealers, especially those who depend 
upon the export trade, find conditions still 
unsettled because of the continuous fluctua- 
tion of the money market. Various taxes 
which are now being imposed also act to 
impede the normal course of business, this 
being especially the case in the diamond 
trade where import and export duties were 
imposed on diamonds and other precious 
stones. The Chambre Syndicale is endeavor- 
ing to rectify the existing conditions and 
have to a certain extent succeeded. The 
latest measure of the French Minister of 
‘Finance in connection with the exportation 
of diamonds is undoubtedly of interest to 
American diamond merchants. It is to the 
effect that any representative or agent of 
firms residing abroad receiving consignments 
of diamonds must have in his possession a 
certificate from the head of his concern duly 
signed. It is also required that the French 
Consulate must vise this certificate in the 
country where the concern has its headquar- 
ters, declaring that the man who signs the 
certificate is the owner of the goods and is 
thereby exempt from import or export duty, 
until the goods are sold. This measure 
helps a great deal to alleviate the present 
condition under which the diamond industry 
labors. 








ANTWERP DIAMOND MARKET 





Great Activity Reported Among Cutters and 
Dealers and Orders Come in from 
Many Centers 


ANTWERP, Sept. 14.—Following the end of 
the holiday season here, the members of the 
diamond trade are now back in the industry, 
and the clubs, offices and other meeting 
places of the diamond merchants and brok- 
ers have begun to hum with activity, and 
this activity is a manifestation of real busi- 
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ness as far as present indications go. In 
fact, a condition of pessimism manifested by 
some of the jewelers a few months ago has. 
been succeeded by one of optimism, because 
it looks now as if the business being done 
was not of a spasmodic or periodic nature 
but the result of a solid demand for dia- 
monds, which it is hoped will continue for 
some time. 

From all quarters, our merchants and cut- 
ters are receiving encouraging news of activ- 
ity in the jewelry trade, particularly along 
the lines in which diamonds play a promi- 
nent part. The news from the United States 
is particularly encouraging, and the orders 
from the American importers and dealers 
indicate that they are replenishing their 
stocks even earlier than usual. Speaking in 
detail of the diamond market here, the last 
issue of the Jeweler, the organ of the dia- 
mond industry of Antwerp, publishes the 
following: 

“As regards polished goods, the sizes of 
from 5 to 8 carats, and even more, white 
and pure, also fancy-cuts, especially emerald 
cuts and barrettes, are most in vogue. 
Stones from 2 to 6 grains, white or pale 
brown but pure, came second, and were the 
object of a considerable number of trans- 
actions. Many transactions also in melée, 
which fetch fairly high prices: white, silver 
cap and pale brown, pure or slightly piqué, 
were most wanted. 

“Lastly, eight facets and small brilliants 
of all kinds, but especially those of from 50 
to 60 and about 100 per carat, white or pale 
brown, found many buyers also. Generally 
speaking prices are steady and sustained 
with of anything a tendency to rise, not a 
very strong tendency, it is true, but which 
is sure to become marked soon. So likewise 
in the rough market all the preference goes 
to the big sizes, which remain in great de- 
mand, especially pure white and_ slightly 
piqué stones. Immediately second in favor 
come the stones of from 4 to 6 grains, of 
which the white piqués enjoy the greatest 
vogue. 

“There was also a considerable demand 
for mélée, which were rather scarce. . This, 
of course, caused a rise of prices while it 
also diminished the pretentions of the buy- 
ers. One must put up with what one can 
get, and so as they wanted white melée, sil- 
ver cape or very pale brown, they were only 
too pleased to find them without being too 
exacting as regards purity. 

“Rather good prices were paid for stones 
to be used for eight-facets and for small 
brilliants. Common goods, too, are once 
more being asked for, and follow the gen- 
eral course. 

“From London we hear that the Syndicate 
is going to give a sight of a Wesselton 
shipment next week. Then and before the 
end of the month it will give the following 
sights according to order: Premier, Congo, 
and River shipments. 

“According to official information given 
by the labor organization, there are in the 
diamond industry of Belgium, 142 Workless 
out of a total of 13,096 members for the 
week from Aug. 22-28, against 169 workless 
the week before.” 








David Berman, Winnipeg, Manitoba, Can., 
has been succeeded by the American Jewelry 
Co., Ltd. 


——a 
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Missouri Retailers Hold Annual Meeting 








Twentieth Annual Convention at St. Louis, Sept. 27 and 28 Well Attended— 
Interesting Addresses and Discussions Features of the Gathering 
New Officers Elected and Banquet Enjoyed 

















Sr. Louis, Mo., Sept. 29.—Earnest atten- 
tion to business and a whole-hearted effort 
to benefit themselves and their craft charac- 
terized the 20th annual meeting of the Re- 
tail Jewelers of Missouri, held at the Hotel 
Statler, here, Monday and Tuesday, Sept. 
27-28. 

Representative retail jewelers from vari- 
ous sections of the State were on hand to 
meet fellow members of the trade and to 
garticipate in the deliberations of their State 
organization and plan closer co-ordination 








J. H. MACE, RETIRING PRESIDENT 


with the national association as well with 
the individual units in the various cities and 
towns in Missouri. Officers and: directors 
were out in force, the only notable absentee, 
being Miss Joe Crow, secretary-treasurer of 
the association, who is in Florida, for an 
extended stay on account of her health. Her 
inability to be present was a matter of 
marked regret on the part of all who know 
her and of her work on behalf of the or- 
ganization as a capable and efficient officer 
and worker. 

An interesting and instructive program 
was provided by the committee in charge. 
Technical talks on trade topics followed by 
discussions gave the members a chance to 
get some real meaty advice and information 
calculated to be well worth their expendi- 
ture of time and money, spent in attending 
the convention. Herman Mauch, of St. 
Louis, general chairman in charge of the 
arrangements, is entitled to a lot of credit 
for the success of the meeting, as his untir- 
ing efforts in preparing the program as well 
as handling the local arrangements for the 
entertainment and registration largely con- 
tributed to the success. 

The registration of delegates to the con- 
vention was handled by the Convention 


Bureau of the St. Louis Chamber of Com- 
merce and was carried on in an expeditious 
and workmanlike manner. Visitors to the 
convention on presentation of their creden- 
tials, with their names and addresses were 
enrolled by the young ladies in charge and 
handed an official badge, program and such 
other literature as was distributed by the 
convention officers. 

The work of enrollment began early 
Monday morning and the clerks were kept 
busy taking the names and addresses of the 
delegates and their ladies and giving them 
all the necessary information as to the con- 
vention sessions and the various features oi 
the entertainment part of the program. 
Jewelers from various parts of the State 
were on hand early to take part in the open- 
ing session of the convention and visitors 
from Illinois also were here to enjoy some 
of the talks on the program. 

As in former years the local dealers had 
the hearty co-operation of the members of 
the local wholesale jewelry trade, in hand- 
ling the details of the convention as well 
as in assisting in the entertainment of the 
out-of-town delegates. Monday night the 
wholesalers were hosts at a dinner to the 
convention guests, at Hotel Statler, which 
was most enjoyable. This affair was fol- 
lowed by a theater party at the Orpheum 
Theater, the program there being high class 
vaudeville and the week's bill one calcu- 
lated to entertain many of the out-of-town 
visitors. 

The St. Louis dealers also did their share 
in providing for events on the entertain- 
ment part of the program, as a means of 
impressing the visitors with the well known 
brand of St. Louis hospitality. Luncheons 
both Monday and Tuesday were given to 
the delegates and ladies, with the St. Louis 
retail dealers as hosts. These events were 
largely attended and furnished a_ pleasant 
break in the business program of the con- 
vention, coming as they did at mid-day and 
in addition affording dealers and guests a 
chance to meet in a social way. Members 
of the wholesale trade were also invited to 
these gatherings, as important factors in the 
promotion of the success of the convention 
and in a way to return the compliment paid 
the dealers as hosts for the annual banquet 
and theater party of Monday evening. 

The committee in charge of the conven- 
tion arrangements had made _ preliminary 
plans for a style show, for one event, on 
the program, at which beautiful models 
would promenade, wearing not only fashion- 
able apparel, for the edification of the ladies, 
hut also jewelry appropriate for the oc- 
casion. However, it was found that the 
affair could not be staged in the adequate 
way, in which it had been planned, due to 
the almost prohibitive insurance necessary, 
if the jewelry and gems worn were to be 
protected. However, the theater party was 
substituted and judging from the attendance 
and hearty applause of the evening, guests 
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and members had a most enjoyable substi- 
tute for the proposed style show and apparel 
revue. 

All sessions of the convention were held 
at the Hotel Statler, as well as all the enter- 
tainment except the theater party. This 
arrangement made it convenient for dele- 
gates and had the advantage of keeping 
them together, so that convention sessions 
were more easily assembled and were well 
and enthusiastically attended at all times. 
The interest evinced in the speakers on the 
program was evidence of the success of the 
committee in arranging a series of talks of 
value and worth to the members. 


Monday 


The first session of the convention was 
called to order at 10.30 o’clock Monday 
morning with President J. H. Mace, of 
Kansas City, wielding the gavel, he occupy- 














MISS JOE CROW, SECRETARY 


ing the rostrum with Vice-President Phil 
Dallmeyer, of Jefferson City and Director, 
Chas. E. Tieman, of California. He rapped 
for order and at his request, on motion, 
Fred Sands, of Kansas City, was nominated 
to act as secretary, in the absence of Secre- 
tary-Treasurer Miss Joe Crow, of Humans- 
ville. 

President Mace then introduced Hon. 
Victor J. Miller, mayor of St. Louis, who 
on behalf of the city bade them a hearty 
welcome and assured them of his pleasure 
in having the members meet here. He con- 
gratulated them on their enterprise and ex- 
pressed the earnest hope that the members of 
the association would have a most successful 
meeting, comparing St. Louis to a beautiful 
jewel which he said he was glad to have 
displayed for the enjoyment of the visitors. 
He referred to the many features of inter- 
est to visitors as a side that he hoped would 
attract his hearers saying that he was always 
glad to welcome a convention of business 
men and paid tribute to the esteem in which 
the local jewelry trade was held by the 
business interests of the city. 

At his conclusion he was briefly thanked 
by President Mace and the convention then 
heard a brief address of welcome by J. G. 
W. Schoenthaler, secretary of the Ejisen- 
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stadt Mig. Co., St. Louis. He spoke on 
behalf of Geo. G. Gambrill, president of his 
frm who was detained in the east on busi- 
ness, and voiced the feeling of welcome on 
the part of the local wholesale jewelry 
trade and assured the delegates that the 
entire industry was at their service during 
their stay in the city. 

Response to this address was made by 
Vice-President Phil Dallmeyer, Jefferson 
City. He expressed the pleasure of the 
members on being here to enjoy St. Louis 
hospitality and particularly wished that his 
fellow jewelers would be successful in help- 
ing the St. Louis “Cardinals” win the base- 
ball flag. 

President Mace then submitted his an- 
nual report which was brief. He reviewed 
the activities of the association since the 
last annual gathering and the various phases 
of organization work. He referred to the 
tentative plan to organize the “Missouri 
Mules” by the traveling salesmen, and ex- 
pressed the hope that the scheme might be 
a success, citing the good accomplished 
by similar organizations in Kansas and 
Nebraska. 

At his request Fred Sands, who had been 
named for the office of secretary of the 
convention then read the minutes of the 
1925 convention held in Kansas City. He 
also read a letter of regret from Miss Crow, 
who has been in Florida for her health for 
several months and was unable to attend. 

The treasurer’s report was also read by 
Secretary Sands, and showed that the 
finances of the association are in first class 
shape. Receipts for the year to date 
amounted to $1,041.46; disbursements, not 
including convention expenses, $604.63. 
This leaves a balance of $436.83 on the 
right side of the ledger. In addition it was 
announced that the association had $2,000 
invested in building and loan securities, 
making a total on hand of $2,436.63. On 
motion this report was adopted with thanks. 
The minutes of the last meeting were also 
approved with some corrections. 

Some discussion was then had of the plan 
of holding local meetings during the year 
in the various centres, and various members 
were called upon to tell what was being 
done along these lines in their communities. 
Herman Mauch, at this point, gave a brief 
talk advising the dealers to continue to keep 
their sales records, so as to be able to com- 
pute past excise taxes. Although the law 
was repealed, the old sales are subject to 
revision by the collector for three years 
back. 

The president then announced the stand- 
ing committees of the convention as fol- 
lows: 

Nominating: D. P. Buhrman, Springfield; 


Herman Mauch, St. Louis; Geo. Porth, 
Jefferson City. 
Resolutions: Phil Dallmeyer, Jefferson 


City; H. J. Heinrichs, Jefferson City, and 
C. E. Tieman, California. 

After a desultory discussion of various 
minor topics, several announcements were 
made concerning the entertainment program, 
by General Chairman Herman Mauch, of 
St. Louis. Following which the opening 
session of the convention adjourned. 

The visiting jewelers were the guests of 
the local retail trade, at luncheon, in Parlor 
A, of the Hotel Statler. The affair was 
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informal, being designed to be purely social, 
no speeches being made but the time spent 
in getting better acquainted and cultivating 
a closer acquaintance among the various 
members present. 
MONDAY AFTERNOON 

Members were slow to assemble after 
luncheon for the second session of the con- 
vention and it was half an hour past the 
program hour when President Mace called 
the convention to order. He first read a 
telegram from Secretary Miss Joe Crow, in 
I‘lorida, in which she expressed her sorrow, 
at being absent, but pledging her loyalty 
and assuring the members she expected to 
be on hand at the 1927 meeting. On motion 





HERMAN MAUCH, GENERAL CHAIRMAN 


the president was directed to send her a 
night letter of sympathy and appreciation 
on the part of the convention. 

ADDRESS OF A. F. EISENBEISS 

The first speaker on the afternoon pro- 
gram was A. F. Ejisenbeiss, manager of the 
diamond department of the Eisenstadt Mfg. 
Co., St. Louis. He spoke on the subject 
“The World’s Diamond Markets,’ having 
only recently returned from abroad, where 
he is a frequent visitor. 

He briefly sketched the output and outlet 
for these precious stones and explained that 
the control of loose stones, is in the hands 
of the London Syndicate. 

An interesting point brought out was that 
the American trade insists on perfection in 
cutting and seeks usually the smaller stones. 
The market abroad on the other hand was 
mostly for the larger stones and he de- 
scribed some of the jewelry he had seen 
worn at Ostend and other fashion centres. 
He also stated that the customer demand 
had been changed to some extent by the 
war. Where formerly the Germans, Rus- 
sians and French were large diamond users, 
other nations have surpassed them. How- 


ever, he said, a change was being noted now 
and the older customers were more in 
evidence. 

So far as prices were concerned, he said 
they were most firm, and likely to stay so, 
since stones such as this country uses are 
not plentiful. 


He reminded the dealers that 
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‘iamonds did not deteriorate and always 
held their intrinsic value, and advised them 
that with the supply restricted, they were 
not likely to decline in price and counselled 
them to get good prices. An _ interesting 
statement he made was that although Ameri- 
cans insisted on “perfect” stones and it was 
a fact that experts agreed that not over 
eight per cent. of all diamonds were “per- 
fect,” the other 92 per cent., while not im- 
paired, still not being perfect in the strictest 
interpretation of the term. His address 
was listened to closely and with much 
interest. 
ADDRESS OF J. J. GRANGE 


“Jewelry Store Protection’ was discussed 
by J. J. Grange, of the local office of the 
Pinkerton Detective Agency, speaking on 
behalf of the Jewelers Security Alliance. 

In an interesting talk he outlined the 
various forms of thefts that were peculiar 
to the jewelry business and stressed the 
need of co-operative protection as provided 
for in the Alliance plan, urging such dealers 
as who were not using the service to seri- 
ously investigate and consider it. He offered 
practical suggestions as to how members 
might meet many of the various emer- 
gencies that frequently arise in their busi- 
ness, relating some of best known schemes 
of crooks to fatten at their expense. One 
thing of interest was stressing the idea of 
“No Resistance” to a holdup, but rather the 
cultivation of calmness, as a means of re- 
taining some recollection of the appearances 
of the robbers for later identification. 


ADDRESS OF HARRY M. RIEHL 


“The Relation of the Better Business 
Bureau to Jewelry Stores,’ was the next 
subject, being discussed by Harry M. Riehl, 
manager of the St. Louis Better Business 
Bureau, affliated with the St. Louis Cham- 
ber of Commerce. The speaker outlined 
the policy and purposes of the bureau of 
which there are 300 in the United States 
and then described how it could help the 
individual dealer, referring to various phases 
of fraud in the jewelry business such as 
fake auctions and told of some of the work 
of his office in the local field. 

He also explained in detail the workings 
of the endless chain scheme of selling, so 
the dealers present might understand it 
thoroughly and be able to intelligently com- 
bat it in his locality, stressing the fallacy 
of such sales and advising dealers to get 
together and fight them when necessary. 
He mentioned other forms of fraud peculiar 
to the retail trade and related interesting 
stories of sucker lists, fake promotions and 
other frauds that regularly appear and in 
serious ways do affect the business of a 
merchant in a community. He urged the 
dealers to hold a determined front against 
such fakes as well as appealed to the manu- 
facturers and wholesalers to back up the 
dealers in these fights for honest dealings. 

Under the “Question Box,” topic on the 
program, Vice-President Dallmeyer, of Jef- 
ferson City, suggested a technical descrip- 
tion of repair charges and information as 
to practices here and in other cities and the 
matter was deferred until a later session. 

Former President Chas. E. Tieman, of 
California, discussed getting more members 
for the association and suggested using 
some of the funds in the treasury for such 
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purpose. He then introduced Charles An- 
derson, of Paris, a former secretary, who 
spoke briefly. Frank Nickl, St. Louis, was 
also introduced and told of the activities of 
the South St. Louis organization of jewel- 
ers. These talks created considerable inter- 
est and resulted in a prolonged round table 
discussion participated in by many of the 
dealers present from the floor. 

This concluded the afternoon session and 
many of the jewelers visited their friends 
among the local wholesale houses as well 
as some of the local stores. 


BANQUET AND THEATRE PARTY 


At 6.00 p. mM. delegates, hosts and guests 
assembled in Room A, Hotel Statler, to 
have a dinner party, tendered by the fol- 
lowing wholesale concerns, Eisenstadt Mfg. 
Co., St. Louis Jewelry, Clock & Silver Co., 
J. J. Burke, Bauman-Massa Jewelry Co., 
Maschmeyer-Richards Silver Co., Mack 
Burnstine and Sartor & Kroeger Jewelry Co. 

An eight course dinner was served and a 
talk was made by Ernest Reeves, represent- 
ing the Associated Industries of Missouri, 
who spoke on “Prosperity.” He stressed 
the point that jewelers needed it even more 
than any trade, as a means of promoting its 
welfare. He also referred to the coming 
election and explained the workings of the 
Compensation Law to be voted on, explain- 
ing it and soliciting their support of the 
measure at the polls. 

He was followed by Chief Gerk, head of 
the St. Louis Police Department. His topic 
was “Side Lines of the Police Department.” 
In his talk he told of the radical changes 
in the modus operandi of criminals of to- 
day, and the wide extension of their oppor- 
tunities with the automobile, and referred 
especially to what this means to an industry 
like the jewelry trade. He gave a most 
interesting description of various forms of 
thievery and how the police had to cope 
with it. He urged that the members serve 
on juries and do their share in backing up 
the authorities when it was possible to ap- 
prehend a thief and make a case and ap- 
pealed to them as citizens to consider that 
they were not only vitally interested in 
crime prevention not as dealers but as 
citizens. 

Following the dinner the entire party at- 
tended a local vaudeville house as guests 
of the above mentioned firms and enjoyed 
a program of high class entertainment. 


Tuesday 


After the frivolity of the evening before, 
members of the convention were slow to 
assemble for the Tuesday morning session, 
so it was nearly an hour late getting under 
way. President Mace, at the outset, sug- 
gested that if the members were attentive 
and it was agreeable the session would con- 
tinue through until all business was trans- 
acted. This would leave some time open 
late in the afternoon for delegates to visit 
various local places of interest to them or 
meet their jobbing friends. 

The first speaker on the program was 
H. Hart, advertising manager of the W. A. 
Sheaffer Pen Co., Ft. Madison, Ia., who 
spoke on the subject assigned on the pro- 
gram to the head of the firm who was un- 
able to attend the convention. The topic 
discussed was “Lifetime Profits and Per- 
manence,”’ 
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At the outset, the speaker expressed the 
regrets of his superior in being unavoidably 
detained and said he would do his best to 
substitute. He stated that Mr. Sheaffer had 
started in business as a jeweler and felt a 
particular interest in the business and _ its 
success and rapidly sketched the inception 
and development of the firm’s business since 
1913. He spoke of dealers’ problems and 
felt that many of them were too inclined 
to handle too much stock and too many lines 
and strongly advised them to _ consider 
quality merchandise at all times as a means 
of profits and permanence. 

J. R. Spiegel, advertising and merchan- 
dising counsel of Chicago, was the next 
speaker. His subject was, “The Time Pay- 
ment Jewelry Business.” This topic was 


W. G. DROSTEN, DIRECTOR 


of course heard with great interest by all 
as a vital subject to the average jeweler 
of today. 

At the outset of his talk he gave a brief 
sketch of the time payment business in the 
past and told of the widespread extension 
of it of late and its rapid growth in the 
past few years. He also contrasted the 
changing attitude of the public and the 
great change in the class of customers buy- 
ing on time and said that like many other 
things, the business was in a constant state 
of flux at present. 

So far as jewelers are concerned, he ad- 
vocated that they ride with the tide. If the 
public wants to buy things that way, espe- 
cially luxuries, it is necessary to accommo- 
date them, or lose a lot of business. A 
wider appeal is possible with the plan. The 
youth of today are the spenders and many 
will buy luxuries, like jewelry if they can 
finance the payment. Sales mean smaller 
stocks and more turnover and these are the 
secrets of profits. 

Samuel Heffern, local jeweler, spoke on 
the “National Jewelers’ Publicity Associa- 
tion,” describing the plans for the campaign 
which begins Oct. 1 and showing reprints 
of some of the ads to come, referring to the 
fact that the campaign had its inception 
here some years ago and urging the dealers 
severally and individually to help complete 
the quota of Missouri, of $40,000, for the 
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two-year program. He also read a letter 
from the national association. 

Will Drosten, local jeweler, just back 
from New York, was also introduced and 
described the plans of the local members 
for a style show at the convention, but 
which was abandoned on account of the pro- 
hibitive insurance cost. Following this on 
request, he lead the round table discussion 
on “Repair Costs” which was of much in- 
terest to all concerned, it being the general 
consensus of opinion that the average store 
was running his repair section at a loss, 
on account of too much accommodation 
work, too free guarantees of the timepieces 
and a lack of nerve to make a legitimate 
charge. ; 

The report of the resolutions committee 
was then submitted by Chairman Dallmeyer 
and on motion was adopted. The various 
resolutions adopted were as follows: 


RESOLUTIONS 


Whereas: Certain manufacturers and jobbers, 
both national and local, have seen fit to lend their 
assistance which has enabled the various committees 
to carry out the entire convention plans. 

RESoLvep: That we extend our grateful recogni- 
tion thereof, and commend them to the retail 
jewelers and manufacturers and dealers whom we 
believe to be in accord with the principles of our 
organization, and we hope that they will not find 
retailers lacking in material appreciation of their 
geod will and assstance. 


* * * 


Whereas: It has come to the attention of the re- 
tailer that other industries are successfully making 
their products known and desired to the public 
through systematic advertising campaigns, thus 
creating a demand for their merchandise; and, 

Whereas: The National Jewelers’ Publicity <As- 
sociation has started the national campaign of ad- 
vertising the jewelers products to the buying public 
through various channels. 

RESOLVED: That we urge our members and hereby 
pledge our whole-hearted support to the National 
Jewelers’ Publicity Association, and endorse to 
our members the subscribing financially to that 
fund, and that we hereby pledge our whole-hearted 
support, personally, individually to the officers who 
are diligently carrying on this wonderful work. 

* * aa 


Whereas: The trade papers and local newspapers 
have seen fit to assist in the matter of publicity, 
be it 

Rrsoivep: That we do hereby express our ap- 
preciation to them for their efforts and stimulating 
the attendance and interest in cur convention. 


* * . 


REsotvep: That we hereby express our apprecia- 
tion to our guests who have delivered such stirring 
addresses during our convention. 


* * * 


Whereas: Chas. P. Woodbury, past president of 
this organization, who has devoted unselfishly his 
time to furthering the interest of the Missouri 
State Jewelers’ Association, be it 

REsotveD: That Chas. P. Woodbury be made an 
honorary member and tax attorney for this asso- 
ciation. 

a * * 

Whereas: The State organization of Missouri 
Mules, consisting cf Missouri jewelry traveling 
men, was urged at the last meeting, be it 

ResoLveD: That this association recommends to 
the traveling men of Missouri the continuance and 
more effective work on this organization. 


* * * 


Whereas: Officers of our association have labored 
diligently for the success of the association in the 
past year, be it 

RESOLVED: That we extend to them a vote of 
thanks for their efforts. 


On motion of President Mace, one was 
added, electing former President C. P. 
Woodbury, of Kansas City, as an honorary 
member of the Missouri organization, al- 
though he was no longer a member of the 
trade, in recognition of his past work in 
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behalf of the organization and the trade. 

Chairman Herman Mauch, of the nomi- 
nating committee, then read the report of 
his committee and on motion the same was 
duly adopted and the members named duly 
elected for the ensuing year. 

Officers and directors are as follows: 
President, Phil A. Dallmeyer, Jefferson 
City, Mo.; vice-president, Frank Nickl, 
St. Louis, Mo.; secretary-treasurer, Miss 
Joe Crow, Humansville, Mo. 

Board of directors: Fred W. Pilcher, 
Mexico, Mo.; H. J. Heinrichs, Jefferson 
City, Mo.; Chas. E. Tieman, California, 
Mo.; Herman Mauch, St. Louis, Mo.; E. 
P. Burman, Springfield, Mo.; H. L. Raines, 
Maryville, Mo.; J. H. Mace, Kansas City, 
Mo.; Wm. Drosten, St. Louis, Mo. 

Retiring President Mace then surrendered 
the gavel to the newly elected president, 
Phil A. Dallmayer, of Jefferson City, who 
made a brief inaugural address, thanking 
the members for the honor and pledging his 
best efforts for the year and urging the mem- 
bers to assist him in building up the mem- 
bership in the State body. Then followed 
a discussion of ways and means for secur- 
ing more members, with the suggestion of 
the use of a field secretary as well as the 
expenditure of some of the association funds, 
and after some further discussion the matter 
was referred to the executive committee for 
consideration at a later meeting and it is 
expected that some definite campaign will 
be outlined and started within the next few 
months. A motion also. prevailed that 
President Dallmeyer be named trustee on 
the board administering the $2,000 reserve 
fund of the association, Vice-President C. 
P. Woodbury having resigned because he 
is no longer associated with the trade. 

Under the head of unfinished business, it 
was voted to tender a rising vote of thanks 
to Retiring President Mace, Temporary Sec- 
retary Fred Sands and Herman Mauch, 
general chairman of the convention arrange- 
ments. The convention then adjourned sine 
die, the members all lunching together later, 
as the guests of the local jeweiers. 








WINDOW SMASHER CAUGHT 
Man Who Obtained $1520 Worth of Jewelry 
from Milwaukee Store Trapped After 
Short Chase 


MiLwaukKEE, Wis., Oct. 1.—For the second 
time in two weeks the show window of 
Max Gross, Inc., jewelry store at 616 Grand 
Ave., has been broken and stripped of its 
display. This time the offender was caught 
after a short chase in which several pedes- 
trians took part. The burglary occurred at 
1:30 a. M., Saturday. 

When taken to the detective bureau the 
prisoner answered to the name of Rafaelo 
Balberdi. He claimed to know nothing about 
the robbery which had occurred two weeks 
previously. 

The breaking of the glass sounded a 
burglar alarm in the store. A squad of 
detectives responded but the man had al- 
ready been caught. <A search of Balberdi 
revealed $1,520 worth of diamond rings, 
watches, and other jewelry. Police say that 
they have evidence that he was responsible 
for the other robbery of the display window 
in which $4,000 worth of jewelry was taken. 
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DEATH OF O. C. LANE 


Well Known Member of Silver Trade 
Fatally Injured in Fall Down Stairway 
in Boston 





Boston, Mass., Sept. 30.—Oscar C. Lane, 
for 35 years a representative of the Reed 
& Barton Co., Taunton, was fatally in- 
jured last night by a fall down a flight of 
steps leading to the South Station from the 
Boston elevated structure. 

The news of his death was a most pain- 
ful shock to thousands of jewelers in and 
around Boston who had known Mr. Lane 
for more than 25 years through his associa- 
tion with the trade during that period. He 
possessed a most engaging personality which 
had endeared him to everyone who knew 
him. 

Identification of the body was made this 
morning at the southern mortuary, city hos- 
pital. Owing to the absence of his wife, 
Mrs. Anne E. Lane, on an overnight trip to 
Cape Cod, it was impossible to secure a 
definite identification of the body until 
today. She returned home about noon and 
iearned of the death of her husband. It is 
believed that Mr. Lane’s fall was the result 
of a sudden indisposition that seized him 
while on the stairway. 

Mr. Lane was born in Taunton and was 
graduated from the Taunton High School 
and became associated with the silversmith 
business as a young man. He came to 
Winchester, near Boston, from Taunton 
about 14 years ago. He was a member of 
William Parkman Lodge of Masons, the 
Boston Jewelers’ Club, and several silver- 
ware and jewelry trade organizations. For 
30 years he had been in charge of the Reed 
and Barton sales department in this city. 

He is: survived by his widow, two sons, 
Kenneth Lane, of Ridgewood, N. J., and 
Robert C. Lane, a junior at the University 
of Maine. A third son died while in the 
service during the World War. Two 
sisters, Mrs. Mary A. Nichols and Mrs. 
Minnie Dean, both of Lowell, also survive 
him. 

The sympathy of the trade is extended to 
the bereaved. In every wholesale and re- 
taii house hereabouts there was a _ most 
marked note of sadness caused by the loss 
of one who had been a welcomed and deeply 
respected figure in jewelry circles for more 
than a generation. Always genial, obliging 
above the ordinary, lending his counsel and 
words of cheer to all with whom he came 
in contact, his departure is deeply mourned. 








Revival of Jewelry 


England 


Wearing in 





HERE was a noticeable revival in the 
wearing of jewelry at recent Court 
ceremonies, says a recent issue of the 
N. A. G. Journal, the official organ of the 
British National Association of Goldsmiths. 
It was quite refreshing, from the jeweler’s 
point of view, to read of the necklets, 
pendants, brooches, tiaras, ear-rings, etc., in 
which all the gems were represented with 
more profusion than has been the case, at 
any rate, since the war. 
Perhaps the publicity campaign is already 
bearing fruit, but other causes have been at 
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work. During the war it was considered 
bad taste to “make much “display~ of “such 
valuables, but there is every indication, of a 
welcome change in this respect at the 
present time with indications that this con- 
dition will continue. 








Allentown, Pa., Jewelry Store Window 
Smashed with Brick and Suspect 
Arrested 


ALLENTOWN, Pa., Oct. 4—Raymond Kem- 
merer, aged 30, a watchman, boarding at 1356 
Lawrence St., is under arrest, and Peggy 
Willets, aged 35, of 309 Hamilton St., is 
under detention, the result of Kemmerer’s al- 
leged attempt to rob a show window at the 
Reliable Jewelry Co., 309 Hamilton St., early 
Sunday morning. According to Motorcycle 
Officer McFadden, Kemmerer has admitted 
that he wanted to get some jewelry that was 
on display. He had not been drinking. 

Officer McFadden had just passed the 
jewelry store when he heard the crash of 
falling glass. Turning his motorcycle he 
went to the store and a fleeing form was 
pointed out. The man ran north on 3rd St., 
hiding in a small blind alley near Gordon. 
He managed to elude capture, but was located 
a short time later by McFadden at 2nd and 
Hamilton Sts. 

The falling glass attracted the attention of 
Night Watchman D. B. Behney, who has- 
tened to the store with others attracted by 
the noise, including Miss Willets. The lat- 
ter did not know the watchman and would 
not let him near the broken pane until Mc- 
Fadden returned with Kemmerer. She said 
she had been asleep at the time. Kemmerer 
denied any connection with the attempted 
robbery and put up a tussle, the officer says. 
However, he was placed in a passing auto- 
mobile and taken to headquarters along with 
the woman. 

It was several hours later that he is said 
to have admitted the attempt. According to 
McFadden, Kemmerer said he was hiding 
behind a pile of bricks, opposite the jewelry 
store, when the officer passed. After that 
the window was broken by hurling a brick 
through it. 

The glass broken is about 10 by 8 feet 
and the east show window on the side of 
the entrance. The proprietors of the store 
were notified and will make a check up on 
their goods. No jewelry was found on 
Kemmerer, according to the report sub- 
mitted by the police. 








William M. Savitt, of Savitt, Inc., jewel- 
ers at 42 Asylum St., Hartford, Conn., was 
the host to 10,000 Hartford “kids” at the 
opening football game at the Velodrome, 
between the “Hartford Blues” and United 
States Naval Base Hospital team, Brook- 
lyn, on the occasion of his fifth anniversary 
in business in Hartford. Mr. Savitt made 
arrangements with George F. Mulligan, 
owner of the “Blues” and tickets were dis- 
tributed in the schools. Children not 
reached in school obtained the tickets at the 
Savitt store. The football game was en- 
joyed by all of Mr. Savitt’s guests, and he 
received a telegram from George F. Mulli- 
gan congratulating him for his splendid 


interest on behalf of the children and upon 
his fifth anniversary. 
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LATEST CUSTOMS RULINGS 





Impostor Claiming to Represent Marcus & 
For Tariff Purposes By the United 
States Customs Court 


ROUGH DIAMONDS 


In a decision just handed down, sustaining 
protests of the Standard Bank of South 
Africa, located in New York, the United 
States Customs Court rules that certain in- 
dustrial diamonds were incorrectly returned 
for duty as articles of mineral or earthy 
substance, at 30 per cent. ad valorem under 
Par. 214, Act of 1922. Judge Young, who 
writes the Court’s conclusions in favor of 
the importer, now fixes duty on the mer- 
chandise in question at but 10 per cent. ad 
yalorem under Par. 1429 of the said act, 
as diamonds rough or uncut. 


SHOE BUCKLES 


Metal shoe buckles, valued at more than 
50 cents per hundred, and imported by 
Gimbel Bros. and H. Lichtenstein, Inc., are 
held by Judge Sullivan to be dutiable at the 
rate of 15 cents per hundred and 20 per 
cent, ad valorem under Par. 346, Act of 
1922, as claimed in the protests, rather than 
at 80 per cent. ad valorem under Par. 1428, 
which is the jewelry paragrah in the present 
tariff act. 

GALALITH BRACELETS 


The Customs Court, in sustaining a pro- 
test of the Colonial Bead Co., finds as 
follows : 

“The appraiser's special report on this 
protest, which is admitted in evidence by 
consent of counsel, states: ‘The merchandise 
consists of bracelets composed wholly or in 
chief value of a compound of casein known 
as galalith. It was returned for duty as 
finished articles of galalith, at 40 cents per 
pound and 25 per cent. ad valorem under 
Par. 33, act of 1922.’ 

“There is no dispute as to the character 
of the merchandise. It is shown by the 
record that in liquidating the entry duty 
was taken at the rate of 25 per cent. ad 
valorem and 45 cents per pound under Par. 
33. Protest is made against the assessment 
of 45 cents instead of 40 cents per pound 
under said Par. 33. The claim appears to 
be well founded and it is therefore sustained, 
the action of the collector being modified 
accordingly.” 

BLACK ONYX 

Protests filed by K. Ginsburg and T. 
Riessner, against the collector’s assessment 
of duty at the rate of 55 per cent. ad valorem 
under Par. 218, Act of 1922, on certain imi- 
tation semi-precious stones cut and faceted, 
are sustained in a ruling by Judge Sullivan. 
Claim of the importers for duty at only 20 
per cent. ad valorem under the provisions of 
Par. 1429 of the said act, is therefore granted 
by the Court. 

GOLD PENCILS 

Gold or silver mechanical pencils are not 
classifiable as jewelry, the Customs Court 
rules in decisions sustaining protests of Mar- 
shall Field & Co., Chicago, and the May Co., 
of Los Angeles. The collector imposed duty 
on the pencils in question at 80 per cent. 
at valorem under Par. 1428, act of 1922. 
Duty is now fixed by Judge Sullivan at 45 
cents per gross and 25 per cent. ad valorem 
under Par. 1451 of the said act. 
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CLASPS 


Upholding customs claims of M. Gugen- 
heim, Inc., Lippman, Spier & Hahn, D. Lis- 
ner & Co., H. W. Robinson & Co., Saks & 
Co., August F. Stauff & Co., Wertheimer, 
Plehn & Levy, the Dritz-Traum Co., Morris 
Goldberg’s Sons, Fred. Loeser & Co., and 
Kipnis Bros., all of New York, Judge Sulli- 
van rules that certain imported snaps should 
have been taxed with duty under the pro- 
vision in Par. 348, 1922 act, for “snap 
fasteners and clasps, and parts thereof, by 
whatever name known” at 55 per cent. ad 
valorem, and not at 75 per cent. ad valorem 
under Par, 1428, as classified by the collector. 

PASTE BACK JEWELS 

Paste back jewels, entered at New York 
by Theo. L. Stern & Co., Morris Hollander 
Co., the National Bead Co., the Rietmann 
Pilcer Co., Julian Roberts, and Walter A. 
Yokel, are held by the Customs Court, in a 
decision just handed down, to be properly 
dutiable, as claimed in the protests, at 20 per 
cent. ad valorem under the provisions of 
Par, 1429 of the 1922 Act. The action of 
the collector in taking duty at a higher rate 
is therefore reversed by Judge Sullivan. 


SEWING SETS 

Marshall Field & Co., of Chicago, win 
hefore the customs authorities in a ruling 
holding certain sewing sets to have been 
erroneously classified for duty under the 
jewelry provisions of the 1922 tariff act. 
Judge Sullivan, in his opinion in favor of the 
protestant, finds that duty should have been 
imposed on the sewing sets in metal cases, 
containing needles and other articles, at the 
rate of 45 per cent. ad valorem under Par. 
343, rather than at 80 per cent. under Par. 
1428 of the 1922 tariff act. 


METAL BUTTONS 


The Customs Court, in sustaining protests 
of J. R. Gaunt & Son, Inc., and Meadows, 
Wye & Co., holds that certain metal buttons 
and badges made according to the specifica- 
tions of the United States Army and Marine 
corps, to be worn on the uniform of soldiers 
and marines to indicate the branch of the 
service in which the wearer is a part, valued 
above 20 cents per dozen pieces, are not 
dutiable under Par. 1428, Act of 1922, which 
is the jewelry paragraph in the said Act. 
On entry through the customs, duty was 
levied on the merchandise in question under 
said Par. 1428, at 80 per cent. ad valorem, 
as military ornaments or metal dress but- 
tons, valued above 20 cents per dozen pieces. 

Duty should have been taken on the but- 
tons, Judge Sullivan finds, at but 45 per cent. 
ad valorem under Par. 349, as “metal but- 
tons embossed with a design, device, pattern 
or lettering’; on the gold-plated badges, at 
60 per cent. under Par. 399, and on the 
bronze badges, at 40 per cent. under said 
Par. 399, as claimed in the importers’ pro- 
tests. 

RETURNED MESH BAGS 

In overruling a protest of the Gold Seal 
Jewelers, in a matter having to do with 
certain mesh bags claimed to be duty free 
as American manufactures, Judge Young 
writes : 

“The merchandise involved herein was 
invoiced as 67 mesh bags, refinished, 1 silver 
frame, refinished, and 4 metal bags made in 
the United States. It was returned by the 
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appraiser as 61 mesh bags, refinished, identi- 
fied as having been exported under certificate 
7142, 6 mesh bags, refinished, at 80 per cent_ 
ad valorem under Par. 1428, 1 sterling frame, 
refinished, at 60 per cent. ad valorem under 
Par. 399, and 4 metal bags, free under Par. 


1514 as American manufactures, and duty 


was assessed accordingly by the collector. It 


is Claimed in the protest that free entry was: 


allowed upon only two mesh bags, whereas, 
according to the protest, such free entry 
should have been allowed upon four meslr 
bags. 

“From an examination of the record it is 
found that the collector allowed free entry 
upon all of the four mesh bags claimed to be 
free of duty in the protest. The protest is 
therefore overruled.” 


BUTTONS, PEARL FINISH 


Judge Adamson, in a ruling just handed 
down, sustainning a protest of the New York 
Merchandise Co., finds that certain merchan- 
dise, consisting of agate buttons, should 
have been assessed with duty as such under 
Par, 1411, Act of 1922, at the rate of 15 per 
cent. ad valorem. On entry, the collector 
levied duty thereon under said Par. 1411, at 
45 per cent. ad valorem, as “buttons having 
a pearl finish.” This classification is set 
aside by Judge Adamson, who finds the 
importer’s claim for the lower rate of duty 
to be well founded. 


REFUND DENIED ON: SILVERWARE 


Relief is denied to John H. Faunce, of 
Philadelphia, in a decision by the Customs 
Court involving an application made for 
the remission of additional duties imposed! 
upon a shipment of silver tea set claimed by 
the importer to have been shipped as a gift 
from a friend in China. Judge Weller, im 
his opinion against the protestant, writes : 

“This is an application for the remission of 
additional duties imposed upon a shipment 
of a silver tea set claimed by the importer 
to have been shnpped to her as a gift from 
a friend in Shanghai, China. The articles 
were invoiced at the value of $100, Mexican 
currency and the appraiser advanced the 
same to $100, United States currency. The 
case was duty set for hearing in the City 
of Philadelphia on the 21st of May, 1926, at 
which time, although duly notified, the peti- 
tioner failed to appear; instead, however, 
there did appear one Joseph Belza, whose 
connection with the case is not shown. He 
offered testimony the competency of which is 
assailed by the government counsel. An ex- 
amination of the record satisfies us that we 
must sustain the objection to its competency. 

“After an examination of the record and 
a careful consideration of the facts in the 
case, we conclude that the importer was both 
negligent and careless and has failed to show 
her right to remission. The petition is. 
therefore denied.” 








It has been announced by the Watson Co., 
jewelers, 115 3d St., Clarksburg, W. Va., 
that the concern will furnish the public 
with a correct time service. All that is 
required is to call on the telephone and a: 
prompt and courteous answer will be given. 
The time will be reported from the standard’ 
chronometer owned by the Watson Co. The 
decision to give this service was reached 
after the announcement that the Western 
Union had discontinued supplying the time. 
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NEW ORDINANCE ADOPTED 





City Commissioners of Covington, Ky., Put 
Through New Regulations Following 
Repeal of Old Measure 

CincINNATI, O., Oct. 2.—A new ordinance 
embracing auction sales of jewelry was 
adopted by City Commissioners of Coving- 
ton, Ky., immediately after a preceding 
erdinance had been repealed by them during 
their session, Thursday. All of the estab- 
lished jewelers of the city of Covington were 
present when the new ordinance was read 
by Walter Ritte, City Recorder. 

“The repeal of the first ordinance auto- 
matically dismissed injunction proceedings 
which had been filed against the city by 
Coleman Harris, jeweler, last week, and, 
with the adoption of the new one, Harris 
filed new proceedings in the Kenton Circuit 
Court, Friday, seeking to enjoin the com- 
missioners from enforcing the new ordinance. 

Commissioner Joseph Megerle stated that 
the purpose of the ordinance is to protect 
citizens in the purchase of jewelry sold by 
auction from any sort of imposition. 

The new measure provides that it shall 
be unlawful to sell jewelry or other articles 
handled by jewelry stores without first ob- 
taining a license and before the payment of 
a tax to conduct the auction sale. 

The measure provides that a statement 
must be filed showing the name of the 
owners of the concern conducting the auc- 
tion, the location of the store, the name of 
the auctioneer, the information concerning 
the amount of capital stock and value of 
assets and the names of all persons connected 
with the establishment also must be fur- 
nished. It is provided that the city shall 
provide blanks containing questions to be 
answered by the auctioneer prior to the sale 
and that each article sold must bear a tag 
giving detailed description of such article. 

It is further provided that auction sales 
when properly licensed must be conducted 
between the hours of 7:30 a. M. and 6 Pp. M. 

The measure provides that when auction 
sales are conducted there must be present no 
“by-bidders,” “cappers” or “boosters,” and 
that every sale must be a bona fide trans- 
action and for cash. The bidder must speak 
loudly, raise his arm so that others can see 
who is bidding and the article sold must be 
delivered immediately to the purchaser. 
The auctioneering concern must furnish a 
bond for $5,000 as guarantee of good faith 
in the conduct of the sale. The ordinance 
provides a penalty of not less than $25 or 
more than $100, and each sale will con- 
stitute a separate offense in the event of a 
violation of the provisions of this measure. 

Solicitor Stricklett explained that the 
original ordinance did not cover all the con- 
ditions which he said he had discovered 
existed. Stricklett referred to a visit to an 
auction sale in this city last Saturday night 
and described to the board members what 
he observed during this sale. 

The solicitor declared that stringent laws 
govern the sale of jewelry by auction in 
Cincinnati. “We are the dumping ground 
over here for things that are objectionable 
in Cincinnati,” asserted the solicitor. 

Judge L. T. Applegate, of the Kenton 


Circuit Court, upset the work of the com- 
missioners late Friday when he granted a 
permanent injunction against the city. The 
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injunction was obtained by Mr. Harris. The 
city was granted a stay of 20 days in which 
to carry the case to the Court of Appeals. 
The court did not declare the entire ordi- 
nance void but issued his injunction on the 
following provisions; requiring a statement 
on the amount of assets, allowing sale only 
from 7:30 a. M. to 6 Pp. M., labeling of each 
article sold, giving full particulars about 
material contained in article, sale of goods 
for cash only, requiring dealer to give bond 
for $5,000. 

The ordinance was drafted at the request 
of the National Jewelers’ Association but the 
injunction granted late Friday was said by 
jewelers to have taken all of the “teeth” out 
of the instrument. The appeal that probably 
will be filed by Stricklett will determine 
whether the new ordinance will remain or 
whether another will have to be drafted. 








MEET TRAGIC DEATH 





S. Terpstra, Hospers, Ia., and His Son, 
Victims of a Cloud Burst 

Omana, Neb., Oct. 2—The jewelry fra- 
ternity of this section was shocked recently 
by the drowning of S. Terpstra, jeweler, at 
Hospers, Ia., and his seven-year-old son, who 
were caught in a severe rain storm or cloud- 
burst near their home after they had driven 
to Orange City, la. and were returning. 
The wiring of their car became wet and the 
ignition failed to function. The car stopped 
on a graveled road but in a low place near 
a bridge. The two remained in the car and 
waited for the rain to pass. Meanwhile the 
creek under the bridge rose rapidly and 
overflowed the bridge. Water began to rise 
around the car. Another car, stalled a little 
ahead of them, was pulled out by some 
passing autoists. But before they could get 
to Terpstra’s car the water had risen so high 
that they could not get to him. 

When the water got into the body of the 
car and on the seat, Mr. Terpstra Icft the 
seat and put the boy on the top of the car, 
standing on the engine hood to hold him up. 
Still the water rose until it covered the top 
of the car. Mr. Terpstra loosed his sus- 
penders and tied them firmly to the boy, 
apparently hoping that when the worst came 
and they were swept away he might be free 
to swim and drag the boy with him. Dark- 
ness fell, and still the water rose and roared 
about the helpless pair. Scores of autoists 
who had driven along the road, blocked by 
the water, stood on either side of the mad 
stream and looked on helplessly. In the 
gathering darkness the two _ bedraggled 
figures disappeared in the flood waters, as 
the car was completely covered by water. 

The body of the boy was found the follow- 
ing day. Up to this writing the body of 
Mr. Terpstra has not yet been found. 








Plans for a proposed jewelry store instal- 
lation to be made in the Ranke building, 
Seattle, Wash., now being built for the 
Campion Investment Co., Fifth Ave. and 
Pike St., are being prepared by architects. 
The work, to be done for Wiesfield & Gold- 
berg, jewelers, 308 Pike St., will be ready 
for figures within the next few weeks. The 
new store will occupy a space 20 by 100 
feet in the center of the block on the Pike 
St. side. 
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CHICAGO GOLF CHAMPS 


Prizes Awarded Winners at Final Golf Out- 
ing of the C. J. A. Held at the Illinois 
Golf Club at Glencoe 


Cuicaco, Sept 30.—The “Grand Finale” 
of the Chicago Jewelers’ Association golf 
season for 1926 was voted a great success 
by the 30 jeweler linksmen who braved the 
weather and were on hand at the Illinois 
Golf Club, Glencoe, early today. Lunch and 
dinner were served at the club. 

In the morning and in the afternoon dif- 
ferent events took place, and after dinner 
and over cigars, Gordon L. Peterson, chair- 
man of the golf committee, announced that 
the following were the best “mud horses” 
for the day and were entitled to beautiful 
prizes: Sidney Y. Ball, Taylor Strawn, Guy 
V. Dickinson, Harry Radix, Gordon Peter- 
sen, Wilder C. Harris, James Kucera, How- 
ard Seebeck, Dave Newman, Bill Beckwith, 
M. M. Lord, Frank Wilcox, Tom Mc- 
Mahon, K. Lucius Taylor, “Shell” Hulburt. 
Mr. Petersen made special mention of the 
best score of the day, that of Harry Brom- 
ley, who made a 79 and 78 score for the 
first and second nine. His prize was a sil- 
ver-plated ash can. Mention was also made 
of the prizes given out at the last outing, 
when Gordon L. Petersen won the Doyle 
Trophy, E. Edelstein, the president’s cup, 
and Tommy McMahon the Wallace Trophy. 

After the distribution of the prizes Sidney 
Y. Ball, president of the Chicago Jewelers’ 
Association, announced the following golf 
committee for next year: W. F. Drexmit, 
chairman; Gordon L. Petersen, Charles 
Ross, “Shell” Hulburt and Milton Hess. 

After this announcement, George Engle- 
hart showed a movie of the last outing that 
met with a great deal of enthusiasm. 











DEFRAUDED OUT OF $10,000 





San Bernardino, Cal., Jeweler Bought 
Nineteen Pounds of Steel Wire 
as Platinum 

Los ANGELEs, Cal., Oct. 1.—Details of 
what is believed to be a new form of bunko 
game by which a jeweler was defrauded of 
$10,000 in the purchase of a coil of steel 
wire thought to be platinum, have been dis- 
closed here. E. Scheer, jeweler, 630 E. 3rd 
St., San Bernardino, complained of having 
been victimized in Los Angeles. 

He said he was approached in August by 
a man who purchased a $500 diamond at his 
store, with a proposition to sell 19 pounds 
of platinum wire at $600 a pound. Scheer 
and his wife dickered with the owner of the 
wire in a conference at the Rosslyn Hotel 
here, when two other men appeared and a 
sample of genuine platinum was exhibited 
Scheer borrowed money from his bank, paid 
the amount, and received the wire, only to 
discover on reaching home that he had paid 
$600 a pound for ordinary steel wire. 

Authorities here were given detailed de- 
scriptions of the three salesmen, but have 
been unable to secure any trace of them 
as yet. 








The style of the business of Charles W. 
Proctor, Rockland, Me., has been changed 
to G. W. Palmer & Son. 
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DIAMONDS 


Diamond Bunch Rings, Set with Perfect Diamonds of 
Finest Quality and Best ‘Workmanship 
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JACOB SEGAL & CO. 


10 West 47th Street Metropolitan Building 
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"__ WHAT WAS HIS GAME? 





Impostor Claiming to Represent Marcus & 
Co., New York, Visits Philadelphia Dia- 
mond Dealers Seeking Large 
Gems, but Without Success 


PHILADELPHIA, Pa., Oct. 12.—Michael Bal- 


len, president of the Sansom St. Business _ 


Mens’ Association and one of the best known 


diamond dealers in the city, is broadcasting a 


warning to all jewelers in and about this city 
to be on the watch for a man giving the 
name of “John Kime” and professing to be a 
buyer for Marcus & Co., jewelers at 542 Fifth 
Ave., New York, whose actions here were 
suspicious, to say the least. Whether he is a 
hold-up man, a “switcher,” sneak thief or a 
scout for bandits, is not known, but his pro- 
cedure while here indicated he was one of 
the above. 

Mr. Ballen was alone in his office at 732 
Sansom St. when “Kime” called and intro- 
duced himself as a buyer for Marcus & Co., 
intimating he would like to enter the private 
office. Mr. Ballen, however, makes it a rule 
to invite no one inside unless he knows them 
or they are vouched for, so he did not rise to 
the bait but talked with the man through 
the grating of his public office. 

“Kime” wanted nothing but large stones, 
the very best Mr. Ballen had, he said, adding 
that his firm had experienced considerable 
difficulty in obtaining good stones in New 
York and had sent him to Philadelphia to 
see what could be done here. Mr. Ballen 
showed him one stone, at 1¢ same time keep- 
ing a sharp eye on the man, as something 
about him had aroused suspicion. The caller 
examined the stone in a manner that showed 
he knew diamonds, and passed it back with 
the remark it was not quite large enough and 
he would like to see others, specifying what 
he wanted. He was tc’ | there were no stones 
of that particular des riy { 1 in the safe at 
the time, but that if he cailed again within 
a day or two they would be in. 

While this was going on, a buyer for the 
La Salle Jewelry Co., 7 W. 45th st., New 
York, entered the office. He is an old friend 
of Mr. Ballen, and after greeting him 
glanced at the man who called himself 
“Kime.” His suspicions were aroused by 
some of the latter’s remarks, and when he 
again mentioned Marcus & Co., decided 
something was wrong as he is personally ac- 
quainted with all the buyers on the staff of 
that firm and knew this man was not one of 
them. 

Managing to catch Mr. Ballen’s eye, he 
gave him “the wink,” and the dealer brought 
the conversation with “Kime” to a close as 
soon as possible with the promise he would 
have some fine stones ready for the latter’s 
inspection when he called again. “Kime” 
then left, and the New York buyer told Mr. 
Ballen of his suspicions. 

The La Salle company’s representative 
and Mr. Ballen decided it would be best to 
warn other diamond dealers on the street. 
In doing so they found the man had called 
on Samuel Lashoff, at Sansom and 7th Sts., 
immediately after leaving Ballen’s office. 
There he told the same story of being con- 
nected with Marcus & Co., but Mr. Las- 
hoff’s suspicions were aroused, and he re- 
fused to show the man any stones, giving 
him some excuse. “Kime” soon afterward 
was seen at the entrance of the building 
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where J. M. J. Costello has an office on the 
second floor, but for some reason he did not 
go up. 

On his return to New York, the La Salle 
representative looked up the addresses given 
by’ “Kime,” and found them, as he had ex- 
pected, fictitious. No such man is employed 
in any way by Marcus & Co., and there is 
no such number as 6 W. 45th St., which he 
.had given as his office. He wrote Mr. Baller 
as ‘follows: 

“The address he gave you as 6 W. 45th 
St., is fict: ious. I have made a personal in- 
vestigation, and there is no such number on 
that street; 542 Fifth Ave. covers the cor- 
ner building, 100 feet from the corner. After 
that comes No. 2 W. 45th St., the Putnam 
building, and there are no such numbers as 
4 and 6 used there. I inquired in that build- 
ing if there is a “John Kime” on those 
premises, but no one there knows such a 
man. The next building starts with Nos. 8 
and 10, so you can see for yourself there is 
no such number as 6 W. 45th St. 

Mr. Ballen is anxious that diamond deal- 
ers all over the country be warned against 
“John Kime.” He has not notified the 
police as the man committed no overt act in 
his place, although he is convinced his in- 
tentions were dangerous. 

“Kime” is described by Mr. Ballen as 
being about 40 years old, about five feet 
seven inches in height and heavily built, 
weighing about 175 pounds. He is of 
swarthy complexion, with dark eyes and 
black hair and very thick eyebrows. He is 
smooth-faced and well dressed. 





Marcus & Co. told THE JEWELERS’ Cir- 
CULAR that they had never heard of the man 
who claimed to represent this house as de- 
scribed above, nor could they identify him 
from the description given by anyone in their 
employ either at present or in the past. The 
only man of the name given by the imposter 
known to New York jewelers is John R. 
Keim, who spells his last name differently, 
and who is one of the oldest and most promi- 
nent manufacturers in the platinum industry 
of the country. Mr. Keim had not heard 
that his name was being used, but said he 
would make efforts to catch the man using 
it, if not yet too late. 








Mailing Lists for Fall Should Be Corrected 
at Once at Local Post Offices 


Wasuincton, D. C., Oct. 1.—Mercantile 
houses are requested by John H. Bartlett, 
First Assistant Postmaster General, to cor- 
rect their mailing lists before the usual Fall 
advertising campaigns. He suggested that 
merchants avail themselves of the oppor- 
tunity to have such lists corrected at their 
post office at a cost of 65 cents an hour. 
Mr. Bartlett requested the co-operation of 
the trade journals ir bringing this to the 
attention of business men in all sections of 
the country. 

If the postal service is able to sell this 
idea to its business patrons, it will not only 
have a wonderful effect in the work of 
handling this class of mail, said Mr. Bartlett, 
but will prove highly gratifying to those 
who adopt it through the certainty of de- 
livery of practically 100 per cent. of their 
mailings. Beware of the Dead Letter 
Office ! 
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STOPS MISREPRESENTATIONS 





Federal Trade Commission Issues Order 
Against Mail Order Jewelry House 
of Chicago 


WasuHiIncrton, D. C., Oct. 2—H. Reisman 
& Co., of Chicago, were ordered by the 
[Federal Trade Commission, in an order 
made public today, to cease and desist from 
misrepresentation in the sale on mail order 
of jewelry, watches, toilet articles and other 
merchandise. According to the Commis- 
sion’s findings the firm caused to be printed 
many false and misleading statements and 
representations concerning the character, 
kind and quality, and the materials of which 
its merchandise were composed. 

The Commission’s order reads as follows: 


It is now ordered that you, the respondents 
and each of you.cease and desist: 

(1) From making false statements and repre- 
sentations concerning goods, wares and merchandise 
offered by you for sale in interstate commerce 
whether such statements and representations are 
made by you in advertisements, circulars, catalogues 
or otherwise. 

(2) From stating either in advertisements, cata- 
logues or otherwise, that goods, wares and mer- 
chandise, more particularly watches, articles of 
jewelry and other articles of merchandise, offered 
for sale therein by you in interstate commerce, 
are composed in whole or in part of gold, platinum 
and other precious metals, and are ornamented 
with sapphires, rubies, pearls, and other precious 
stones when in fact such articles and merchandise 
contain no gold, platinum or other precious metals 
and are not fitted and ornamented with sapphires, 
rubies, pearls and precious stones but are, on 
the contrary, fitted and ornamented with stones 
which are not in fact sapphires, or rubies, or 
pearls or other precious stones and which in color 
and general appearance only imitate and resemble 
said precious stones. 

(3) From making statements and representations, 
either in advertisements, catalogues or otherwise, 
that articles of merchandise mentioned and de- 
scribed in said advertisements and catalogues as 
offered for sale by you in interstate commerce 
are covered and finished in ‘‘art leather” and or 
“leatherette’’ unless said articles are in fact made 
of or covered with real leather. 

(4) From making statements and representations 
either in advertisements, catalogues or otherwise, 
that articles of merchandise, mentioned and de- 
scribed in said advertisements and catalogues or 
otherwise, are made of “ivory” and ‘French Ivory” 
unless such articles are in fact made of real ivory. 

(5) From making statements and representations 
either in advertisements, catalogues or otherwise, 
that the articles mentioned and described in said 
advertisements and catalogues are purchased by 
you in foreign countries and are imported by you 
into the United States, unless in truth and in 
fact you really do purchase abroad and import 
the goods, wares and merchandise so advertised 
and catalogued. 

(6) From stating and representing either in 
advertisements, or catalogues or otherwise that 
the goods, wares and merchandise sold and offered 
for sale by you in interstate commerce are pur- 
chased by you from the manufacturers thereof 
when in fact the goods, wares and merchandise 
are not purchased by you from the manufacturers 
thereof but from brokers or wholesalers or other 
middlemen. 

(7) From stating and representing either in 
advertisements, or catalogues or otherwise that 
the goods, wares and merchandise sold by you 
in interstate commerce are usually and _ habitually 
sold by the retail trade at certain specified retail 
prices unless such prices are in fact usual retail 
prices prevailing in the retail trade for goods, 
wares and merchandise of like kind and quality. 

(8) From otherwise misstating and misrepre- 
senting the value and character of your business, 
the kind, character and quality of your goods sold 
therein, your sources of supply and the usual and 
prevailing prices at which others sell like goods, 
wares and merchandise of similar kinds and quality, 
all in interstate commerce. 








E. A. Westcott has moved from Oakland, 
Cal., to Morgan Hill, 








e 





: 





ar 


THE JEWELERS’ CIRCULAR 








GEMS 


AQUAMARINES 
CHINESE JADE 
BLACK OPALS 


EMERALDS 
RUBIES 
SAPPHIRES 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM @> PEARL CO. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
LONDON 


“BUY FROM THE CUTTERS” 
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THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed, 


MAGIC NUT 
for ear studs, scarf-ping, 
etc, 





EAR WIRES 


for unpierced ears. 


| y SAFETY CATCH 
for Brooches, etc, 
Can be applied to any 
work where pin tongues 
are used, 
Open. 


Closed. Open. Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


©. IRVING WASHBURN, 108 Fulton Street, N.Y, 








The Electric Needle 
for resetting pallet and roller 
jewels, heat where needed, on or 
off almost instantly. 
7 The Bracelet Watch 
NA helps you to locate stops, the 
‘gbest value you ever bought at 
<jgeny price. 
y Together only 50 cents. 
C. Culman, 18 Dewey Court, 
Honolulu, T. H, 














Estaflished 1886 


CHARLES KOHLBUSCH 


# Fine Balances and Weights 


in FOR ALL PURPOSES 
h 120 Hutton St., Jersey City, WN. J. 
Shipping Dept., 113 Carlton Ave. 

Phone, Webster 6654 











| Burglar Alarm Supplies 

Protection Against Window Smashers, 
Burglars and Bandits 

Complete Outfits—Install Your Own Alarm. 

Tin Foil—Instruments—Big Bells—Relays— 

Controls 

Catal Midnight Alarm System 

= 3218 Cambridge St., Toledo, Ohio 




















S. NATHAN & CO. 


Importers and Cutters 


71 Nassau Street 





OPALS 
for OCTOBER 


ROUND—OVAL 
AND 

FANCY SHAPES 
ALSO 


BLACK OPAL 
ON OPAL 








Everything 
in the 
Stone Line 


New York 


























JOHN H. NICKELL 
America’s Pioneer White Gold Maker 


All Kinds of Repairing and Expert Diamond 
Setting. 


35 East Wacker Drive, New Jewelers’ Bidg., Chicago, Ill. 














Jewelers 
for + Assayers 
Refiners 


J. & H. BERGE ne. Yo city 








St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in & 
first class Jewelry Store. 
Write for our Catalog at once. 
St. Louis Watchmaking School, St. Louis, Mo. 








The Buyers’ Directory 


Price, $1.00 
The Jewelers’ Circular Publishing Co. 
11 John St. cor. Broadway, New York 
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HOW THE JEWELERS SUFFERED 


Merchants Report on Conditions 
Following the Hurricane 


Miani 


A number of additional telegrams have 
been received in New York since the publica- 
tion of the story last week relative to the 
Floridan hurricane. One series of telegrams 
received by S. Stanley Solomon, wholesale 
dealer in watchmakers’ and jewelers’ sup- 
plies, 21 Maiden Lane from his representa- 
tive, F. A. Walker of Miami, reports that 
both Mr. Walker and his wife are uninjured 
and that there was little damage done to 
the stock of jewelry in charge of Mr. Wal- 
ker. The building in which the office is 
located did not suffer a great deal of damage. 
Mr. Walker was for twotyears president of 
the Florida Retail Jewelers’ Association. 


Letters received from retail concerns *in;* 


Miami told in detail of ‘the damage “done 
there during the hurricane, one jeweler~ re- 


porting that while there was no loss of“tife . 
to any member of his force, and very little 


damage done to the store or the store build- 
ing, that others did not fair as well. This 
jeweler reports that at present the concern 
is not attempting to open for business and 
that it is not known just whén business will 
be resumed. The jeweler, however, writes 
in a more optimistic spirit saying that there 
is no doubt as to the ultimate outcome so 
far as the city of Miami is concerned be- 
cause of the spirit of the people and that 
the work of reconstruction has already be- 
gun and will be pushed ahead rapidly. He 
adds that he does not believe that there is 
anyone in the city of Miami who has not 
suffered either loss or damage to property. 

Another jeweler writes that he and his 
family escaped harm but that his house was 
about wrecked and that he is housing his 
family at present in a hotel. He reports 
that there is no lack of food in Miami at 
the present time and that relief committees 
are taking care of the needs. This corre- 
spondent is of the belief that the hurricane 
will not have any very material effect upon 
business conditions in Miami and that out- 
standing accounts will be collectable there 
without any great change over conditions 
prior to the time the hurricane occurred. 

There were in all little over 100 killed 
around Miami. The damage was really 
severe but not anywhere like as bad as it 
was painted by the northern newspapers. 

Oscar W. Maynard, 55 Flagler St., Miami, 
reports that his store suffered very slight 
damage and that it is open and running as 
usual on regular schedule. 








Former New York Jewelry Designer Left 
Destitute by the Hurricane at 
Miami, Fla. 

MramI, Fla., Oct. 1—The full effect of 
the recent storm, as far as the losses on the 
inhabitants are concerned, are just begin- 
ning to become fully apparent in the cases 
of extreme destitution that have. come to 
light. One of the victims who lost every- 
thing and is now in most straightened cir- 
cumstances is Lampert Bemelmans, formerly 
a well known jewelry designer of New 
York who came here about a year ago and 
has now been left without a roof over his 

head or means of subsistence. 


Mr. Bemelmans is well known in New 
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York where for years he worked for some 
of the principal manufacturers before going 
into business for himself as a designer at 
6% Nassau St. Sometime after coming here 
he found that he could not carry on his pro- 
fession profitably in Miami so invested what 
capital he had in building little cottages 
which were rented furnished, and he also 
built a workshop to manufacture bamboo 
souvenirs of Florida. He had just begun 
to reap the fruits of his year’s hard efforts 
and to get some return on the money in- 
vested when the terrible hurricane swept 
down and wiped out in a few hours the 
savings of a lifetime. His little community 
was blown to pieces. 

Mr. Bemelmans and his wife were not 
only made homeless by the storm but lost 
everything they had and have obtained tem- 


porary shelter with a friend at Coral Gables. i. 


te 








TO,GET SIXTY PER CENT 





Offer of Sixty Cents on the Dollar Accepted 
By Practically All of the Creditors of 
Strassburg, Emmes Wholesale Jewelry 
Co., Trinidad, Colo. 


Creditors of the Strassburg, Emmes 
Wholesale Jewelry Co., Trinidad, Col., held 
a meeting last Friday afternoon at the rooms 
of the National Jewelers Board of Trade, 
22 W. 48th St., New York. The concern’s 
assets are placed at about $120,000 with lia- 
bilities of appreximately the same amount. 

An offer of settlement of 60 cents on the 
dollar was made to creditors after the deb- 
tor’s condition was outlined. The offer was 
accepted by practically all the creditors 
and is payable over a period of 18 months. 
The first payment is 20 per cent., maturing 
Jan. 15, followed by notes coming due April 
15, July 15, Oct. 15, Jan. 15, 1928, April 15 
and July 15. All of the payments are for 
five per cent. with the exception of the one 
maturing Jan. 15, 1928, which calls for a 
payment of 15 cents. 








ALLEGED CROOKS CAUGHT 


Men Arrested in Jersey City, N. J., Said to 
Have Attempted to Hold Up 
Philadelphia Jeweler 
Jersey City, N. J., Oct. 4.—The local 
police, it is believed, made two important 
arrests last week when they took into cus- 
tody two men who have since been identified 
as “Red” McLaughlin, notorious Chicago 
character, and “Big Dave” Jerus. Both men 
are under arrest as suspects in the attempted 
hold-up last week of Isidore Chaiken, 

Philadelphia jeweler. 

McLaughlin has been released in $10,000 
bail while Jerus is still in jail. It is re- 
ported that the local police did not recog- 
nize the prisoners in their custody until 
Monday when an assistant superintendent of 
the Pinkerton National Detective Agency 
identified Jerus in prison and the bailed man 
as “Red” McLaughlin, it is understood, 
is wanted in Chicago for a number of 
crimes. Jerus was arrested several months 





ago in New York, charged with being a 
member of a gang of jewel thieves. 
was later discharged, however. 

The capture of this pair followed an at- 
tempt to hold up and rob Mr. Chaiken, 


He 
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whose clerk rcuted the thieves. In the 
escape the thieves lost a door off their 
automobile. This fact was broadcast over 
the radio by the Philadelphia police. <A 
car minus a door was passing through 
Newark, goirig toward Jersey City, when it 
was “spotted” by a policeman. This in- 
formation was immediately relayed by the 
Newark police and the ferries were closely 
watched. The result was the arrest of the 
pair and their identification today. by a 
Pinkerton man. 








DEFENDANT UNNAMED 





Federal Trade Commission Accepts Stipula- 
tion from’ Necklace Manufacturer That 
He Will Discontinue Putting Fic- 
titious Prices on His Product 


“WASHINGTON, D. C., Oct. 5.—A stipula- 
tion under which the respondent agrees to 
discontinue fictitious price-marking of neck- 
laces was made public today by the Inter- 
state Commerce Commission. As this case 
was settled -without formal issuance of a 
complaint by the commission the identity of 
the respondent was not revealed. The com- 
mission found that the respondent advertised 
and labeled necklaces as priced at $50, a 
figure greatly in excess of the actual price 
at which the necklaces sell. The commis- 
sion’s statement reads: 

Respondent, an individual, engaged in making 
necklaces and in the sale of the same in interstate 
commerce, and in competition with other individuals, 
firms, partnerships and corporations also engaged 
in the sale of similar products, entered into the 
following stipulation of acts and agreement to cease 
and desist forever from the alleged unfair methods 
of competition used by him in the sale of his 
product. 

Said respondent, in the course and conduct of 
his business, caused advertisements to be inserted 
in publications having general circulation, and also 
caused circulars and other printed matter to be 
circulated in interstate commerce in which said ad- 
vertising matter respondent caused to be inserted a 
pictorial representation of boxes or containers, in 
which said product was sold, which aforesaid 
pictorial representations included a reproduction of 
his trade brand or label followed by the word and 
figures, ‘Price $50.00”; also the aforesaid respond- 
ent caused the bexes to be similarly marked or 
lateled, and with the aforesaid fictitious price mark 
affixed thereto suld said product in interstate com- 
merce, when in truth and in fact the said product 
so advertised, labeled and scld in interstate com- 
merce with the aforesaid word and figures, “Price 
$50.00,” marked thereon, was and is advertised 
and labeled greatly in excess of the prices at which 
the aforesaid respondent sells the said product, or 
contemplates the same to be sold by his vendees, 
and greatly in excess of the actual price at which 
said necklaces sell in the usual course of trade. 

Respondent agreed to cease and desist forever 
from the use of the word and figures, “Price 
$50.00,” either independently or in connection or 
conjunction with any other word, words or figures 
in his aforesaid advertisements circulated in inter- 
state commerce, cr on his brands or labels affixed 
thereto that directly assert or clearly import or imply 
that the aforesaid product is sold, and/or intended 
to be sold at the aforesaid fictitious price and adver- 
tised, and/or stamped or marked thereon, or any 
other word, words or figures in his advertisements, 
brands or labels that may have the capacity and 
tendency to mislead and deceive the purchasing 
public into the erroneous belief that the product 
is intended to and/or is sold at the fictitious price 
as advertised and labeled by the said respondent. 
Respondent also agreed that if he should ever re- 
sume or indulge in any of the practices in question, 
the foregoing statement of facts may be used as evi- 
dence against him in the trial of the complaint 
which the commission may issue. 


A similar stipulation was accepted re- 
cently from a firm that had used the mark 
Sheffield on cheap silver plated ware. 
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HE new 10 size Howard 

watch satisfies every de- 
mand of gift buyers. Thin- 
ness, beauty, life-long service 
and accuracy. It is, there- 
fore, a very active item in 
gift season and the new 
discounts make it espe- 
cially profitable also. 

The second hand on this 
watch can be set to the exact 


Keystone 14 Karat Gold 








a | 
Retail List 
$100.00 $120.00 
125.00 150.00 
150.00 180.00 
J 


second from the stem, with- 
out opening the case and 
stopping the movement. This 
and many other exclusive 
features and refinements of 
construction, combined with 
the usual life long precision 
and distinction, make this 
model especially worthy of 
bearing the world-known 


name “Howard.”’ 


Your Christmas stock should be ordered from your jobber promptly. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


Riverside, New Jersey 


Oe HOWARD ate 
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IMPORTANT MASS MEETING 


All Members of the Trade Urged to Attend 
Meeting to Consider Platinum Clause 
of Proposed Stamping Law 





A mass meeting to consider the platinum 
clause of the proposed stamping law will be 
held tomorrow (Thursday) at the rooms of 
the National Jewelers Board of Trade, 22 
W. 48th St. The meeting will be called to 
order at 2 o’clock, and all manufacturers of 
platinum and white gold jewelry and other 
members of the trade are requested to attend. 

The Jewelry Crafts Association, in sending 
out a notice of the meeting, calls attention to 
the fact that this organization has taken an 
active part in the campaign to put a marking 
law on the books and to clean up the abuses 
which have been practiced by a few un- 
scrupulous manufacturers in making mer- 
chandise of flagrantly inferior qualities of 
platinum. The Crafts Association . states 
that many complaints have come to its office 
of this condition, and points out that this 
meeting will afford an opportunity for every 
manufacturer to join in stamping out this 
evil. 

The various organizations in the trade are 
also being invited to attend. 








Jewelry Crafts Association Arranges to Have 
Paul Duparque Conduct Course for 
Jewelers at Mechanics Institute, 


New York 


The members of the Jewelry Crafts Asso- 
ciation and the trade at large will be much 
pleased to learn that the association has been 
successful in obtaining Paul Duparque, a 
noted jewelry designer of many years’ ex- 
perience, to give the course in Applied De- 
sign for jewelers at the Mechanics Institute, 
New York. 

Mr. Duparque brings to the industry, in 
his new position, a unique experience, which 
peculiarly fits him for the important work 
he has now assumed. His whole life has 
been spent in the atmosphere of art and the 
craftsmanship of jewelry making, and the 
secret of his success has been his love for 
his profession and the spirit and enthusiasm 
with which he has engaged in it. 


He was born in Liege, Belgium, the son 
of a local jeweler, who bore an enviable 
reputation as a skillful artisan. It is curious 
to note that his father always regretted not 
having learned designing, especially for the 
better work he wanted to make. It was 
natural, therefore, when his son became an 
apprentice in his shop, that he emphasized 
the desirability of learning designing, mod- 
eling and the styles of ornaments. 

At 19, Mr. Duparque left home and went 
to Paris and there studied at the Ecole des 
Arts Decoratifs, and subsequently found em- 
ployment for the practice of his art with 
different manufacturers. In his late twen- 
ties, he came to this country, where he was 
soon engaged by the late Michael Dreicer, 
whose fame as a jeweler of great commercial 
ability and the highest artistic taste is well 
known to everyone in the jewelry trade. 
He has been with this concern ever since. 

Mr. Duparque’s father loved his craft so 
well that even after he had retired from 
business and moved to a more pretentious 
home, he had a jeweler’s bench occupy an 
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important place in his new household, so 
that he could sit at it and tinker at making 
jewelry just for the love of it. It is cer- 
tain that Mr. Duparque, by virtue of his 
personality, will be able to transmit to his 
students that spirit, which he inherited from 
his father and those in whom there is a 
spark of designing ability cannot fail tc 
profit by it. 








New York University to Open Course in 
Designing and Modeling for Jewelers 


New York University announced last week 
that a professional course in designing and 
modeling for jewelers will be given by the 
Department of Fine Arts in co-operation 
with the leading organizations in the jewelry 
trade. This course is given for designers, 
salesmen and office employes in the jewelry 
industry, and was scheduled to begin last 
night (Tuesday). The course is given in 
the University Center at Washington Square. 
The sessions will be held each Tuesday and 
Thursday evening from 6:30 to 8:30 P. M. 
The tuition fee is $16 for 30 sessions. 

For admission it is desirable that each 
applicant have some high schocl training, in- 
cluding an elementary knowledge of mechani- 
cal drawing and plain geometry. A recom- 
mendation, however, of a responsible em- 
ployer will assure admission. The instruc- 
tors for this class will be Assistant Professor 
John L. Northam and Geiza B. K. ‘Toth, 
while the visiting specialists will include: 
Jacob Mehrlust, Walter P. McTeigue and 
Herbert L. Farrow. 

In a prize competition, a gold medal, a 
silver medal and two honorable mentions will 
be awarded at the end of the year to suc- 
cessful candidates, by a jury chosen from 
leading manufacturers and retailers in the 
trade. 

The advisory committee on the course 
which is being given includes: P. J. Coffey, 
president, National Jewelers Koard of Trade; 
Herbert L. Farrow, Newark Jewelry Manu- 
facturers’ Association; Jonas Koch, presi- 
dent, New York Wholesale Jewelers’ Assv- 
ciation; Emil L. Kohn, president, Retail 
Jewelers Association; H. C. Larter, chair- 
man, Jewelers’ Vigilance Committee; Walter 
P. McTeigue, president, Jewelry Crafts 
Association; Jacob Mehrlust, manufacturer ; 
Alfred Morell, Black, Starr & Frost; 
Alexander Vincent, secretary, Silversmiths’ 
Guild; T. Edgar Willson, Editor, JEwELeErs’ 
CIRCULAR. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
Sent: - 28e.45.< 27 60% 58% 
a. rere 26 vq 5934 57% 
ce 26% 59% 56% 
Oct. ae 26; 59% 57% 
a 2614 60% 57% 
oven 26% 60.34 58% 








Squee: Say, I took a walk through the 
cemetery today and I read the inscriptions 
cen the tombstones, and I wondered. 

Dunk: What did you wonder at? 

Squee: Where are all the wicked people 
buried ?— Annapolis Log. 
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DEATH OF WILLIAM COOPER 





New York Manufacturing Jeweler and Gem 
Specialist Passes Away at His 
Home on Long Island 


William Cooper, for many years head of 
the firm of Cooper & Foreman, manufacturers 
of diamond jewelry and dealers in precious 
stones, 3 Maiden Lane, New York, died Sept. 
28 at his home, 10026—87th St., Richmond 
Hill, Queens. The funeral was held Thurs- 
day evening at 8 p. Mm. from his late home 
and the body was cremated at Fresh Pond. 

William Cooper was born in England in 
1851 and came to this country about 1890. 


‘For about two years he lived in Boston and 





THE LATE WILLIAM COOPER 


then took a position as a traveling saies- 
man for the New Haven Clock Co. Later 
he came to New York and traveled for J. 
T. Scott & Co., and afterwards for Hayden 
W. Wheeler & Co., in the south. In 1894, 
he joined Arthur W. Foreman in forming 
the firm of Cooper & Foreman. 

Mr. Cooper had been in poor health for 
sometime and retired from business in 1920. 
His health continued to fail from that time 
on. He was a man of genial disposition and 
was well known in the jewelry trade where- 
ever he had traveled. “Billy,” as he was 
familiarly called by his many friends, had 
a wide circle of friends and acquaintances 
both in the jewelry trade and in other circles. 
He was a home loving man and did not 
take an active interest in fraternal organiza- 
tions, although he was active for a time as 
a member of the Bedford Ave. Branch of 
the Y. M. C. A. He was a specialist in pre- 
cious stones and he wrote articles for trade 
papers and for magazines and had also writ- 
ten books and pamphlets on this subject. 

Deceased is survived by two unmarried 
daughters, Misses Ethel and Florence, two 
married daughters, Mrs. Charles Silk of 
Jamaica, and Mrs. William Raw, living in 
England and by one son, Thomas Cooper. 
His wife died in 1919. 








Frederick A. Curtis has moved from 
Castle Rock, Colo., to Temple, Cal. 
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ATTENTION! 


Every Jeweler in the United States 

















THE LATE AARON RODACK 








and Canada 


On July 22nd last, Aaron Rodack, “The 
Fighting Jeweler,” was, for the third time, 
held up in his store at 3630 Broadway, 
New York City. On the first two occa- 
sions he was successful in driving off the 
gunmen, but on the third attempt the 
bandits murdered him in cold blood. The 
detailed report appeared on page 72 of the 
July 28 issue of THE JEWELERS’ CIRCULAR. 
Aaron Rodack was a man ‘of sterling 
qualities and was highly respected by all 
with whom he came into contact. A 
sketch of his career appeared on page 65 
of the August 4th issue of THE JEWELERS’ 
CIRCULAR. 


A loving wife has been widowed, and two 
darling children, a boy and a girl, have 
been orphaned. 


The entire trade is given the opportunity 
of contributing to a fund to provide for the 
needs of this unfortunate family, and the 
education of the two children. You are 
asked to make your subscription promptly 
and as generously as your heart dictates. 


Please send your check to the treasurer of the committee. 


GARDNER S. BOWDEN of J. B. Bowden &°Co., New York City. 
FREDERIC W. BRYANT of M. B. Bryant & Co., New York City. 
MILTON L. ERNST of M. L. Ernst, Inc., New York City. 
RICHARD GOLDSMITH of Goldsmith, Stern & Co., New York City. 
EDWARD GOLDSTEIN of Goldstein Bros., New York City. 

ZACH A. OPPENHEIMER, New York City. 

S. C. POWELL of S. C. Powell & Co., New York City. 

JOSEPH REES of Zimmern, Rees & Co., New York City. 





Please send your remittance to 


LEONARD S. KATZ of L. & J. KATZ, Treasurer, 20 W. 47th St., New York City 
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Fund for Murdered Jeweler’s Family 








Prominent New York Members of Trade Start Campaign to Aid Widow and 
Children of Aaron Rodack, Who Was Killed by Bandits 

















A campaign to raise a fund for the widow 
and two children of the late Aaron Rodack, 
who was murdered last July in a battle with 
bandits who attempted to rob his jewelry 
store at 3630 Broadway, New York, has 
been launched in the trade by several promi- 
nent members of the industry. While Mr. 
Rodack, it is stated, did a fairly good 
business, it is understood he left his family 
almost penniless and jewelers all over the 
country, recognizing the dead man’s courage 
and daring, will be asked to contribute to 
the fund. 

The project is sponsored by a committee 
composed of Leonard S. Katz, of L. & J. 
Katz, 20 W. 47th St., chairman; Zach 
A. Oppenheimer, 22 W. 48th St.; Milton L. 
Ernst, the same address; Joseph Rees, Zim- 
mern, Rees & Co., 20 W. 47th St.; Richard 
Goldsmith, Goldsmith, Stern & Co., 136 W. 
52nd St.; S. C. Powell, of S. C. Powell & 
Co., 2 W. 46th St.; Edward Goldstein, of 
Goldstein Bros., 93 Nassau St.; Gardner S. 
3owden, of J. B. Bowden & Co., 15 Maiden 
Lane, and Frederic W. Bryant, of M. B. 
Bryant & Co., 136 W. 52nd St., all of New 
York. Some of the members of this com- 
mittee will make personal solicitations while 
others will circularize the trade with letters. 
An advertisement on another page in this 
issue appeals to the trade to aid in this move 
to raise funds for the dead jeweler’s family. 


That the trade recognizes the motive 
which prompted Mr. Rodack to battle 


against three bandits not solely to protect 
his stock but to warn the inhabitants of the 
underworld that the jewelry trade is prepared 
to resist their attacks is evidenced by the 
fact that only one member of the committee 
sponsoring this movement was personally ac- 
quainted with Mr. Rodack. This member 
is Edward Goldstein, who for more than 
19 years had known the brave jeweler and 
who employed Mr. Rodack as a watchmaker 
immediately on his arrival in this country 
from Russian Poland. When Mr. Rodack 
was slain, his widow felt she was unable to 
continue the business and for this reason, 
it will probably be liquidated in the near 
future, 

While Mrs. Rodack spent much oi her 
time in the store with her husband, she, 
nevertheless, found ample opportunity to be 
a devoted mother to her two children. She 
is a fine type of woman and in the opinion 
of those sponsoring the movement, is entitled 
to all the assistance which the trade can lend. 

The manner in which Mr. Rodack was 
killed is well known to practically every 
jeweler in the country. Twice before the 
last attack, Mr. Rodack had been held up 
by bandits but each time routed the thieves. 
While the jeweler was a peace loving and 
quiet citizen, he was determined that no 


hold-up man would ever rob his shop. When 
a bandit gang visited him on Thursday, 
July 22, he was still just as determined as 
ever and when the thieves ordered him to 
throw up his hands he replied by opening 
fire with an automatic pistol. 


He put the 


bandits to flight and then pursued them, 
running out on the sidewalk where he 
dropped on one knee, took careful aim and 
fired twice. One of the thieves was seen to 
stagger and was pushed into the car by his 
two companions. From the automobile they 
returned the fire and the jeweler dropped to 
the sidewalk with a bullet in his head, from 
which he died almost instantly. 

An editorial which appeared in the New 
York Times immediately after Mr. Rodack 
made his brave stand, stated: 

“If ever a man deserved a statue to per- 
petuate his memory, it is Aaron Rodack, 
who kept a little jewelry store in upper 
Broadway, and died on Thursday, a true 
hero. Seemingly his death was merely in 
defense of his own property; really it had 
a much larger object and served a much 
larger purpose, Easily one can say that 
Aaron Rodack would have been wiser had 
he submitted, as so many other citizens of 
New York have done, when confronted by 
armed robbers, thrown up his hands, and 
allowed them to take what they would. He 
did not have that sort of wisdom; instead 
he had a courage that pistols could not daunt 
and a determination to defend to the end, not 
so much his petty belongings, as his rights, 
as a dweller in a city supposed to be 
civilized.” 

In a letter published in THE JEWELERS’ 
CIRCULAR, Edward Goldstein, a close per- 
sonal friend of Mr. Rodack, wrote: “I 
fully agree and encourage very heartily the 
sentiments of the New York Times’ editorial 
in which they stated that if ever a man 
deserved a statue to perpetuate his memory 
it is Aaron Rodack. Combined organiza- 
tions in the jewelry trade of this city, State 
and nation ought to get together and co- 
operate in the effort to perpetuate the 
memory of so noble and brave a type of 
manhood and jeweler as was Aaron Rodack, 
in a lasting and fitting manner * * * He 
was a great lover and advocate of civic and 
personal liberties, and for that reason he was 
a fine type of American citizen. He loved 
his family, mankind and his country. 
On behalf of Mrs. Rodack I wish 
to say that she has been a most loving and 
helpiul wife and is a most devoted mother. 
She fully appreciated his good qualities and 
was always at his side when not engaged 
in household duties. If she is left in poor 
circumstances, as reported, it is the humane 
duty of the jewelry world to see that she is 
made comfortable.” 

It is because the jewelers who form this 


committee believe that the trade should do | 


something to aid the widow and children 
of the murdered jeweler, that the move to 
collect a fund has been started. All contri- 
butions can be forwarded directly to either 
Mr. Katz or any other member of the 
committee. 








Improvements and alterations are being 
made to the store of the Huetson Optical 
Co., on Second Ave., Seattle, Wash. 


HELD AS RECEIVERS 





Jacob Bigeleisen, His Wife and Son Isadore, 
Released in $10,000 Bail After Arrest by 
Brooklyn Detectives 


Jacob Bigeleisen, his wife Fannie, and his 
son, Isadore, who were arrested last month 
on charges of receiving stolen goods, were 
brought before Magistrate Goodman of the 
Tombs Court, New York, last Thursday, 
and discharged from custody, but were im- 
mediately arrested by Brooklyn detectives. 
Bigeleisen is said to -be a Brooklyn jeweler 
and it is alleged that he and his wife ind 
son had in their possession part of the loot 
taken in the robbery of the W. H. Sims & 
Co. jewelry store, 2486 Grand Concourse, 
the Bronx. 

The Bigeleisens were discharged in New 
York County when Magistrate Goodman 
was shown three bench warrants, calling for 
their arrest following their indictment by 
the Kings County grand jury’ which 
charges them with receiving stolen goods. 
The trio were arraigned in Kings County 
Court on Friday and were each released in 
$10,000 bail. 


The arrest and _ indictment of the 
Bigeleisens was brought about largely 
through an alleged confession made by 


George Cohen, who was recently sentenced 
to serve 40 years in Sing Sing prison after 
pleading guilty to holding up and robbing 
Abraham W. Faigin, a diamond dealer at 15 
Maiden Lane, New York. 

Cohen was sentenced several months ago 
and after the judgment of the court was 
passed upon him, it was believed that he 
would remain silent,- and would refuse to 
divulge the name of any of his accomplices 
or identify any of the alleged receivers who 
bought the proceeds of his _ robberies. 
Richard C. Murphy, counsel for the Jewelers 
National Crime Committee, however, de- 
cided to have a talk with Cohen and as a 
result has induced this crook to make some 
startling revelations, which have resulted in 
the indictment of a number of alleged 
“fences” and the arrest of several others. 
Some remarks made by Cohen and one of his 
co-partners in crime, Sol Brofman, it is re- 
ported, may clear up the murder of Aaron 
B. Rodack, the Washington Heights jeweler, 
who was killed while resisting hold-up 
met!. 

Cohen was brought from the West Side 
Prison recently and was lodged in Queens 
County, where he will be questioned by 
Brooklyn authorities. William H. Sims, 
owner of the Sims jewelry store in the 
Bronx, also appeared against the Bigeleisens 
and it is reperted identified a diamond found 
in their possession as one which had been 
stolen from his place last Winter in a 
sensational hold-up and robbery. Detec- 
tive McKeever, who arrested Cohen and 
3rofman, also appeared against ihe Brooklyn 
jeweler and his family. 

The case in Brooklyn is being handled 
by Assistant District Attorney Sabatino, who 








presented the complaint to the Grand 
Jury. 
Williams & Co. have taken over the 


jewelry business of FE. Price Mayo in the 
Regent Theater building on West Main St., 
Battle Creek, Mich. 
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_ ER IN EVERY WAY | 
Wilson has created a new 
wedding ring---a finer ring by 
é A COMPLETE ‘ far; a ring of exquisite beauty / SALES HAVE ¥ 
LINE and charm and selling at a DOUBLED 








Wilson wedding rings 
come in a wide variety 
of weights, shapes, 
widths and designs in 
both platinum and white 
gold. A splendid assort- 
ment of rings azured and 
ready for diamonds are 
included. 


\ SEND FOR CATALOG y, 








remarkably low price. 


Wedding ring buyers now look to 
Wilson for the unusual in both 
quality and price in wedding rings; 
this new creation crowns a year 
that has been full of brilliant 
achievements and will definitely es- 
tablish Wilson seamless wedding 
rings as the greatest value on the 
market today. 


Where Quality and Price Meets 





In nine short months the 
demand for Wilson wed- 
ding rings has more than 
doubled---- a very signif- 
icant fact to anyone fam- 
iliar with conditions in 
the jewelry business dur- 
ing this same period. 














SEND FOR ease! y 


Sold through the manufacturing and wholesale trade only 


The H. A. Wilson Company 


NEWARK, N. J. 
97 Chestnut Street 


Refiners and Workers of Precious Metals 





CHICAGO, ILL. 
5 So. Wabash Avenue 
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DIAMONDS SEIZED 
Gems Worth $20,000 Taken by Customs 
Officers at Plattsburg from Man Coming 
Here from Canada 


PLatrsBurG, N. Y., Oct. 2—Jewelers will 
be interested in an important case which 
has developed here growing out of the arrest 
of two men and the seizure of valuable 
gems. Late yesterday customs officers seized 
diamonds valued at $20,000, alleged to have 
been smuggled over the Canadian border and 
said to be destined for sale in New York. 
At the same time two men were taken into 
custody, one of whom is charged with hav- 
ing the diamonds in his possession. 

The men arrested described themselves as 
Alexander Ellison, of Montreal, who is 
charged with smuggling the diamonds, and 
Benjamin Reuben, of Montreal, charged 
with conspiring to defraud the government. 
Arraigned before United States Commis- 
sioner William L. Pattison, the men, follow- 
ing an examination, were held for Federal 
Court. Bail was furnished and they were 
released. 

At the hearing of Addison H. King, deputy 
collector in charge of the United States cus- 
toms department at Montreal, testified he 
saw Ellison board a train for the United 
States at Montreal yesterday morning. Sus- 
picious, King also got on the train and 
shadowed him. Ellison left the train at this 
city, and King followed suit. 

Another witness, Deputy Customs Col- 
lector Harry C. Goodrow, train inspector at 
Rouses Point, on the border, declared Elli- 
son made no declaration of any dutiable 
goods to him. 

King also declared that when he confronted 
Ellison at a local hotel the accused proffered 
a package containing 177 stones from his 
coat pocket. He put up no fight and was 
immediately arraigned. Reuben, who also 
was at the hotel, was taken into custody by 
Under Sheriff James Murray, Officer 
Charles Renaud and Collector Goodrow. 

According to the officers Ellison told them 
he was to deliver the diamonds to a man 
from New York who was to meet him at 
the hotel here. An accomplice for whom 
police are now searching, held the diamonds 
until the train neared Rouses Point on the 
Canadian side, Ellison is said to have ad- 
mitted, when they were transferred to Elii- 
son’s pocket. 








Jewelers’ Gold Bars Withdrawn and 
Exchange at New York 


Week Ended Oct. 2, 1926 





The U. S. Assay Office reports: 
Gold bars exchanged for gold coin.. $1,353,305.47 
Gold bars paid depositors.......... 56,865.58 
MRIs aii g ci ctwiavine aoe es $1,410,171.95 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date 
Sept. 27 


Exchanges 
$372,395.28 
173,915.36 
131,936.45 
415,229.40 
209,248.97 
50,580.01 


$1,353,305.47 


See e eee eee eee ee ee ee ee 
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Watchmakers Certified by the Horological Institute of 
America 








Examining Board Meets in Washington and Awards Certificates to Thirty-one 
Certified Watchmakers and to 65 Junior Watchmakers—Only Eight 
Applicants Fail to Pass Examinations. 

















Wasuincron, D. C., Sept. 30.—As briefly 
noted in the telegraphic despatch from this 
city published in the last issue of the Jew- 
ELERS’ CIRCULAR, the examining board of the 
Horological Institute of America met Sept. 
21 at the Bureau of Standards. More than 
100 watches submitted by applicants for 
Junior Watchmaker’s Certificate or Certified 


by the board and written examination papers 
accompanying the watches were graded. 

The Board later awarded 31 certified 
watchmakers’ certificates and 65 junior 
watchmakers’ certificates. Only eight appli- 
cants failed to pass the examinations. 

The official list of certifications as given 
out by Examining Board is reported as 


Watchmaker’s Certificate were passed upon follows: 


CERTIFIED WATCHMAKER GRADE 


Names and employers of candidates granted the certificate of Certified Watchmaker by 
the Horological Institute of America on Sept. 20, 1926. 


CANDIDATE EMPLOYER ADDRESS 
Pe, Te MN 405 0eesdssecava: DT Ath cbdaedukabsnddanwais dan Enid, Okla. 
Harold K. Borland............. ettadsninnnsadagacenes Chicago, Ill. 
BN Be SRG oss occ eeccese: ee CB iis cdc ccccsans Alameda, Cal. 
Everett C. Devenny............. ae re Raton, N. Mex. 
Pg) Og | er a ar J. D. Kennedy’s Jewelry Store.. Hilo, Hawaii 
Raymond A. Ferguson .......... Wood Music & Jewelry Co..... Anthony, Kan. 
Wes Batty Pik... cccssced Lewis Reinhold Co............. Manning, Ia. 
Be (Ga Ganeemleeves.< osic.s cesses rT Oakland, Cal. 
Bernard Gottfurcht ............ Black, Starr & Frost............ New York city, N. Y. 
EE his ahinixadcnseaesn I oni cinark ca wnmen Seattle, Wash. 
OT Tre rer crere DL ae Wichita Falls, Tex. 
Emerson D. Krogue............. ED aivGinevdcednndowannnaien Elgin, Ill. 
Eugene P. La France........... ee rte: New Bedford, Mass. 
| a rr re Black, Starr & Frost........... New York city, N. Y. 
Walter C. Longwell............. POON UO Beals oo sco ik see Sad estaes New Bedford, Mass. 
Armor G., NAPCHE.... <6 60.558 PICRORIN a We(cleictorreies Ne Sowers inet Elgin, Ul. 
SE ere rer: ee We NA ci Gccs Kania maeneke Cushing, Okla. 
Kenneth E. Newcomer.........: ‘i ree Elgin, Il 
Eloga Nie NOD. 6... 565s ccs cs! CeO EIGWMIG! cise oS sea aca ‘Medford, Mass. 
Herman R. Pedrick............. NGS OW % cock oecicewrircbicinel Collingswood, N. J. 
John Rauschert, Jr.......... ok ee rer Elgin, Ill 
Cian. Aj auth: ...<.:...... =foreeh| OAR EGO) | oo Sa ne Moscow, Idaho 
Ellsworth B. Richardson........ er Springfield, Mass. 
Pred’ Ruprecht . <2... 008.650 UE aie Wahid ba badass ea cena nee Newark, N. J. 
Theodore O. Sandberg......... Wea ie Atislitise 8 5ccc eke ducdis Lowell, Wash. 
WO Vic SAGES 6.5.6 5-6s 0 ccc s eee Phelps & Andeés:.. «ss ccscccc ce Vandergrift, Pa. 
reer a, Be PMN ihe chinksea cena Cordell, Okla. 
Ernst Tholander ............... Black, Starr & Frost.......... New York city, N. Y. 
Emville R:. White... ....... 600s Bite Io racans cuwenanns Ames, Ia. 
Roland ©, WilsOns <3... 2.06050. J. Jessep Ge Sones « «.oo:0idiscceeeccs San Diego, Cal. 
IEE os 004s Kha vanieabues EUs SGMINGINO Ro etre ccccictacixwacen Brooklyn, N. Y. 


JUNIOR WATCHMAKER GRADE 


Names and employers of candidates granted the certificate of Junior Watchmaker by 
the Horological Institute of America on Sept. 20, 1926. 


py ne ree ry eee ree G,, RMD Gtisicciccccccnced Lakewood, O. 
Trinidad Armendaris .......... re Los Angeles, Cal. 
Henry B. Armstrong........... NS a eter Pac. S hrewtrartoiens Barnesville, O. 
TTT EE a Long Beach, Cal. 
Jas. Theodore Arnold........... I oc ede iii ar din shila Elgin, Il. 
err GOO OMOEE oo oie siciscioeeinicinccaiseee Jeanette, Pa. 
re ee eet re Mechanicville, N. Y. 
Albert L. Beliveau.............: oe OTE CT ae Lewiston, Me. 
i 4 ere MIN Sg oe rata ecko araiehic ee Sere Yakima, Wash. 
Roy Keith Bennington.......... oe EET Stronghurst, III. 
Edwin L. Berner .............. ins aida cadastnatadincen Elgin, Ill 

i Bi NEG kao ccssasiccccass Be sac huehAa bess vasnaxdiaes Loveland, Colo. 
Hjalmar Brorsson .............. EE rere Centralia, Wash. 
Otho Elbin Brown............. BME GE sd tcnncesewenainn Niles, O. 
ee rrr ne er Circleville, O. 
A I 6k ones dccesecins I hid nig nurs nein paegpdcnine Elgin, Ill. 

ge a ee ree Na gta are raisins Jeffersonville, Ind. 
pn a rer eereer re ee Piqua, O. 

Mark L. Davenport............. rr re Metamora, Mich. 
Gus W. Ellwanger............... Pe We Nii. cc Sonnncnaccdoel Gainesville, Tex. 
i rere EE eT Elgin, Il. 


(Continued on page 88a) 
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For Christmas time and all the time 


These two Ballou leaders 
will please your trade— 


GLOUDAMLA MMM OMOEA MOM 
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1 
Daintyinod. 


Pat. Apr. 22, 1924 Lingerie Supporteur 
takes the place of shoulder straps. Secured to clothing by 
strong but dainty pins. Equally effective worn under the 
blouse or dress, or uncovered with the evening gown. 


Chain styles cf Gold-Filled, Sterling Silver, and Solid Gold. 
Also in exquisite Pearl and Stone-set styles. 


Retail price range, $1.00 to $20.00 
Free Dealer Helps 











GurnsHle 


Pat. Aug. 3, 1926. 


The New, Improved Separable 
Cuff Link 


Semi- flexible. it conforms to cuff shape, giving more wrist 
room. No knobs or buttons. Easy to operate—simply press 
to close; opens with a pull and quarter-turn. 

Lock will not pull apart or break. 

Fashionable designs, with Gold-Filled fronts and Sterling 
Silver and 10 K. tops. 


Free Dealer Helps 


366 Fifth Avenue 
New York City 


704 Market Street 


San Francisco 


ROGRESSIVE jewel- 

ers have found 

Daintymode 

Lingerie Supporteurs and Turn- 

style Separable Cuff Links well 

worth featuring for Christmas 

trade and the year-round. Their 

advantages are quickly recog- 

nized by customers who chance 

to see them specially displayed on 
counters and in windows. 


Daintymode and _ Turnstyle 
embody the qualities of design 
and workmanship which you 
would expect from a manufac- 
turer catering steadily to the 
more particular jewelry trade 


since 1868. 


REGISTERED 


Order from Your Wholesaler 


B. A. BALLOU & CO., INC., 


Pins for Every Purpose 


PROVIDENCE, R. I. 


Canadian Representative 
George H. Densley 
53 Adelaide West, Toronto 


29 E. Madison St. 
Chicago 


542 Broadway 
Los Angeles 


—— 
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CANDITATE EMPLOYER ADDRESS 
Harry Frohlich ...........-..+-. NOL HMIROWUE  oScasis eA Sastetincats Batavia, Ill. 
Be Me Cn ass .0s as esos st Oe Se UG ven scwewsssiees isenes San Francisco, Cal. 
Francis R. Gaudette ............ PV Li SRRENTIN c Gravosee ciaestemsueisek Grafton, Mass. 
reer ere rei ee MN iy See eedakareaee ned Kingsville, Tex. 
Te | ECAR IRS | SY" aR eae rere Houston, Tex. 
Vaughn H. Greer.............. Ds FESSOR: GE SONS csiosciiiiva veces San Diego, Cal. 
i RE bn ks escsaervecwwekl ef Ser ror Long Beach, Cal. 
Mito Co; HAWES 156 kiic osemaawiee 1S) GC) UR ee Peoria, Ill. 
Clyde E. Hines................ Walter De TERE Y 6.0. i0e co 35s Ironton, O. 
Walter Hoffsommer............. Metric Watch Co., Inc.......... New York city, N. Y. 
NMareatl ee UNCER 0:3 6015 sists Si0les gee Hulen & Thomas............... Centralia, Mo. 
LG oR LIMECISIRISONN 6) «:c00is 6 ps0's UOEID a's 6 ho. ais aliens eS eee Peoria, Ill. 
TPE Ei DP OHSOW ic '6i056 Ais e000 -s SULT SE RA tae RPP at Peoria, Ill. 
Lester B. Johantgen............ EME eteer gays ices nacre ee a Elgin, Ill. 
Theodore W. Kamp........... J. Garroil: Carpenter:............: Moberly, Mo. 
Be PROD DIOP oo sseSwieeisyoecd ines’ Steinberg’s Jewelry Store....... La Porte, Ind. 
Benjamin W. Maclin.......... Be he. MR ie baivnd sad awacedand Emporia, Va. 
Waris. Gs MAS soi. ose ae vere SSRN vanoinsciciaseie vere ete sc gS Portsmouth, Va. 
Francis M. McNary............ RELCMAEDE Aah eens ro hence | Milford, Mass. 
Helen C. Niemann............ CU SRS ey MG ROE tA Ree er yes Peoria, II. 
Bias Be INORVEUC seen dsas Mena ees Whe: Mane (G6ix...6 66 06k oes Pittsfield, Mass. 
Braulio Orencia .............. SS) 1 eS Raa nee Peoria, III. 
Pd, Met MPRO Toco oo sis ieh bard ores EMER er setnce ca remvawins ueresteint Glendale, Cal. 
AO; WA OSAVOINO esieise s:dcs oe MIREEREE TAME 2 5 ocro) ocd is WS Ia ee Peoria, Ill. 
Girariaty tie Misc ise sc carevnes eee [ger Cc dat Ofte |: a rr eae Princeton, III. 
Hogh: W., PRMICCs.66.5.65 606 655s BW ONIN G 5 SW iasais tanec Waurika, Okla. 
AGMA NE OISSOME 366225506 x 5 50506.0.00% no aed i) 121 | eT acne ee New Bedford, Mass. 
MSB0s, Wik, HROIBB ois o's ices ecdce sores International Jewelry Co....... York, Pa. 
AI US On | CLS SESE er eae eee eer Matoaka, W. Va. 
ae ree RE Ce De ne Mackay, Idaho 
LOE Ls LG i 1] 5 SILL 1, See ee ee Elgin, Ill. 
Be We, SOMMIRUES Ss 6.56 cos clicnes ccd cE NOTING Sos ORE Veh Sows Redfield, S. Dak. 
Ae re ee Flagler Jewelry Store.......... Flagler, Colo. 
Clarence: EH: Singer .....5.0%. 00 Hagar B: SHAW ss 2.55002 06-00% Cleveland, O. 
Hobart I. Sincerbox........... PURER TO farsi asi bods ashes i-eiaierssate Elgin, Ill 
OG OM ee Siele Src. ole Rad SIE ES 368s Giole-z treeamehiwstiaee se Peoria, Ill 
MORI IG SIMs ios couse dail’ Da ee a 71) Cushing, Okla. 
Riss, MOE MOROUPREED 2 ols soisoss o1ses diese MERE ae ass As des soe ain orate Elgin, Il. 
Wey is OM ys565-ccisi oe ew ad [ad a ot Cae Oe Salt Lake City, Utah 
Cire IS OF E155 1: er ooo deeem €: Thhomtas...........0+% Centralia, Mo. 
Chester I. Vradenburg......... INGE ROMO WEY 6ie0siod.dinasns ea /nccowttis Randolph, Neb. 
merpert M: Welle.c.cs ovccccec. PUREE RE 5 2G ieuea ws crs. oiap 916 eSdo rato oyeors’ Peoria, Ill. 
Wanvent Well ose oes bsceesian. a de ee eee Peoria, III. 


Laurence C. Wise..... 





The Bureau of Standards has made public 
the following schedule of fees for testing 
watches : 


DEPARTMENT OF COMMERCE 
BuREAU OF STANDARDS 
Test Fee Schedule 231—Timepteces. 


Effective October 1, 1926, superseding all previous 
schedules for the items covered. 


Item Description Fee 
Watches—test under Class A program 

(54 days), whether granted a Class 

A certificate, a Class B certificate, 

or a report of performance, each... .$6.00 


23la 


231b Watches—test under Class B program 
(40 days), whether granted a certifi- 
cate or a report of performance, each 4.00 
Watches—test under the “Railroad Pre- 
cision” test program (19 days), 
whether granted a certificate or a 
PEUOPE, PACU: 3.0 s-4oeiebinss ehicard as aear OOO 


Watches—test under “Railroad  Pre- 
cision” program (12 days), omitting 
the temperature test, report only 
given, each 


23lc 


231d 


Chronometers—test under the ‘‘Chron- 
nometer Test” program (30 days), 
whether granted a certificate or a 
PEROT: SOREN: 6562 4.casa we vecs Pewee 6.00 


231f Stop-watches—test under the ‘Stop 
Watch Test” program (1 to 6 days), 
whether granted a certificate or a 
DEBOIS, SOAR Geis cnsce obs eiotes 
231x Copies of certificates or reports previ- 
ously issued or reissue of worn or 
damaged certificates or reports re- 
CHENOG, (CAGW i cud see Selene cedian tai .50 


231z For special tests not covered by the 


above schedule, fees will be charged 


dependent upon the nature of the test. 


A Siatini coi Not Known 


en ner See Michigan, N. Dak. 








DEATH OF JOSEPHINE HEYER 





Prominent Wilkes-Barre, Pa., Business 
Woman Passes On After Long 
Career 
\WILKES-BaARRE, Pa., Oct. 2.-—Anncunce- 
ment of the death of Mrs. Josephine H. 
Heyer, at the family home, 128 N. Franklin 
St., was received with regret by hundreds 
of Wilkes-Barreans who had known her as 
a friend or who had come in contact with 
her in a business way during her long end 
successful career as one of the city’s best 
known business women. Mrs. Heyer had 
been in poor health ior the past year cr 
two, but only in the past few months did 
this ‘liness interfere with the personal atten- 
tion she always gave her large jeweiry 

business on S, Main St. 

Mrs. Heyer was a native of Germany, 
having been born in l'rankfort on the Rhine 
71 years ago. She came to New Yerk city 
as a girl, arriving on ‘nr 17th birthday. 
She came to this city a short time later 
and immediately embarked in the jewelry 
business. The Heyer business was first 
located on W. Market St., but for many 
years has been at its sresent location on S. 
Main St. 

During the more than half century Mrs. 
Heyer has been identified with the jewelry 
business of Wilkes-Barre she was generally 
regarded during that iong period as the city’s 


88a 


foremost business woman. Through her ex- 
ceptional ability in the line in which she 
was e:igaged she achieved an enviable repu- 
tation and established one cf the largest 
business establishments of the kind in 
Wilkes-Barre. For many years her children 
shared with her the responsibility of the 
conduct of her business affairs. 

Mrs. Heyer is. survived by three 
daugh‘ers: Mrs. Elwood Smith, Mrs, J. E. 
Alexander and Mrs. Ray Bertels, and cne 
son, Wiiliam J. Heyer, all ot this city, and 
associated with their mother in the jewelry 
business. She is aiso survived by one grand- 
son, William Bertets. 








Troubles 


Business 

Amanda Caesar, Los Angeles, Cal., has 
assigned. 

Leslie Gold, San Pedro, Cal., has filed a 
voluntary petition in bankruptcy. 

A voluntary petition in bankruptcy has 
been filed by L. S. Wignot, Taunton, Mass. 

An involuntary petition in bankruptcy has 
been filed against Cutler & Co., Bosten, 
Mass. 

Nathan Simon, Philadelphia, Pa., has 
made an assignment for the benefit of 
creditors. 

F. C. Haase, Mason City, Ia. has been 
closed out under a mortgage and a receiver 
appointed. 

An involuntary petition in bankruptcy has 
been filed against the S. Ruby Jewelry Co., 
Inc., St. Louis, Mo. 

Nathan Schwartz, Chicago, has given a 
deed of trust to Louis Goldman. The assets 
are about $8,000, with liabilities about 
$9,000. 

E. M. Renson, Benton, Wash., has filed 
a voluntary petition in bankruptcy, with 
assets listed at $2,806 and liabilities of 
$3,067. 

Hal E. Smith, Laguna Beach, Calif., has 
filed a voluntary petition in bankruptcy, with 
assets listed at $1,029, with liabilities of 
$2,797. 

James F. Schneider, Ridgway, Pa., is re- 
ported to be in bankruptcy. The assets are 
estimated at about $2,500 and the liabilities, 
at about $4,000. 

It is reported that the Carter-Allen 
Jewelry Co., Inc., Shreveport, La., is in the 
hands of a receiver. The assets and liabili- 
ties are listed about $50,000 each. 


William Gilson & Co., Los Angeles, Calif., 
have assigned for the benefit of creditors to 
L. Boteler. The assets were listed as $2,427 
and liabilities at $2,598. The assets sold 
for $2,000 cash. 

Carl List, Conneaut, O., is in the hands of 
a trustee. The steck is claimed to be valued 
at from $8,000 to $10,000. The liabilities are 
placed at $21,746, of which $2,300 is secured 
by chattel mortgages on fixtures and jewelry 
held as collateral. 

John T. Chalstran, Roseville, Cal., is offer- 
ing creditors 50 cents on the dollar as settle- 
ment in full, payable $500 in cash and the 
balance up to $1,500 to make the settlement 
in instalments running from Dec. 15, 1926 to 
July 15, 1927. The assets consist of a 
miscellaneous lot of jewelry which he states 
will inventory in the neighborhood of $2,000. 
The liabilities are approximated about 
$3,000. 
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Al Schwartz, for a number of years a 
diamond setter with A. Kolodner at 8th and 
Chestnut Sts., now is in business for himself 
at 122 S. 7th St. 

The establishment of Jack Rosenbluth, 
diamond setter and jobber in jewelry, 116 
S. 8th St., will be closed the entire week, 
due to a death in the famtiy. 

Harry Scher, for many years in the ma- 
terials department of J. B. Bechtel & Co., 
Inc., is the latest recruit to the staff of 
William Waples, materials dealer at 132 S. 
8th St. 

Samuel Potash, formerly a_ wholesale 
jeweler at 122 S. 7th St., who went to Flor- 
ida during the realty boom season in that 
State last year, has returned, after a success- 
ful real estate venture, but being unable to 
keep out of the jewelry business has opened 
an office in the building at 706 Sansom St. 

The experiment of having two wholesale 
jewelers lead the campaign for $200,000 for 
the West Philadelphia Jewish community 
center proved a success, for the goal was 
exceeded in a 10-day intensive campaign by 
slightly in excess of $35,000. The jewelers 
who are receiving congratulations on their 
generalship are Max E. Gordon and I. S. 
Sagorsky. 

“Sam” Dankworth, representing J. B. 
Blisard & Bro., 132 S. 8th St., is back from 
a four-week trip through the western part 
of Pennsylvania and reports a general re- 
vival of business all through that industrial 
section which he thinks augurs well for the 
holiday jewelry trade. In Pittsburgh he 
found retail jewelers very optimistic over 
the prospects. 

Window smashers who raided several 
stores last week included one jeweler on 
their list, they getting a tray of rings and 
stickpins valued at about $50 from the win- 
dow of Jerome Winger at 8th and Chestnut 
Sts. Mr. Winger makes a practice of re- 
moving al] his valuable stock from the win- 
dow at night, otherwise his loss would have 
been much greater. 

Harry L. Sears, for several years in the 
watch materials department of J. B. 
Bechtel & Co., Inc., on Sansom St., and for 
many years before that with Charles H. 
O’Bryon in the same line, has joined the 
force of William Waples, who recently pur- 
chased the watch materials department of 
J. B. Blisard & Bro. The change has 
caused considerable comment in the local 
trade. 

J. H. McGee, retail jeweler at 1336 Shunk 
St., is congratulating himself and being con- 
gratulated by his friends in the trade on 
just escaping the Florida hurricane. He had 
been visiting Miami with friends and had 
planned to stay several days more but was 
recalled to Philadelphia by business and left 
the Florida city on the morning of the day 
the disaster happened. He did not realize 
his escape until he reached here and read of 
the catastrophe. 

Oscar Hauk, of Kane, Pa., a vendor of 
cheap jewelry, says he was held up and 
robbed while coming through the woods in 
the Bear Creek section, 14 miles south of 
Kane, and that merchandise to the value of 
$60 was taken from him. Hauk had been 
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selling jewelry to the woodsmen in the camps 
in the Bear Creek section and was on his 
way through the woods to a main highway 
when, he says, a man jumped from behind 
a tree and, threatening him with a gun, 
took what he pleased from his stock of mer- 
chandise. 

The trial in the United States district 
court here of Schwartz and Dresner, the 
principals of the bankrupt Provident Loan 
Co., who are charged with using the mails 
in a scheme to defraud, was postponed a 
week at the request of the government in 
order to assure the presence of more wit- 
nesses. The defendants, it is charged, sent 
misleading statements through the mails re- 
garding their stock and financial standing in 
order to obtain shipment of goods from New 
York jewelers and others before they went 
into bankruptcy. 

Local police are upset over the jumping 
of his $10,000 bail by Eugene Ryan, await- 
ing extradition in Jersey City on a charge 
of taking part in the attempted hold-up of 
the jewelry store of Isidore Chaiken, 1541 
Passyunk Ave., here, on Sept. 22. Ryan is 
also wanted, it is alleged, for a jewelry store 
hold-up in Chicago. He did not appear 
when his name was called in Jersey City 
court, and his companion, David Meyer, 
who also is held for extradition, professed 
ignorance of Ryan’s whereabouts. Both men 
were identified positively by Chaiken and 
his clerk, Albert Price, who engaged in a 
pistol fight with the thieves as they ran 
from the store after wounding Chaiken. 
They were arrested in Jersey City in a 
stolen car. The Chicago police also want 
Ryan on a charge of murder, detectives 
working on the case here said. Ryan has 
been identified by a Pinkerton man as 
“Red” McLaughlin, while Meyer is said to 
be none other than “Big Dan” Jerus. 

Sansom St. was threatened by a fire which 
might have been disastrous, last week, when 
a blaze started in the workroom of Samuel 
Ratner, on the second floor of the building 
at number 722. The flames had attained 
good headway when a cook in the Aldine 
restaurant, No. 702, saw smoke coming from 
the windows. This was about 1:40 in the 
morning. The cook ran back to the restau- 
rant and sent in an alarm by telephone. The 
firemen found the fire blazing vigorously and 
about to burst through the flooring of the 
room above occupied by B. Raskin. They 
drowned the flames out, the total loss being 
estimated at about $4,000. The store of Ber- 
man & Cohan, manufacturing jewelers on the 
first floor and that of Hyman Kaplan, watch- 
maker in the basement were damaged 
heavily by water. Firemen agreed that had 
not the flames been discovered when they 
were, they would probably have swept 
through several buildings and caused a 
heavy loss. 

Local jewelers did a large business in 
binoculars and opera glasses for the 
Dempsey-Tunney championship bout here 
and the greater number of stores were 
cleaned out of these goods by the afternoon 
of the battle. This was the result of the 


feeling, which had been broadcast generally, 
that the huge size of the Stadium would 
make it next to impossible to see any of 
the details of the fight without glasses, espe- 
cially for those in the cheaper seats. As a 
result there was a great drive on glasses 
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but the weather man played a joke on the 
buyers, the driving rain that pelted fighters 
and spectators alike during the main bout, 
making it next to impossible to see what was 
going on in the ring, excepting in a hazy 
way. Those who had even the most power. 
ful glasses were compelled to keep wiping the 
rain from them and consequently missed 
some of the finer details of the go, especially 
in the furious ninth and tenth rounds. 

Last week was a notable one in the dis. 
play of silverware, etc., by the largest re. 
tail jewelers here. Bailey, Banks & Biddle 
had a display in one of the Chestnut St. 
windows that interested hundreds of people 
passing by, in the form of several pieces of 
silverware made in their plant as far back 
as 1846 and also a showing of the process 
of manufacturing silver knives, forks, 
spoons, etc. J. E. Caldwell & Co. attracted 
a large number of persons to their store by 
the presence of Erik Magnussen, a noted 
Danish designer and craftsman in silver, 
who not only exhibited several of his crea- 
tions in silver but clad in working smock 
demonstrated how he works in the precious 
metal. He is known as “a sculptor in 
silver” and his work interested hundreds of 
callers at the store during the week who 
saw him take blank pieces of the metal and 
transform them into objects that combined 
both utility and art. Much interest also was 
shown in the large number of pieces de- 
signed and made by him which were on 
view in the gallery of the store. Still 
another exhibition during the week was at 
Wanamaker’s where a large collection of old 
English dining table pieces in both solid gold 
and silver were on view to the admiration 
of many callers. 











“Business is better, much better, than it 
has been for years,” said George A. Allsopp 
Monday at office of Allsopp Bros., 26 Camp 
St. Mr. Allsopp closed his Summer home 
at Deal the Ist of October, and with his fam- 
ily is back at 78 Johnson Ave, after an ab- 
sence of five months. 

Released in $2,000 bail on a charge of re- 
ceiving stolen automobiles, Charles Rosen- 
berg, of 78 Watson Ave., was re-arrested 
Thursday as he was leaving the county 
court house. It was alleged that he had pur- 
chased a diamond ring which four members 
of a gang had stolen from an East Orange 
store. 

Fifteen members attended the September 
meeting of the New Jersey Retail Jewelers’ 
Association last week at the Newark Ath- 
letic Club. The two things which chiefly 
engaged the interest of the jewelers were the 
merits of palladium and the opening of the 
national publicity campaign. A half dozen 
articles of jewelry in palladium settings, 
with others of platinum, had been furnished 
by Baker & Co. to afford the jewelers an 
opportunity to compare them. They were 
exhibited by the secretary, Richard Hart- 
degen, and were discussed with a great deal 
of enthusiasm. A half dozen retail jewelers 
of Newark are reproducing, in reduced size, 
the “Gifts That Last” advertisement of the 
National Publicity Association in the roto- 
gravure section of a local paper. 























M. I. Neiman, Massilon, O., recently 
passed through Pittsburgh on his way home 
from Germany, where he had gone on some 
private business matters. 

Joseph Fisher, owner of the jewelry de- 
partment in the K. D. Z. Department Store, 
Canton, according to his friends in this city, 
is just back from a trip to California. 

George S. Roth, Youngstown, O., came 
this way a few days ago on his way home 
from the east. recently, where he had gone 
to buy goods and stop off at Philadelphia to 
see. the..Dempsey-Tunney fight. 

The Rogers. Jewelry Co., Canton, has in- 
stalled new fixtures in their store, according 
to word received here, and made other im- 
provements designed to meet modern meth- 
ods of merchandizing in jewelry and kin- 
dred articles. 

Emanuel Grafner, of Grafner Bros., has 
been appointed chairman of the wholesale 
jewelers’ committee soliciting a fund for the 
Salvation Army’s local needs.. Mr. Grafner 
will be calling on the trade for the next 
week or so gathering subscriptions for the 
work in this city. , 

Abe Levinson, Charleroi, who went eas 
two weeks ago to attend the Dempsey-Tun- 
ney fight, also took advantage of the occa- 
sion to do some jewelry buying for his 
house. He reports that conditions in the 
Monongahela valley at the present time are 
most encouraging. 

Fire Prevention Week was observed in 
Pittsburgh last week by jewelers and other 
merchants, in a general cleaning up of 
premises and of the carrying out of other 
precautions to minimize the risk of the fire 
hazard. Merchants are being requested to 
keep up this activity throughout the year. 

The store of Meyer Manes, who has a 
jewelry shop at 427 Water St., was robbed 
last week for the second time in the last few 
weeks. Merchandise valued at around $125 
was stolen. Goods valued at about $225 
was stolen on the occasion of the first rob- 
bery. On both occasions the robbers gained 
entrance to the place by forcing a rear win- 
dow. 

David Weiss, of Grafner Bros., who last 
week returned from a several weeks’ trip 
which took him through a large section of 
Ohio, West Virginia and nearby towns to 
Pittsburgh, sent in the best orders in his 
career for merchandise. Mr. Weiss also re- 
ported as finding the jewelers really more 
optimistic regarding the future trend of the 
jewelry trade than they have been for a long 
period of time. 

Turning back the hands of the clocks 
one hour, as usual, caused a lot of derange- 
ments in the mechanism of watches and 
clocks. Jewelers caused it to be noised about 
through the public prints and otherwise, it 
was best to bring watches in to have them 
properly set, and the idea was seized upon by 
hundreds of persons. The changing of time 


therefore has proved a very advisable thing 
in more ways than one for the members of 
the trade, as well as the public. 

The Jewelers’ Duckpin League of Pitts- 
burgh, which recently organized with a 
membership of eight clubs, has elected the 
following officers: Elmer T. Waldschmidt, 
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president; Charles C. Schrek, treasurer, and 
Ray E. Bolander, secretary. The publicity 
committee consists of D. G. Freedman, 
C. J. Jutus, A. J. Spire and Irving Her- 
shorin; prize committee, J. D. Crawford, 
Paul Risse, J. Daleth, J .Lempf; schedule 
committee, A. J. Spire, C. McKelvey and L. 
Best. It is proposed to have an employers’ 
week event on Oct. 12, at which time all the 
jewelers represented in the eight clubs will 
be invited to participate in the festivities to 
be held at Liberty Ave. and Garrison Alley. 











TRADE CONDITIONS 


Conditions here promise a good Fall trade because 
business generally in all lines have been improving. 
Lancaster depends largely on the farming element, 
and while the western farmers are complaining, 
their brethren of Lancaster county are not. Most 
of them are truckers, and they are getting top- 
notch prices for their products, and the farmers 
are good customers in this little city, which has a 
rural population of over 100,000 to draw from, to 
say nothing of a score of towns ranging in popula- 
tion from one to 12 thousand. 


' Doris B., daughter of Richard H. Smith, 
of the Zook store, died several days ago. 

The silver trophy cup presented the win- 
ning team in the Columbia Church Baseball 
League was furnished by Jeweler Knufhold. 

J. Clark Houghton, head of the jewelry 
department of the Weber store, has re- 
turned from a buying trip to New York 
city. 

John Yingling, of Yingling & Henry, 
Hanover, Pa., which firm recently opened a 
store in that place, was here last week on 
a buying trip. 

S. Kurtz Zook ended the celebration of 
his 33rd year in business on Oct. 1 by award- 
ing seven prizes in the pearl necklace con- 
test held during the week. 

The following representatives were recent 
visitors in Lancaster: George Devries, of 
the Pennant Watch & Supply Co. New 
York; Jeweler J. Harry Buck, Middletown, 
Pa.; Jeweler R. A. Dietz, Hanover, Pa.; 
Harry Booth, of J. F. Sturdy Sons’ Co., 
Attleboro Falls, Mass. 

Vincent Ellis, Westfield, N. Y., and Rob- 
ert Stultz, Culpepper, Va., have enrolled as 
students at the Bowman Technical School. 
Clifford E. Maurer, Clearfield, Pa., has fin- 
ished a course in engraving and taken a 
position with T. Wilda Black Co., Hunting- 
don, Pa. 

Henry Moehler, jeweler, Columbus, O., 
visited here last week. He was a student 
in 1894 in the late Thomas Pendergast’s 
watchmaking school. R. P. Huddleston, 
jeweler of Winslow, Ariz., was another re- 
cent visitor, as was R. Spaden, with Heeren 
Bros., Pittsburgh. 

Herman Wohlsen, a Lancaster building 
contractor, has received the contract for re- 
modeling the interior of 10 N. Queen St., at 
a cost of not less than $10,000, for the Kay 
Jewelry Co. of Reading, Pa. Upon the com- 
pletion of the work this company will estab- 
lish a branch store here. 

F. A. Wheeler, of the traveling sales 
force of the Non-Retailing Co., has returned 
from a two months’ trip through their 
southern territory. Alfred W. Moyer, presi- 
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dent of the company, spent part of last week 
at the Tucquan Club’s headquarters at York 
Furnace, on the Susquehanna river. 

The Lancaster Optometrical Society will 
hold its October meeting the 11th of this 
month. Its Winter’s program will be in a 
measure governed by the program which 
will be mapped out by the Pennsylvania Op- 
tometric Association, which will send out 
lecturers to the various local societies. 

Mrs. Elsie Meiskey, wife of W. F. 
Meiskey, of the H. S. Meiskey Co., has 
been chosen as one of the artists for the 
opening night of the Philadelphia Civic 
Opera Company at the Metropolitan Opera 
House, Philadelphia, Nov. 11, singing the 
part of Venus in Wagner’s opera “Tann- 
hauser.” 








Allentown, Pa. 





Dr. R. S. AuRand, Slatington optometrist, 
was elected Commander of the Allen O’Deile 
Post 16, American Legion, at the annual 
election of officers held in their hall Monday 
evening. , 

The basement of A. B. Bixler & Co.’s 
jewelry store, 401 Northampton St., Easton, 
Pa., was somewhat damaged by water which 
seeped through the cellar walls, from the 
basement of the 5-and-10-cent store which 
was filled with water as a result of the 
disastrous fire which gutted the building 
last Wednesday night. 


Retail jewelers from surrounding towns 
are calling on the wholesalers in Allentown, 
and are placing their orders for holiday 
merchandise. The following jewelers were 
among the visitors to town this week: M. W. 
Young, M. W. Young & Co., Palmerton; 
C. W. Bartholomew, Palmerton; W. W. C. 
Geary, Bethlehem; Seymour Haber and Earl 
H. Gier, Bethlehem; H. B. Sheckler, Cata- 
sauqua. 


The following traveling men are calling on 
the trade in this locality: Otto Somers, O. J. 
Somers Co.; Sylvan Strauss, Friedman- 
Steinman & Co.; Raoul P. Silbernagel, Suss- 
feld, Lorsch & Schimmel; J. Rodney Allen, 
Oneida Community, Ltd.; R. J. Bigley, 
Monarch Engraving Co.; Charles H. Mount- 
joy, C. F. Rumpp & Sons Co., Inc.; William 
Kinscherf, William Kinscherf Co., Inc.; M. 
A. Douglass, Allsopp Bros., and J. J. Diskin, 
Frederick Keim & Co., Inc. 


Smashing a heavy piece of plate glass in 
the show window of the Wittman Jewelry 
Co., 842 Penn St., Reading, Pa., a bold thief 
got away with a lot of watches and valuable 
rings which were on display. A_ similar 
burglary was attempted at the A. & P. store 
at 643 Schuylkill Ave., the thief breaking a 
glass in the door, but failing to get anything 
for his trouble. Both cases of window 
smashing have been reported to the detective 
bureau and several clues have been picked up. 
Officials of the Wittman Jewelry Co. re- 
ported watches, pins and rings taken from the 
window. Detective Britton said that no mis- 
sile used to smash the window was found 
near the place and detectives are of the opin- 
ion that the thief used his hand to break the 
glass. Empty watch and ring cases were 
strewn on the pavement in the entryway to 
the store. Other empty cases were in the 
window. 


PS MR Se Sy 


i 
5 
| 
i 
# 
1 
| 
i 
Cy 
i 


oe es 


nen Rar neem eas pong ne alonatirs ait 


Paecenpennnneumnopenaretcermm ration Te 








A. Sures, jeweler, is back, after a fishing 
trip on Solomon’s Island. 

Local jewelers have contributed liberally 
to the fund for Florida sufferers, some of 
whom had relatives in the district where the 
hurricane struck. 

C. J. Buxbaum, of Charles & Co., jewel- 
ers; has returned from a visit to Philadel- 
phia, where he attended the Sesqui-Centen- 
nial. 

P. L. Ruedin, employed for some years as 
salesman in the jewelry establishment of 
the Whitmore, Lynn & Alden Co.,’ has ac- 
cepted a position with Galt & Co. on Penn- 
sylvania Ave. 

About 2,500 residents of Washington at- 
tended the Sesqui-Centennial on what was 
called “District Day,” which was sponsored 
by commercial organizations of Washington. 
Several jewelers were in the crowd. 

Henry Miller Moore, alleged to have 
broken into the jewelry establishment of 
Samuel Mitchell last week, is held under a 
bond of $30,000 on this and other robbery 
charges. Mr. Mitchell’s display window 
was smashed and eight watches were stolen. 

Max Wasserman, who formerly lived in 
Tulsa, Okla., but who has been in Philadel- 
phia during the Sesqui-Centennial engaged 
in the sale of jewelry and antiques, recently 
passed through Washington en route to 
Miami, Fla., where he goes to open up a 
jewelry store. 

William H. Oringe, in charge of the 
jewelry department at D. M. Walford’s, is 
back from a week’s vacation at Atlantic 
City. Mr. Oringe was formerly secretary of 
the District of Columbia Retail Jewelers 
Association before its merger with the Mer- 
chants’ and Manufacturers’ Association. He 
states that their business has been good 
through the Summer. Just now sales of 
wrist watches and fountain pens are excep- 
tionally large. 

Burglars entered the establishment of 
Herman C. Korman & Co. some time last 
Saturday night and escaped with about 
$1,000 worth of jewelry and_ silverware. 
Abraham Laveson is manager. The matter 
was reported to the police department, but 
the offenders have not yet been apprehended, 
according to reports. Mr. Laveson carries 
a line of revolvers, and several guns were 
missing. Included in the articles missing 
were some valuable watches. 

Washington jewelers are looking forward 
to the arrival of at least 8,000 people within 
the next three weeks in attendance at var- 
ious conventions tc be held in the Capital. 
Several thousand attended the Odd Fellows’ 
Convention here last week. There is a no- 
ticeable increase in jewelry sales since the 
first of September, especially in the watch 
line. .Employes have returned from vaca- 
tions, and every establishment seems to be 
operating at full force, full of optimism for 
the season’s business. 

V. W. Speaker, head of the fraternity de- 
partment of R. Harris & Co., jewelers, has 
been very anxious over the condition of his 
mother, Mrs. A. Speaker, wife of the vet- 
eran jeweler in Birmingham, Ala. . Mrs. 
Speaker recently had an automobile accident, 
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from which she suffered severe injuries. 
Elias D. Speaker, one of her sons in Wash- 
ington, went home as soon as he heard of 
the accident, and is in Birmingham at pres- 
ent. Her condition is improved and hopes 
are entertained by her family and friends for 
a speedy recovery. 

Charles Schwartz & Son, on the 38th an- 
niversary of their business career in Wash- 
ington, announced a “birthday sale” a few 
weeks ago. They offered so many induce- 
ments and had such success in selling special 
lines, that they have decided to celebrate 
a few more weeks, and each week some 
attractive prices are given in advertisements 
appearing in the newspapers, with the state- 
ment that such terms are still being offered 
in commemoration of their _ birthday. 
Schwartz has stores at 709—14th St., 708— 
7th St., and 3123 M St. 








Richmond, Va. 


H. Taylor Holloway, who had been asso- 
ciated with W. H. Cowardin & Sons, 1729 
E. Main St., for 16 years, is now with T. H. 
Baptist, 1410 E. Main St. He is an expert 
watch maker and jeweler. 

Among the prizes awarded Miss Virginia 
Gartrell when she was crowned radio queen 
of Richmond was a silver loving cup donated 
by Schwarzschild Bros., jewelers, 2nd and 
3road Sts. She was crowned queen at 
Richmond's second annual radio show staged 
under the auspices of the Radio Dealers 
Club. Gifts presented her filled a cedar 
chest which was included in the list of 
presents. 

Edward Gray, president of Gray’s, Inc., 
retail jewelers, 118 E. Broad St., who com- 
mitted suicide last week by taking poison in 
a St. Louis Hotel, left $91,000 life insurance, 
all payable to his estate. It develops that 
he dropped additional insurance totalling 
$10,000 a week or two before his death be- 
cause he felt that he was unable to keep it 
up. Of the insurance still in force at the 
time of his death, $75,000 was taken out in 
July, 1925. He wanted to drop this for the 
same reason when the second annual pay- 
ment became due in July of this year but 
he was persuaded not to do so. As an 
accommodation to him, the payments were 
changed from an annual to a quarterly basis 
so that the year’s premium would not have 
to be paid in a lump sum at one time. The 
remaining $16,000 still in force was taken 
out several years ago. A note left by Mr. 
Gray addressed to his wife indicated that he 
was laboring under great’ mental stress. 
This, in the opinion of friends in his con- 
fidence, was due to worry over financial 
matters which had no connection with his 
jewelry business. This business, according 
to Morris Lutto, manager of the firm, is in 
excellent shape. It is stated that a clothing 
business in which he was interested was also 
being operated at a profit. It is estimated 
that the insurance which he left more than 
trebles the amount of his personal liabilities, 
friends say. Mr. Gray was 39 years old. 
He was supposed to be in New York on a 
business trip when news that he had taken 
his life came from St. Louis. His body 
was brought here for burial, funeral services 
being conducted by. Dr. Edward N. Calisch, 
rabbi of Beth Ahabah synagogue. 


October 6, 1926 


Atlanta, Ga. 





C, E. Johnson, Ewing Bros., has just re 
turned to his territory in North Carolina 
South Carolina and Virginia for an extended 
Fall trip. 

H. M. Van Sleen, well-known. jeweler of 
Gastonia, N. C., was a visitor in Atlanta 
during the week. He reports conditions jn 
North Carolina as good. 

H. J. Weisser, Waycross, Ga.; T. E. Mor- 
gan,. Richland, Ga.; Aaron Bergeda, Nash- 
ville, Tenn.; C. R. Hammond, Gainsville, 
Ga., and R. E, Seagraves, Griffin, Ga., were 
Atlanta visitors last week. 

R. C. Schneider and his son, R. L. Schnei- 
der, of Schneider & Son, Inc., 107 Peach- 
tree St., have just returned from a short 
business trip to St. Louis, Mo., where they 
stayed for several days during the past 
week. 

Work has been completed on renovations 
to the shop of J. F. Creel, in the Peachtree 
Arcade building. A complete new show win- 
dow and store iront have been installed, and 
new fixtures have been put in, greatly adding 
to the attractiveness of the store. 

Mr. White, late of the Timms Jewelry 
Co., Miami, Fla., was one of the first arrivals 
in Atlanta from the storm district. Before 
going to Miami, Mr, White was located in 
the jewelry business here, and he is seriously 
considering re-entering business in Atlanta. 

Mr. Wilson, of the Mackey Jewelry Co., 
Valdosta, Ga., was in town for a short time 
on a buying trip. He reports business con- 
ditions as better in his section than they 
have been in years, due to the record price 
received for the bright tobacco crop. Every- 
one, he says, has money in the bank; back 
debts have been largely paid, and local mer- 
chants are looking forward to doing a brisk 
Fall and holiday business-——the best business 
in years. 

Wight & Henriksen, manufacturers of 
platinum and gold jewelry at 218 the At- 
lanta National Bank building, have secured 
the offices next door to their present shop 
and plan to double their workroom. The 
intervening well between the two offices at 
217 and 218 the Atlanta National Bank 
building will be torn out, giving a 100 per 
cent. increase in the floor space occupied by 
the company. The work benches will be 
doubled in length, new machinery will be 
installed for doing high-class diamond and 
platinum work, new display counters will 
be added, and the present force of workmen 
will be increased from four to six to take 
care of increased orders coming in. Both 
Mr. Wight and Mr. Henriksen are skilled 
workmen, Mr. Wight before coming to At- 
lanta having been in New York city as an 
expert in platinum work, and Mr. Henriksen 
having been located in Chicago, as a diamond 
expert and setter. The firm was formed 
two years ago. 








Mr. and Mrs. Benn Hartman, the former 
a jeweler at Catskill, N. Y., returned to 
his home town last week after making a 
1,000-mile motor trip, visiting New York 
and stopping for a few days at Atlantic 
City and Philadelphia. At the iatter place 
they witnessed the Dempscy-Tunney fight 
and also saw. the Sesqui-Centennial Exposi- 
tion. Mr. and Mrs, Hartman were gcne for 
about a week. 
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Gabe Hausmann, of Hausmann, Inc., re- 
turned from a two months’ vacation, spent 
in Atlantic City and the east. He also at- 
tended the big fight. 

Benny St. Ann, who was wanted for trial 
in connection with the $25,000 jewel robbery 
of the estate of Joseph Travers Jewelry Co. 
a little more than a year ago, and who 
jumped his bond, was reported by his 
mother as having died in New York on 
Sept. 19 of cancer. The body was brought 
back to New Orleans a few days later for 
burial. This notice was given to the police 
by a representative of a local jewelry store, 
who filed charges against Mrs. St. Ann for 
obtaining goods under false pretenses. Mrs. 
St. Ann is alleged to have claimed she owned 
property at 1446 Magazine St. when she 
bought a $200 diamond ring in February on 
the installment plan. The District Attor- 
ney’s office said that Mrs. St. Ann would 
probably be prosecuted for selling the Maga- 
zine St. property, since it is charged she 
had offered it as part of her son’s bond 
which he had jumped. 

Traveling salesmen in New Orleans re- 
cently included: Mr. Moon, W. E. Hayward 
Co., Attleboro, Mass.; Low B. Scheyer, 
Eclipse Fountain Pen Co., New York; C. A. 
Kinny, Craft Co., Indianapolis, Ind.; C. H. 
Martens, B. A. Ballou & Co., Providence, 
R. I.; Mr. Rogow, Savoy Watch Co., New 
York; William Panfold, F. H. Sadler Co., 
Attleboro, Mass.; Mr. Imhoff, R. & G. Co., 
Attleboro, Mass.; William Green, Munchin 
Hughes & Co., Philadelphia, Pa.; E. P. 
Marrat, Bradley Hubbard Mfg. Co., Meri- 
den, Conn.; H. Appleton, Halberstadt & Co., 
New York; H. S. Weinschenk, Order Bros., 
New York; William H. Combes, Bernard 
West, and Sloan & Co., New York; Her- 
bert L. Gardner, L. & M. Kahn & Co., New 
York: William Eisenhuth, Sussfeld, Lorsch 
& Schimmel, New York; Frank J. Spell- 
man, of Towle Mfg. Co., Newburyport, 
Mass.: Gail Bennett, Bippart, Bennett & 
Co., Newark, N. J.; Vic Gilbert, Levine & 
Fruchtbaum, New York; F. H. Hanison, 
LaPierre Mfg. Co., Newark, N. J.; A. R. 
Merrifield, R. Blackington & Co., North 
Attleboro, Mass.; William Nelson Fletcher, 
Edward Boot, New York; Henry Michel- 
son, I. Michelson & Sons, New York; A. J. 
Wingblade, Allsop Bros., Newark, N. J.; 
Van Hise, Taylor & Co., Newark, N. J.; 
E. Gluck, S. E. Howards Son & Co. 








Salt Lake City 


Wm. M. McConahay, prominent local 
jeweler, is recovering from an attack of 
sickness. 

L. E. Hubbard, Hubbard-Denn Co., who 
was ill for so long, is taking a rest at Lava 
Hot Springs, Idaho. 

Harry Jolliffe, head of the Primrose- 
Jolliffe Corporation, is recovering from his 
recent operation, but is still unable to attend 
to his duties. J. Christensen, of the staff, is 
in charge during his absence. 

Salt Lake City is crowded with visitors 
to the great Mormon or Latter-day Saint 
Church conference. This is a semi-annual 
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event and one that brings people to the city 
from all over the Rocky Mountain territory, 
the Pacific Coast and northwest, and from 
Mexico and Canada. It is a great business 
event as well as a church festival unique in 
this country. The annual State Fair will be 
held during the same week. Most of the 
leading jewelry stores have special window 
attractions for the occasion. 

Recent local trade visitors include: Louis 
Freund, Henry Freund & Bro., New York; 
Lou Meyer, Wiener Bros., New York; H. 
L. Roy, Roy Mfg. Co., Chicago; Lawrence 
C. May, Lawrence C. May & Bro., Inc., 
New York; Martin H. Cooper, Morris Kap- 
lan & Sons; Harry Zickerman, I. Hoch- 
berger & Sons, New York; Lewis Roth, 
Savoy Watch Co., New York; Edward 
Cohn, A. H. Cohn, Inc., Chicago; Joseph R. 
srilliant; W. I. Robinson, Spitzel Bros. & 
Co., Los Angeles branch; E. Manning 
Straub, De Frece Bernstein, New York; 
Moe Diamond, Hoffman Bros., Inc., New 
York; Miss Klipper, Klipper Co., Inc., New 
York; David Feiss, David Feiss & Son., St. 
Louis, Mo.; J. H. Spiro, San Francisco, 
Calif. ; Jack Monasch, representing S. H. 
Friend, San Francisco, Calif.; Max Marcus, 
Sproehnle, Inc., Chicago; W. E. Graves, the 
Seth Thomas Clock Co., San Francisco, 
Calif.; L. Rasmussen, Stein & Ellbogen Co., 
Chicago ; F. V. Glidden, Werner Bros., New 
York; Joe Optican, representing Michael 
Levy, New York; Joseph T. Brennan, Buss- 
Linthicum-Thorson, Inc., New York and 
Chicago; F. V. Glidden, A. & Z. Chain Co., 
Providence, R. I.; T. Finley Wylie, C. H. 
Knights-Thearle Co., Chicago; Paul E. 
Paulsen, San Francisco, Calif., branch In- 
ternational Silver Co.; Herbert W. Slaudt, 
Koke Slaudt & Co., Inc, Los Angeles, 
Calif.; Fred W. Radcliffe, M. A. Mead & 
Co., Chicago; Adolph Christenson, Swart- 
child & Co., Chicago; C. H. Davidson, 
Morse Bros., New York; Martin Finberg, 
M. Schussler & Co., San Francisco, Calif. ; 
A. Baril, Alpine Stone Co., and Parry 


Thors, San Francisco branch, International 
Silver Co. 











Walter Moon, for some time past the 
eastern representative of the Walter E. Hay- 
ward Co., has been transferred to the middle 
western and Pacific Coast territory. 

The Athletic Association of the L. G. 
Balfour Co. held an outing recently at the 
Goff Memorial Hall in Rehoboth for the 
benefit of the baseball team. Sports, a 
clambake and dancing comprised the pro- 
gram. 

Under the auspices of the Attleboro 
Chamber of Commerce, a number of manu- 
facturers visited and inspected the Rhode 
Island School of Design at Providence re- 
cently. Another visit is planned for a later 
date when all departments of the school 
are in full operation. 








H. A. Sprunger and Reuben Leichty, 
Berne, Ind., have bought the entire jewelry 
stock of Ellis Lehman, retail jeweler of 


3erne. 
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Charles J. Mealy of the Hadley Co, is on 
a business trip to Chicago. 

The Universal Gold Process Co. is the 
name of a new firm conducted by Arthur 
T. Shoren at 128 N. Main St. 

I. Lipson has leased the jewelry depart- 
ment at “Alwins,” a new department store 
which has opened up in the old Dimond 
Co.’s store on Weybosset St. 

H. Jorjorian has become associated with 
the New Acme Plating Co., at 59 Page St. 
Mr. Jorjorian was formerly connected with 
the firm, but for some time past has been 
located in Detroit. 

By moving the offices and a part of the 
plant from the fourth to the third floor of 
the Metcalf building on Pine St., Fischer 
and Preufer, Inc., have gotten their slant 
into a single unit instead of having it 
divided. 

The date of the annual Fall tournament 
of the Manufacturing Jewelers’ Golf Asso- 
ciation was set for Tuesday, Oct. 5. ‘the 
match was held at the Agawam Hunt Club 
at Rumford, R. I., where the play began at 
noon. Eighteen holes was the iimit and the 
match was followed by a dinner at the 
clubhouse. 








Notes from Here and There 





Wm. J. Clowdus, Wilson, Okla., has 
moved to Ardmore. 

J. Harry Sutton, Cleveland, Okla., has 
sold out to P. H. Reed. 

Guy Swartzlander, formerly at Albion, 
Ind., has moved to Kendallville. 

Victor Roderick, La Harpe, Iil., has been 
succeeded by M. D. Bumgardner. 

Jacob Raphaelson, formerly of Newport, 
Ky., has moved to Cincinnati, O. 

J. L. Dryden is the successor to the firm 
of Dryden & Dryden, Beardstown, III. 

D. A. Fowlie, Midland, Ontario, Canada, 
has been succeeded by J. T. Park & Son. 

The firm of Gregory & Johnson, San Jose, 
Cal., has been succeeded by Chas. S. 
Gregory. 

Bb. A. Hunt, Seattle, Wash., has rented a 
room in the Miner building, at Eugene, Ore., 
for his jewelry manufacturing business. He 
will establish headquarters in Room 306. 
Mr. Hunt will not go into the retail trade 
but will use the recom for manufacturing 
purposes, Mr. Miner said. 

R. H. Leonard, for 32 years a jeweler 
at Mount Airy, N. C., has sold his interest 
in his business to his nephew, Walter D. 
Leonard, who will become manager of the 
jewelry business. Mr. Leonard will devote 
his entire time to the practice of optometry. 
Walter Leonard formerly conducted a jew- 
elry business for himself in Lewisburg. 

One of the show windows in the estab- 
lishment of Schneer’s, 116 Granby St., 
Norfolk, Va., was converted recently to a 
temporary diamond grinding room. All 
the necessary diamond cutting tools were 
installed and the regular operations of con- 
verting the rough stone into a sparkling gem 
were carried on by an expert in full public 
view. 
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COURTESY METROPOLITAN MUSEUM OF ART 


Early American silver in the Metropolitan Museum of Art, New York 
Probably the most complete collection of Genuine Early American silver in the ccuntry 


Th EARLY AMERICAN Siyh 


[? is directly to the two most famous col- 

lections of early American Silver—in the 
Metropolitan Museum of Art, in New York, 
and the Boston Art Museum—that we have 


gone for the inspiration of our new pattern, 
the EARLY AMERICAN STYLE. 


Faithfully reproducing the delightful and dis- 
tinctive features of the spoons made by our early 
silversmiths, this modern pattern provides the ideal 
Table Silver for the country-wide demand for 
house-furnishings of Early American traditions. 














Sales prove its timeliness and its attractiveness of 
design, and point to a very remarkable success. 


Fall stock orders are now being placed 


_ 
{ 

f 
; 
i 
4 
ot 
fy 
1 

2 
iy 
+ 
3] 
hf 
; 
4 


Rocers, Lunt&B OWLEN 
SG C q A YTH : OS 
Sz i DEM pTHS tie ~¥g.. 


Sane 


Ceasure Solid Silver 


LA eee Sere eae 


- a 
RS Sa ee ea 





*Y000 Pine 


PLAIN ENGRAVED 














October 6, 1926 


PUBLISHED EVERY WEEK BY 


The Jewelers’ Circular Publishing Ce. 


L. J. Mulford, Pres. & Treas. V. 8. Mulford, Vice- 
pres. Charles A. Brodek, Sec’y. 


11 JOHN ST., COR. BROADWAY, NEW YORK 


TELEPHONE: CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 








Vol. XCIII. October 6, 1926 No. 10 





Subscriptions in United: States and Mexico - $4.08 


Dominion of Canada - - - : : - 5.00 
Other Countries of Postal Union - ~ - 7.00 
Single Copies - - - - - - - 





index to News and Syprcial Articles 





; Page 
Some Interesting Precious Stones........... 53-55 
A Word About Byzantine Jewelry........... 55 
AERO PINES. Gpit.vis 0.510 Saws. c.ds Gee cn oewe tes 55 
OOERt SUMOCUMONE Bibs csssaesedcaes eae 57-59 
Credit Men Convict Many in Bankruptcy 

RMN, ike ose sais hnib 5's 00 Sab e cneswalnewes 59 
American Fair Trade League Changes Name 

to American Fair Trade Association....... 59 
POHEER SIDER 65 s15. 555505 cce een seae eee 59 
Publicity Association Located in Newark.... 59 
Paris Jewelry and Gown Styles.............. 61 
OWS CGI PTA oo oes 6 5S Kaolin Kesiee 63 
European Diamond Markets..............+¢- 65 
Missouri Retailers Hold Annual Meeting... .67-73 
Window Smasher Caught in Milwaukee...... 73 
Allentown, Pa., Jewelry Store Window Smashed 73 
peat Gr OG. TANG 6occic cas skess-aceisiee’s 73 
atest Wastonis: Rialinds.s2...00005c6ssccbaes 75 
New Auction Ordinance Adopted by Coving- 

MR Ne Gis kicrea kis eta Oa ele week see slags 77 
S. Terpstra and Son Meet Tragic Death.... 77 
Chicago Golf Champs Awarded Prizes....... 77 
San Bernardino, Cal., Jeweler Defrauded..... 77 


Impostor Visits Philadelphia Jewelry Concern. 79 
Federal Trade Commission Stops Misrepresen- 


WME, oc :p: pelvic sis ns Kola ese cuineicle pels cisisbiace 79 
Miami Jewelers Suffer From Storm.......... 81 
Former New York Jewelry Designer Left 

Destitute by Miami Hurricane............. 81 
Creditors of Trinidad, Col., Concern Offered 

RMNNMIPRNES is s58scsar cicada alas avsrnie ols ele wr Sere eras, 6 81 


Pair of Notorious Crooks Caught in Jersey City 81 
Mass Meeting to Discuss Platinum Clause o 


Proposed Stompme Law. soxcsccscccccaces 83 
Jewelry Crafts Association Arranges for 

Jewelry Instructor at Mechanics Institute.. 83 
New York University Opens Course in De- 

signing and Modeling for Jewelers........ 83 
Death of Wittiamn COaper. css s.cccsscsscesece 83 


Fund for Family of Late Aaron B. Rodack.. 85 
Brooklyn Jeweler and Family Held as Receivers 85 
Diamonds Seized by Federal Inspectors....... 87 
Watchmakers Certified by H. I. A........... 87-89 
Death of Josephine Heyer... ........ses000s 89 
even More Indictments Found in Milton 
IPOS, Cats 059 scso. 5 dso ssisia sense oi sikse 0's 
Cohn & McDonnell, New York, Give Deed 


i GS Se ere reer 95 
Use and Abuse of Goods on the Memorandum 

BASE APO Ness crsitshe nists 3 4s s15- 8's auupe be: aueeiie 109-111 
Attractive Store of Bert Satz, New York.... 111 
How One Arkansas City Jeweler Does Busi- 

MEE ats ofa 16elas aia pra a taile Ria6 01s 0/6 Sie Said: 4.0 6 6 ® 111 
Three Minute Selling Talks.............000% 113 
One of Miami’s Representative Stores....... 113 
Tips on a Year-Round Advertising Program. 114-115 
The Horological Questionnaire............. 117-119 
CUO AA, HNC ORIIET. 5 cic cicieesad sense cseaces 119 
The Hands That Rule the World............ 121 
For the Jewelry Worker’s Convenience....... 121 
Workshop Notes and OQueries.............. 123 
Points from An Old Stone Setter........... 125 


Patent “WHS PAtHnenl 5.6; 5.0. ois ev gsc o a:cieisasoececea 127 





THE JEWELERS’ CIRCULAR 


HE work of draft- 

ing an amendment 
to the National 
Stamping Law which 
has been going on for many years, has been 
delayed from time to time owing to the 
controversies that have arisen between dif- 
ferent sections of our industry as to some 
of the proposed provisions. One of these 
has been the section covering the marking 
of platinum, the differences on which were 
ironed out some time ago with the exception 
of that portion which covered the use of the 
term, “platinum,” where it referred to arti- 
cles made of a combination of platinum and 
white gold. The platinum section of the 


Mass Meeting to 
Adopt Proposed 
Platinum Law 


stamping act was practically approved in - 


full at a mass meeting of the trade held in 
New York, Sept. 9, 1925, with the exception 
of the white gold and platinum clauses, A 
committee was then appointed of manufac- 
turers to suggest amendments, and _ this 
committee held various sessions with the so- 
called “clearing house” committee of the 
Jewelers’ Vigilance Committee having the 
draft of the law in charge. 

As a result partly of these sessions and 
of, suggestions received from various manu- 
facturers and associations, particularly the 
American National Retail Jewelers’ Asso- 
ciation, the legislative or “clearing house 
committee” of the Jewelers’ Vigilance Com- 
mittee feels it is in a position to report a 
proposed National Platinum Law which can 
be introduced either by itself or as part 
of the amended National Stamping Law when 
the other sections are whipped into shape. 
Copies of the draft of the proposed new 
platinum law have been furnished to the 
officials of the various organizations in the 
trade, particularly the Jewelry Crafts Asso- 
ciation, the National Jewelers Board of 
Trade, the New England Goldsmiths & Sil- 
versmiths Association, the American Na- 
tional Retail Jewelers’ Association and the 
local organizations of manufacturers in cer- 
tain jewelry centers, like Chicago and Cin- 
cinnati, as well as the leaders of the indus- 
try who have participated in the work 
and discussions in the past. 

A mass meeting has been called to be 
held at the rooms of the National Jewelers 
Board of Trade, 22 W. 48th St., New York, 
tomorrow (Oct. 7), at 2 Pp. M., at which all 
members of the organizations interested and 
of the industry at large have been requested 
to be present to finally pass upon the draft, 
as submitted. It is hoped and expected that 
there will be a large attendance and that all 
interested in the subject of legislation on 
platinum, particularly platinum and _ white 
gold, will participate and settle once for all 
the details of the proposed national act in 
this regard. Copies of the bill will be avail- 
able at the meeting or may be had prior 
thereto, either directly from the Jewelers’ 
Vigilance Committee or from the headquar- 
ters of any of the organizations referred 
to above. 

The proposed law, as drawn, may seem 
distinctly technical and hard to understand 
by those who have paid no attention to the 
subject, but it is the work of careful prepa- 
ration by those who have given years of 
study to the subject in question; and while 
reflecting the views of no particular ele- 
ment in the trade, it presents what may be 
considered as the best form of legislation 


91 


that will meet the requirements of all ele- 
ments of the industry as expressed through 
their organizations or by their representa- 
tives at the different meetings in the trade 
and sessions of the legislative committee. To 
that extent it is a compromise, but in no 
way has this been permitted by the proposers 
of the bill to broaden the law in a way 
that would permit the introduction of mis- 
representation or fraud, and the act seeks 
to minimize as much as possible all oppor- 
tunities for unfair competition in the plati- 
num trade. 

It is sincerely to be hoped that the action 
of the trade at the mass meeting tomorrow 
will settle, for the present at least, the 
lines on which proposed platinum legislation 
can be asked, as a national law of this kind 
is absolutely necessary to put the manu- 
facturers and dealers of the different States 
of the Union on an even and equitable 
basis. 





O man conversant 
Use of Names |. With the condi- 
and Marke tions of business today 
can help but realize 
the big improvement in general business 
methods that has come within the last dec- 
ade or so and the higher standards of mer- 
chandising manifest not only in salesman- 
ship but in advertising. Certain deceptions 
in sales talk and “puffing” in advertising 
that was considered an -ordinary factor in 
business at the beginning of the century is 
today so universally frowned upon that they 
are not tolerated among legitimate merchants 
and the puffing statements. in advertising are 
refused by the legitimate journals and maga- 
zines of the country. Despite this fact, 
however, the consumer does not always get 
what he expects to get, and in many in- 
stances is being deceived, not by a barefaced 
lie but by the use of part of the truth or by 
ambiguous terms which mean one thing to 
him and another to the man who sells the 
merchandise. The fight made by the Better 
Business Bureaus and other organizations in 
the different industries of recent years has 
been for reforms along this line that would 
result in the merchants telling customers 
exactly what their merchandise is in terms 
that the customer can clearly understand. 
The jewelry industry, which was one of 
the first to purge itself of the old bad prac- 
tices, now fortunately growing obsolete, has 
lead the mercantile world in this regard for 
many years, but even today we have terms 
used in our industry which should be either 
abolished entirely or so thoroughly ex- 
plained to the customer that he knows ex- 
actly what the dealer means when he uses 
them. The wise merchant is he who, in de- 
scribing the quality or the properties of 
his merchandise uses words, terms and 
marks that are explainable to people of all 
shades of intelligence. He will not refer to 
a plated article as having a “gold front,” 
a filled article as being “gold reinforced,” 
an imitation stone as being a “scientific” or 
“reconstructed” gem; and if he uses the 
word “synthetic” in connection with gems, 
he will use it in a way the customer will 
know its meaning and he will apply it only 
to a real synthetic product. He will not an- 
nounce or advertise a watch as “guaranteed” 
because it has a case made during the time 
manufacturers guaranteed the wearing quali- 


Honesty in the 
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ties of the product, nor will he advertise 
diamonds .as “perfectly cut” or designate 
their weight by the minus sign with a frac. 


W Ca tion. He will not advertise imitation pearls 
e rry a or even the cultured product as “pearls” or 
refer to a plated ware line as “silver”: 


¢ nor will he, if wise, resort to general and 
Ul in Oo OC cS unprovable statements involving . compara- 
tive values or stress a guarantee, except as 


to satisfaction. 
In following such rules the jeweler is lay- 









HERSCHEDE SESSIONS ing a solid foundation for success because his 
ANSONIA INGRAHAM success can only be built by retaining the ab- 
GILBERT WATERBURY solute confidence of his patrons. The jeweler, 
NEW HAVEN JUNGHANS above all other merchants, cannot afford 


to be under suspicion. In this he must be 
like Czsar’s wife. An act that in another 
merchant might be overlooked will be re- 
membered against the jeweler because the 
customer feels that in buying precious metals 
and gems, he must rely absolutely on the 
character and the reputation of the man 





Community Silver with whom he deals. Confidence is, there- 
fore, the cornerstone of the jeweler’s busi- 
Tudor Plate ness. 


In this connection, attention should be 
1847 Rogers Bros.—Wm. Rogers & Son called to an article in the last issue of Ac- 

curacy, the publication published by the 
Better Business Bureau of New York, which 


Pyralin Toilet Articles in stating the purposes and policies of the 


Better Business Bureau says: 








° ° . 5 9 
Send for illustrated Pyralin catalogue in colors with Jewelerr ai aati ca Ma ain 


Circular prices he is deceived. If he did, he would not 
buy. When exploited he suffers in 
ignorance of the fact or awakes too late 
and without the means usually to obtain 
redress. He then harbors suspicion of 
all business. Suspicion is the individu- 
al’s natural defense against fraud and 
exploitation. In one form or another 
it will always exist in the human mind. 
Intelligently used it means _ protection. 
It is the duty of the Better Business 
3ureau to relieve legitimate business of 
the burden of unjustified suspicion and 
to turn consumer suspicion into pro- 
tective and constructive uses. 

“Tt is well for business to work dili- 
gently to keep its own house in order. 
This delicate task should not be left 
solely to Government or to theorists 
who are not sensitive to the needs and 
to the practical, changing nature of the 
problems involved. The question is not 
one of keeping within the law but of 
being ahead of the law. In every trade, 


Plated Hollow Ware the law should reflect and not precede 


practices followed by the honest ma- 
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=a jority. 
“There is no short cut to public con- 
Ingersoll Watches fidence; it must be earned. If it is to 


be kept, it must be built solidly on 


Watch and Clock Materials and Tools foundations of accuracy and fair play.” 
ALL DESCRIPTIONS The italics in the above quotation are our 


own, and we think that the last two para- 


Findings Watch Glasses graphs may be read and re-read with 


profit by those who seek to obtain a slight 


4 4 ° i} business advantage by the use of marks or 
Quick Service at Factory Prices | terms not entirely understood by the public 


at large. 


Cross & Beguelin BEE <a cepeagaen 


: ners of the horse events of the South 
| Tacoma Community Fair have been on exhi- 
15-17-19 Maiden Lane, New York, N. Y. bition in the window of the B. W. Andrews 
Co., South Tacoma, Wash. The cups were 

= —— ee donated by various Tacoma merchants. 
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Pierre Cartier, of Cartier, Inc., well 
known Fifth Ave. jewelers, returned from 
Europe last week on the Paris. 

Mr. Bruns, of Garibaldi & Bruns, Char- 
lotte, N. C., is in this city and while here 
is making his headquarters at the Waldorf- 
Astoria Hotel. 

Captain “Matt” Stratton, superintendent 
of the Jewelers’ Co-operative Bureau, re- 
turned to his duties on Monday after a most 
enjoyable fishing trip to Virginia. 

Arthur Lorsch, head of the gem import- 
ing house of Arthur Lorsch & Co., left 
Monday night on a trip west and will stop 
at the principal cities on the way to Chicago. 

Morris Rosenfeld, diamond importer, 68 
Nassau St., returned to this country on the 
Leviathan last Wednesday after an extensive 
purchasing trip to the European diamond 
markets. 

Leonard Berger, of Cleveland, O., is open- 
ing a new store at 1040 105th St., and is 
visiting the New York market for the pur- 
pose of buying merchandise for his new 
establishment. 


Lewis Freidland left on the Leviathan, 
Oct. 2, for the European gem markets, where 
he will act as buyer for Max Stern & Co., 
importers of precious and _ semi-precious 
stones, 105 Fulton St., this city. 

The Solis Watch Co., 1472 Broadway, 
has taken larger quarters in the same build- 
ing and is now located in room 612 having 
moved from room 706. The concern’s rep- 
resentatives are at present calling on the 
trade. 

Irving Schiff, representing H. N. Schiff, 
distributors of American watches, has just 
completed a trip through Pennsylvania, and 
reports that jewelers throughout the State 
are looking forward to an exceptionally good 
Fall season. 

The Pyramid Watch & Jewelry Co., 41 
John St., which has been operating with a 
capital of $20,000 has been reorganized with 
a capital of $50,000, with Jacob G. 
Kadushin, president and secretary and David 
Frank, treasurer. 

L. B. Brookov, manufacturing jeweler, 
opened a retail store on Oct. 1 at 1574 
Broadway, under the name of L. Barton 
Brookov. The factory, which was located 
at 254 Grand St., has also been moved up- 
town where manufacturing will be con- 
tinued. 

The incorporation of the business of the 
Mavco Import Co., importers in watch- 
makers’ and jewelers’ tools, supplies and nov- 
elties, 20 W. 47th St., was announced last 
week. The officers of the corporation are: 
Albert Vuilleumier, president, Paul Bauman, 
vice-president, and Marcel A. Vuilleumier, 
secretary, 

Meyer D. Rothschild, president of the 
American Jewelers’ Protective Association, 
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and Sigmund Cohn, well known refiner, re- 
turned last week from a salmon fishing trip 
to northern Nova Scotia with tales of 
wondertul catches. Mr. Cohn, although a 
beginner at salmon fishing, showed great re- 
sults with the rod. He earned the enthusias- 
tic approval of his associate on the trip, 
who has long been known as an expert 
fisherman. 


Creditors of the Novalis Watch Co., this 
city, were notified last week that several 
reports in this bankruptcy have been filed 
and that a special meeting will be held to- 
morrow (Thursday) at 12 o’clock noon at 
the office of the referee, Harold P. Coffin, 
217 Broadway. One report will be filed by 
Charles Shongood as custodian claiming 
commissions of $18.93, another for allow- 
ance to Abraham Solomon, attorney for the 
petitioning creditors requesting $150 for 
compensation and $31.74 for disbursements. 
A petition for allowance to the appraisers 
will request compensation in the sum of $30 
each. Creditors are asked to be present at 
the meeting to examine these reports and 
petitions and transact such other business as 
may come before them. 


Walter P. McTeigue, 36 W. 47th St., 
heads as volunteer Roll Call chairman a spe- 
cial jewelry group to enlist the maximum 
response throughout the jewelry trade of this 
city to the annual Red Cross Roll Call, open- 
ing Nov. 11, Armistice Day, for funds to 
maintain the organization’s relief work and 
public health program. The jewelry group 
is one of the first 100 groups formed in 
accordance with the campaign plan of com- 
mittee organization of the city into various 
industrial, banking, mercantile and profes- 
sional groups which will carry the Roll Call 
appeal into every branch of industry. It 
is anticipated that by the opening of the 
Roll Call approximately 200 such groups 
will be functioning throughout the city, rep- 
resenting a total of some 4,500 volunteer 
chairmen, committeemen, and captains. Plans 
for comprehensive activity throughout the 
group are already in operation under the 
leadership of Mr. McTeigue, and he has 
set as his goal a 100 per cent. enrollment 
with a Red Cross button on every person in 
the jewelry field. Aid for the ex-service man 
and his dependents constitutes a major part 
of the Red Cross program in New York. 
More than 4,000 wounded veterans, men still 
in service, and members of their families 
were aided during the year, according to the 
last annual report of the Chapter. Legal 
assistance, money, loans and medical advice 
are included in this work. Other outstanding 
metropolitan activities are the disaster relief 
and the public health program. 

The first session of the 35th annual meet- 
ing of the National Association of Manu- 
facturers was opened yesterday (Tuesday) 





morning after THE JEWELERS’ CrRCULAR had 
zone to press. The convention is being 
held at the Waldorf-Astoria and will con- 
tinue until Thursday, when the conclave 
will be brought to a close at noon with 
what has been termed an Industrial Pre- 
paredness luncheon. The program issued by 
the association embraces addresses by many 
nationally known and prominent people. One 
of the features of the opening session of 
yesterday morning was to be the annual re- 
port by Henry Abbott of the Calculagraph 
Co., who is treasurer of the organization. 
Mr. Abbott is well known in the jewelry 
trade and has been affiliated with the in- 
dustry for many years. A few of the 
speakers scheduled to talk are: James J. 
Walker, Mayor of New York; Harry E. 
Hull, Commissioner-General of Immigration; 
John H. Small, former chairman of the 
Rivers and Harbors Committee; Wm. P. 
MacCracken, Jr., Assistant Secretary of 
Commerce for Aeronautics; Miss Mary 
Anderson, a director of the organization; 
H. Parker Willis, editor of the Journal of 
Commerce; Dr. George B. Cutten, president 
of Colgate University; Rev. John L. Bel- 
ford, D.D., of the Church of the Nativity, 
Brooklyn; Hanford MacNider, Assistant 
Secretary of War, and Major-General C. C. 
Williams, Chief of Ordnance. John E. 
Edgerton, president, will preside at all the 
sessions and is on the program for a number 
of addresses and reports. There will be a 
special report made on “Russia of Today.” 


On Wednesday evening, the 31st annual 


banauet of the association combined with 
the 18th semi-annual banquet of the National 
Industrial Council will be held in the grand 
ball room of the Waldorf-Astoria. The 
principal speaker at this affair will be Finis 
J. Garrett, Tennessee Minority Leader of 
the House of Representatives. The Bridge- 
port Manufacturers Chorus and Orchestra 
and the 71st Regiment Band will furnish 
the music and entertainment for the evening. 
This program will be broadcasted over 
Station WNYC. The Women’s Bureau will 
also hold an inaugural luncheon at noon, 
Thursday at which a number of women will 
deliver addresses. A number of jewelry 
concerns are members of this organization 
and it is expected that a few of their repre- 
sentatives will be in the city to attend the 
convention. 

Harry S. Wiltshire and Benjamin Biffar 
have established a concern to be known as 
the Wiltshire-Biffar Co., Inc., with offices at 
9 Maiden Lane, this city. The concern will 
manufacture jewelry and have their factory 
in Providence, R. I. Both members of the 
concern are well known in the jewelry trade, 
Mr. Wiltshire having formerly been inter- 
ested in the old firm of Palmer & Capron, 





(Continued on page 95) 
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which some time ago was liquidated. After 
the liquidation, however, Mr. Wiltshire 
made factory connections and continued to 
make the same goods manufactured by the 
Palmer & Capron concern, virtually succeed- 
ing to the business. Mr. Biffar was for 26 
years with J. R. Wood & Sons and during 
that time had been in charge of several de- 
partments. On Sept. 23, the employes of 
the office of the Wood concern tendered a 
farewell banquet to Mr. Biffar at the Fulton 
Restaurant, 118 Fulton St. Among the 
guests were Rawson L. Wood, head of the 
frm; V. Feltus, Chicago manager, and 
George R. Hall, superintendent of the office. 
About 50 office employes were present and 
during the dinner, Mr. Biffar was presented 
by the office employes with a handsome wrist 
watch suitably inscribed. The presentation 
was made by J. Edward Weld, ex-judge and 
personal friend of R. L. Wood. The girls 
in the several departments of which Mr. 
Biffar was the head, presented him with a 
gold mounted wallet. During the past week 
the Wiltshire-Biffar Co. was incorporated 
at Albany, N. Y., with a capital of $20,000. 
The incorporation papers name H. S. Wilt- 
shire and Benjamin F. Biffar, as the incor- 
porators. 

George C. Ferris, representing Granat 
Bros., San Francisco, Calif., has been in 
New York during the past week on a selling 
trip. 

B. A. Bell, Beaufort, N. C., was a visitor 
in this city and New England last week. 
Mr. Bell was here on a pleasure and buying 
trip. ’ 

Charles C. Rice, well known salesman, who 
has been in the Maiden Lane district for a 
number of years, is now representing Sig- 
mond Berger, 142 Fulton St., in New York, 
Brooklyn and Newark. 

Albert Kauzmann, importer of precious 
and semi-precious stones, 80 Maiden Lane, 
has informed the trade that his former 
salesman, Max Blumenthal, has severed his 
connections with the concern. 

It was announced last week that Anselm 
A. Rothschild, son of David Rothschild, 
diamond importer, 48 W. 48th St., has been 
added to his father’s organization. Young 
Mr. Rothschild, after his graduation from 
Columbia University made a trip to Amster- 
dam and Antwerp. 

In the bankruptcy proceedings instituted 
against the S. Ruby Jewelry Co., St. Louis, 
Mo., the name of Straus & Straus appeared 
in the published report. The name was given 
in the court records through an inadvertence 
but was later struck out and the name of 
Elias Rees & Co., Inc., substituted, as the 
record now indicates. 

The officers of the local retail jewelers 
associations of this city will meet on Friday 
evening, Oct. 8, at the Hotel Astor for the 
purpose of discussing a number cf subjects 
of interest to the trade. The meeting will 
be called to order about 9 o’clock by William 
S. Hughes, Jr., field secretary of the New 
York State Retail Jewelers’ Association. 

The heirs of A. Eknayan, recently de- 
ceased, announced last week that on and 
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after Oct. 1 the business formerly conducted 
by Mr. Eknayan will in the future be known 
as Eknayan Bros., Inc. The concern is now 
an incorporation and the business of import- 
ing diamonds will be carried on at 527 Fifth 
Ave., the same address as heretofore. The 
business here will be under the personal 
direction of M. A. Harentz. 

The receiver, the attorney for the receiver 
and petitioning creditors and the appraiser 
in the bankruptcy action brought against 
Charles Kivel and Joseph Kislinger, doing 
business as Charles Kivel & Co., have liled 
petitions for allowances for services. Credi- 
tors of this concern are being notified that 
the applications will be brought on ior hear- 
ing before Seaman Miller, referee in bank- 
ruptcy, 20 Vesey St., on Oct. 14 at 1:30 
pep. M. John W. Simpson, 2nd., as receiver, 
asks for commissions of $28.64, David I. 
Rosenblum, attorney for the receiver and 
petitioning creditors, $142.24, and John F. 
Paulis, appraiser, $10. 








SEVEN INDICTMENTS FOUND 





Federal Grand Jury Accuses Others of Con- 
cealment of Assets in Milton Watch 
Co. Failure 


The United States Grand Jury, sitting at 
New York city, handed down indictments on 
last Monday, charging Morris Singer, Her- 
man Rosenthal, Jack and Sol Trauss, At- 
wood Klinger, Herman Willer and Fred 
Rubenstein, with concealment of assets and 
conspiracy to conceal from the trustee in 
bankruptcy of the Milton Watch Co., Inc. 

It will be remembered that within the last 
few weeks, Jacob W. Ufland, the former 
president of the defunct Milton Watch Co., 
Inc., who had been indicted while a fugitive 
from this country, returned to the United 
States and pleaded guilty to a similar charge 
and was thereafter sentenced by United 
States Judge Anderson to serve a term of 
one year and one day at the Federal Peni- 
tentiary at Atlanta. Ufland is now serving 
this sentence. It was understood that before 
leaving for Atlanta, Ufland had made a very 
complete confession, involving a large num- 
ber of other persons. 

The Milton Watch Co., Inc., was petitioned 
into bankruptcy by Greenbaum, Wolff & 
Ernst, counsel for the National Jewelers’ 
Board of Trade, on behalf of a large number 
of creditors. The assets that came into the 
hands of the receiver were negligible and the 
liabilities ran up to nearly half a million dol- 
lars. The National Jewelers’ Board of 
Trade, through its Fighting Fund, has been 
very active in the case since its inception. 

The seven named in the indictments are 
all residents of St. Louis. The case against 
these defendants was developed and presented 
to the Grand Jury by Assistant United 
States Attorney B. W. Webster, Jr., who has 
been active in the prosecution of other al- 
leged fraudulent jewelry bankruptcies. Mr. 
Webster has been devoting a great deal of 
time and energy to the case, and together 
with Louis P. Galenson, a certified public 
accountant, who has been very active in 
fraudulent bankruptcy cases for some years, 
will leave for St. Louis in a few days to 
represent the Government in opposition to 
the motion made by these defendants, resist- 
ing removal. 
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Herbert A. Wolff, of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers’ Board of Trade, when interviewed, 
said: 

“Every effort is being made to bring to 
justice those who were responsible for the 
crash of the Milton Watch Co., Inc. The 
seven indictments handed down on Monday 
makes a total of nine persons already in- 
dicted in connection with this failure. One 
has already been convicted and is serving his 
sentence at Atlanta. 

“The investigation of this failure has by 
no means been concluded, and it is not at all 
unlikely that additional indictments will be 
found, naming others who were involved in 
the scheme to defraud creditors. 

“The jewelry industry certainly owes a 
deep debt of gratitude to United States At- 
torney Emory R. Buckner and his able as- 
sistant, B. M. Webster, Jr., for the great 
interest and effective work being done in 
this case. The services of Louis P. Galen- 
son, the accountant, have, as in the past, 
been of immeasurable value. There is no 
doubt that not only the creditors involved 
in this case, but also the jewelry trade at 
large, will watch the further developments 
with the greatest interest.” 








GIVE DEED OF TRUST 





Business of Cohn & McDonnell, New York, 
to be Liquidated by Trustees Selected 
by Creditors 
A deed of trust was executed last Friday 
hy Cohn & McDonnell, 10 W. 47th St., 
New York, following a meeting of a credi- 
tors’ committee. The deed names the fol- 
lowing as the trustees: Marks G. Levy, of 
Freudenheim Bros. & Levy, 170 Broadway ; 
Joseph Goldmuntz, of Goldmuntz Bros., 10 
W. 47th St., and Joseph Pulvermacher, of 
the Chase National Bank, Maiden Lane 

branch. 

Creditors have 30 days from Oct. 1, in 
which to file their claims. These claims 
can be sent to any of the trustees named 
above. 

The assets of the concern include about 
$160,000 worth of diamonds together with 
furniture, fixtures, etc., and , $120,000 in 
outstanding accounts, good, bad and doubt- 
ful. The liabilities approximate about 
$454,000 owing to merchandise creditors and 
contingent liabilities of $450,000. The latter 
item, however, may be reduced to about 
$100,000, bringing the total indebtedness 
down to approximately $554,000. The busi- 
ness of course will now be liquidated by the 
trustees. 

In speaking to a JEWELERS’ CIRCULAR re- 
porter, Joseph Frier, of Goldman & Frier, 
attorneys for Cohn & McDonnell, said: 
“By this method of liquidation the creditors 
will receive far more in the shape of divi- 
dends than if bankruptcy proceedings had 
been started. The merchandise will not be 
sold at public auction but through the ordi- 
nary course of business. This huge stock of 
diamonds will be disposed of through 
regular channels causing no detrimental 
effect on the market.” 








C. C. Nelson has succeeded the frm of 
the Snyder Jewelry Co., at Lake Wales. 
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TRADE CONDITIONS 


With the ccming of Autumn there has come a 
perceptible upward trend in both wholesale and re- 
tail jewelry trade in this city, which has buoyed 
the merchants’ hopes for a large Christmas business. 
Business in men’s strap watches, which has been 
brisk for the past mew months, shows no indication 
of waning, and wholesalers are frequently unable 
to fill orders for certain particular models. Ladies’ 
bracelet timepieces are likewise in active demand 
not ovly in cheaper grades but in the higher priced 
models as well. Jobbers report that while the 
setailers are buying more frequently that there is 
still some hesitancy in stocking really salable 
jtems, such as the strap and bracelet watches. The 
retailers declare that they do not intend to carry 
large stecks of merchandise merely for the con- 
venience of the tardy retailer, and that those who 
do net place holiday orders early are taking the 
chance of disappointment wken the Christmas buy- 
ing actuaily begins. There is a good demand for 
all sorts of novelty jewelry. Industrial conditions 
ar: better than they have been during the Summer, 
and unemployment has been alleviated to a great 
extent. On the whcle the jeweler appears to be 
justified in anticipating a holiday trade which will 
equal if not eclipse that of last year. 





Barney Gross, proprietor of the jewelry 
auction house at 245 Main St., has remod- 
eled the front to permit of window displays 
and has given it the name of the “Diamond 
Shop.” 

L. W. Bartholomew, Ellicottville, N. Y., 
jeweler, is seeking a new location, as the 
building on the main thoroughfare of that 
town has been sold and he has received no- 
tice to move. 

Charles T. Evans, Brayton’s, Inc., spent 
aw week-end in Utica, attending Shrine fes- 
tivities in that city and at the same time 
visiting with his brother, George Evans, also 
a jeweler in that city. 

F. J. Kelloway, Silver Creek, N. Y., 
jeweler, who has been on the sick list for 
the past three weeks, is now reported on the 
road to recovery and expects to be back at 
his store within a few days. 

W. T. Henderson, formerly of T. C. 
Tanke, Inc., and for years associated with 
Eugene Tanke before his retirement from 
business, has just opened a high class 
jewelry store at 209 Delaware Ave. in what 
is known as Buffalo’s “Fifth Avenue.” 

Paul E. Nuese, who succeeded his father, 
Frank P. Nuese, in business at 147 Grant 
St, when the latter retired about three 
years ago, received word from his father 
last week from St. Petersburg, Fla., that 
he came through the hurricane safely, and 
that only minor damage was done to his 
home by the storm. 

Lovers of silverware thronged the gal- 
leries of T. & E. Dickinson & Co., 618 
Main St. on Sept. 27 and 28, to see an 
exhibit of Erik Magnussen, Danish crafts- 
man, who is on a tour of the principal 
cities of the country. Mr. Magnussen 
demonstrated how his fine pieces are de- 
signed and chased. 

The annual meeting of the Twenty-Four 
Karat Club of Buffalo will be held in the 
parlors of the Buffalo Catering Co., on 
Oct. 19. At that time four new directors 
on the board of 12 will have to be chosen 
to succeed these four members, whose terms 
expire: E. B. Mahler, Fred J. Dorn, W. G. 
Woodward and H. W. Becker, Jr. While 


none of the present officers are retired from 
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the board, according to the present constitu- 
tion a new president must be elected each 
year. Albert Zilliox is the present presid- 
ing officer. 

The following were among the retail 
jewelers from out-of-town who called upon 
the wholesale trade last week: E. M. De 
La Porte, Silver Creek; George Kingan, 
Angola; George Engel, Springville; J. H. 
Engel, Brockport; A. Cotugno and E. C. 
McKelvey, Niagara Falls; J. G. Dahlstedt, 
North Tonawanda; Stanley Zuzel, Dunkirk; 
L. Winchester, Fredonia, and Mr. and Mrs. 
E. P. Lewis, Arcade. 

Daniel Toughey, 25 years old, of Chicago, 
on a plea of guilty to second degree grand 
larceny, was sentenced to five years in Au- 
burn prison by Justice O’Malley in Supreme 
Court last Friday. Toughey smashed a win- 
dow in T. C. Tanke’s store, 380 Main St., 
several months ago, stealing nine watches. 
Some of the stolen timepieces were found 
on his person when he was picked up as a 
suspect and a confession followed. 

Samuel Dreffsky, who until early in July, 
was proprietor of a small jewelry store on 
E. Eagle St., was indicted by the grand jury 
on Sept. 28 on a charge of grand larceny, 
first degree. The charge was preferred by 
Leonard Tangilder, local pawnbroker, from 
whom Dreffsky obtained several hundred 
dollars’ worth of jewelry. He left Buffalo 
some time in July and was last heard from 
in Philadelphia, from which city he wired 
several of his creditors a small amount on 
account. 

A damage claim of $1,240 brought by 
Louis Kimmel, former proprietor of the 
jewelry auction establishment at 245 Main 
St., against Stanton F. Barrett, a veteran 
of the Spanish-American War, for personal 
injuries and shattered showcases in the store 
in February, 1924, was dismissed recently 
in County Court before Judge Ottaway 
by the report of a verdict of no cause for 
action by the jury which heard the case. 
Testimony brought out that Barrett bought 
three watches at auction from: Kimmel for 
$15. A jeweler later appraised the watches 
at one dollar apiece, and Barrett went to 
Kimmel to get his money back. Kimmel of- 
fered him $5 and a traveling bag, it is 
claimed, and Barrett was dissatisfied. He 
vented his feelings by belaboring Kimmel 
with his cane, and on his way out of the 
store broke several showcases. He paid $100 
fine in the city court on a plea of guilty to 
an assault charge. Barrett, who is a brother 
of Nelson F. Barrett, one of Buffalo’s most 
prominent attorneys, was defended by Attor- 
ney Hamilton Ward, under whom Stanton 
E. Barrett served in the Spanish-American 
War. 








A float designed by the Fisher Jewelry 
Co., Pueblo, Colo, which was one of the 
features in the parade of progress recently 
in that city, attracted much interest. The 
designers’ theme was built around Treasure 
Island and the float carried a huge chest 
filled to overflowing with treasure lore. 
Miniature pirates and a scene representing 
Treasure Island gave it the atmosphere of 
the days of Captain Kid. Possibly the fea- 
ture of the float was the elaborate gown 
worn by the Queen of Treasure Island. 
This beautiful creation was made by the 
Whiting & Davis Co., Plainville, Mass. 
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Walter Hardy, have returned from a visit 
to Jamaica, where they have spent several 
weeks. 

The Kelley’s Novelty & Gift Shop has 
opened up at 316 Province building. Much 
of the merchandise has been imported direct 
from China. 

Fitch-Bryant, Inc., has had a special ex- 
hibition of Oriental pearls at its rooms, 230 
Boylston St. A large assortment attracted 
a great number of visitors. 

M. Milan and E. J. Gumpright have 
moved from room 613 Washington building 
to the third floor and John Malone -and 
Misirian and Chacran, jewelry manufac- 
turers, have moved into room 613 from 617. 

The Sheffield Plating Co. denies that the 
fire at 17 Bromfield St. Sept. 27 reached the 
concern’s premises. It had been reported in 
the local press that the company had suffered 
from the blaze. The fire was confined to the 
top floor of 17 Bromfield St., while the plat- 
ing company’s plant is at 21 adjoining. 

Jewelry valued at $1,600 was stolen from 
the showcase in the S. & S. Jewelry Store 
between Saturday night and the morning of 
Sept. 27, according to the report of the pro- 
prietor, Harry Small, to the police. No at- 
tempt had been made, he said, to open the 
safe. Thieves attempted to crack the safes 
in the offices of Peter Bros., on Washington 
St., and the Puida & Doyer store on Ells- 
worth St., during the same period, and it is 
believed that they were the same men as 
committed the robbery at the S. & S. store. 

Elmer A. Anderson, city salesman for 
Harris & Lawton, Inc., and Miss Grace M. 
Haviland, formerly an employe of A. Stow- 
ell & Co., are now on a wedding tour in 
the Green Mountains, and on their return 
will make their home in Braintree. The 
nuptial ceremony took place last week at the 
Episcopal Church, Braintree, followed by 
a reception at the bride’s home. Mr. and 
Mrs. Anderson have been identified with the 
trade for 14 years or more, both being popu- 
lar among the younger set. They were the 
recipients of many useful gifts from princi- 
pals and associates. 

Eight matches were rolled in the Jewelers’ 
League, which opened last week, the feature 
contest needing a roll-off to decide the win- 
ner. The bowlers of Smith, Patterson Co. 
and Shreve, Crump & Low tied in the last 
string with 449 pins each. The former won, 
taking three points out of four. The scores: 
Smith, Patterson 1,357, Shreve, Crump & 
Low 1,355; Harkins Murphy 1,337, Thomas 
Long Co., 1,321; I. Alberto Sons 1,354, 
M. S. Page Co. 1,405; D. C. Percival 1,208, 
Bigelow, Kennard 1,204; J. M. Kirby Co. 
1,287, Lenox Jewelry Co. 1,284; Hodgson, 
Kennard 1,300, A. Stowell Co. 1,288; E. B. 
Horn 1,228, Ripley, Howland 1,221. 








Yard Detective: What ya doin’ there, bo? 
Tired Never Tim: I am looking for the 
director’s meeting of this road. 
Y. D.: Do you have any idea where to 
find them? 
T. N. T.: I’m on their track now. 
—Pitt Panther. 
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Something g New! 









That Gets the Dollars 


These Diamond Electric Lighted Displays will 
positively attract people to your Windows. 


DESCRIPTION 


Height 19” Width 12” 

Electric Flasher back of letters 
Velvet ovals—made to hold ring 
Polychrome—Silver and Black 
Velvet—Light Blue with ring 
ovals of Black Velvet. 


One of our representatives is in your territory Ask to have‘him call 
ROY MFG. COMPANY 
22 & 24 W. Austin Avenue Chicago, [Illinois 
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Chicago Notes 





Charles Purdy, of the Williams & Ander- 
sen Co., completed a trip to St. Louis and 
Kansas City, and reports business as good. 

Harry Rosenshield, in charge of the Chi- 
cago office of Hamilton & Hamilton, Jr., just 
completed a business trip through the middle 
west. 

Lester Agate, of the Chicago office of the 
Bonner Mfg. Co., returned home last week 
after making a two weeks’ business trip 
through the north and south. 

Emil Pick, representing Hammel, Rig- 
lander & Co., returned last Friday from a 
short trip to St. Louis and Kansas City 
where he called on the material jobbers. 

Hugh E. King, of the Hugh E. King Sales 
Co., 27 E. Monroe St., returned last week 
from his regular Pacific Coast trip. Mr. 
King was gone for six weeks, and called on 
the wholesale trade. 

Joe Rioux, president, and Wheaton Gray, 
of the Bliss Bros. Co., Attleboro, Mass., 
returned home last week after spending two 
weeks in Chicago attending the jewelry trade 
show and calling on their customers. 

Arthur J. Oppenheim, of the Block-Wein- 
feld Co., 29 E. Madison St., left last Satur- 
day for New York city and the east. He 
will spend two weeks there looking over the 
markets and making Fall purchases. 

Vincent Huber, traveling representative 
for Geo. H. Fuller & Son Co., is making a 
business trip. He is calling on the whole- 
sale tiade in the larger cities along Lake 
Erie, and will be gone for three weeks. 


J. B. Miller, watchmaker to the trade, 
has removed his shop and office from the 
7th floor of the Goddard building, 27 E. 
Monroe St., to the 6th floor of the same 
building. In making the change Mr. Miller 
gets more space. 

H. Schwartz, diamond dealer and importer 
located on the 12th floor of the Heyworth 
building, returned last Wednesday with his 
wife from St. Louis, where he spent a week 
attending to business and visiting with his 
daughter, Mrs. Harry Epstein. 

Rudolph Gaalaas, of Weld & Sons, Min- 
neapolis, Minn., stopped off at Chicago last 
week for a few days on his way home from 
Rantoul, Ill., where he spent some time at 
the training station. Mr, Gaalaas is a mem- 
ber of the reserve aeroplane corps. 

Marvin Dickinson, southern and Pacific 
Coast representative for Sproehnle, Inc., 
wholesale watch dealers, at 29 E. Madison 
St., arrived in Chicago last Thursday. After 
spending a few days at the home office he 
continued his trip through the south. He 


just completed an extended trip through the 
west as far as the Pacific Coast. 

Carl Loeb, representing I. Schwartz, ac- 
companied by Mrs. Loeb, returned to Chi- 
cago last week after completing a month’s 
business trip through the south.’ Louis 
Epstein, also of this firm, left recently on 
an extended trip through Iowa and the 
Dakotas. 

Louis Racine, watchmaker to the trade, 
recently entered into business for himself in 
suite 1702 Heyworth building, 29 E. Madison 
St. Mr. Racine returned from New York 
where he was in business and opened this 
shop. At one time he was in the watch 
repair business in the Heyworth building 
and later in the Mallers building. 

Albert Wuesteman, retail jeweler and op- 
tometrist at Champaign, IIl., spent a few 
days in Chicago during the past week. Mr. 
Wuesteman arrived here on Sunday of last 
week to attend the dedication of the Shrine 
Hospital for Crippled Children, at Oak Park, 
Ill. Mr. Wuesteman devotes a great deal 
of his time to charities and societies that 
have crippled children at heart. 

‘Funeral services for William P. Maclear, 
Chicago zone salesmanager for the American 
Optical Co., took place last Monday from 
his late home, 903 Monroe St., Evanston, 
Ill., and interment was at Rosehill Cemetery. 
Mr. Maclear passed away in his 41st year. 
Death came on Friday evening at the West 
Suburban Hospital, Oak Park, IIl., after an 
operation for appendicitis. Mr. Maclear was 
connected with this firm for more than 23 
years. 

Miss Mary Green, of the firm of Harry J. 
Baby Co., returned to the United States on 
Friday of last week accompanied by her 
brother. They arrived on the S. S. Roma 
that was on its maiden voyage. Miss Green 
arrived in Chicago this week and was de- 
lighted with the trip. She was gone for 
several weeks and visited cities in Canada, 
England, France and other larger countries 
of Europe. 

Max Cohn, manufacturers’ representative, 
accompanied by Richard Pickard, of the firm 
of Harry Hess & Co., left last Wednesday 
for St. Louis. They will spend a few days 
there and then return home. After being in 
Chicago for a few days they will again leave 
for the twin cities. Mr. Cohn kas charge of 
the Harry Hess & Co. line in Chicago and 
the northwest. He also represents other 
eastern lines in connection with it in this 
territory. 

The Iridio-Platinumsmiths, Inc., has in- 
creased its space to practically double its 
former capacity. The company occupied 


room 802 Kesner building, 5 N. Wabash 
Ave., ever since it entered business, Jan. 1, 
1926, and has now taken over room 801, 
adjoining the old quarters. The new space 
has been converted into a private purchas- 
ing room and the balance as general offices. 
The space formerly occupied by the offices is 
now fitted up with additional benches to 
accommodate extra workmen. 

Arthur Lundquist, manager of the Chicago 
office of the George H. Fuller & Son Co., 
returned last week with his wife from a 
five weeks’ tour through the east. It was 
purely a pleasure trip and Mr. Lundquist 
covered more than 3,600 miles and had no 
tire or car trouble. Returning home and 
while in South Bend, he was caught on a 
railroad crossing just as the signal alarm 
went off. He put on speed and just as he 
crossed the tracks the heavy gates came 
down on his car damaging the entire top. 
Both he and Mrs. Lundquist escaped with- 
out injury. 

Frank Rifas, a member of the firm of the 
Iridio-Platinumsmiths, Inc., 5 ‘N. Wabash 
Ave., returned last Tuesday with his bride 
from a 10 day honeymoon and business trip 
through the east. Mrs. Rifas formerly was 
Miss Rose Fink, daughter of Mr. and Mrs. 
H. Fink, of 906 Glengyle Place, Chicago. 
The couple were married on Sunday, Sept. 
19, at 11 a. M., at the home of the bride’s 
parents, and left on the Century that day 
for New York. After spending a few days 
in New York looking over the markets they 
spent the balance of the time at Atlantic City. 
The couple will make their home at the 
Surf Hotel. 

Kyle E. Lookabaugh announces that he 
has made connections with the Union Out- 
fitters Co., of Omaha, Neb., and will be in 
charge as buyer and manager of its newly 
installed jewelry department. This concern 
has been established for 39 years, but this 
is its first venture into the jewelry busi- 
ness. The company is putting in a stock 
of diamonds, watches, silverware, clocks and 
general jewelry amounting to approximately 
$25,000. The department is located on the 
main floor. Mr. Lookabaugh is well and 
favorably known to both the wholesale and 
manufacturing trade, as he formerly was in 
the retail business for himself for many 
years on the north side of Chicago. Dave 
Levine, manager and co-partner of the Union 
Outfitters Co., was in Chicago all of last 
week with Mr. Lookabaugh looking over 
lines and making purchases. 

Ernest E. Strauss, representing S. Wech- 
ter Co., manufacturers, located in the Capitol 
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building, left last Wednesday night on a 
10 weeks’ trip through the northwest, south 
and Pacific Coast States. This is Mr. 
Strauss’s regular Fall trip through this 
territory. 

Walter C. Taylor, of the Elgin-American 
Mfg. Co., is making a business trip through 
the south and will be gone for about three 
weeks. 

H. Brod, of Brod & Co., Newark, N. J., 
spent 10 days in Chicago visiting the trade 
on his way home from the Pacific Coast 
where he spent several weeks. 

Jake Levin, manager of the Chicago office 
of L. Heller & Son, is making a business 
trip through the northwest and middle west 
and will be gone for two weeks. 

Frank Hillinger, of R. J. Hillinger & Co., 
Silversmith building, left on Monday of 
last week for a three weeks’ business trip 
through the north and middle west. 

Earl Sculler, wholesale jewelers’ supplies, 
located in the Citizens’ Bank building, Co- 
lumbus, O., visited the trade in Chicago dur- 
ing the past week and called on friends. 

Van Feltus, Chicago manager for J. R. 
Wood & Sons, returned last week from 
New York, where he spent a week at the 
home office attending conferences and meet- 
ing friends. 

Percy Marshall, manufacturers’ represen- 
tative, with headquarters in the Columbus 
Memorial Vaults, returned recently from a 
business trip through the north and middle 
west territory. 

Louis A. Eppenstein, of the Illinois Watch 
Case Co., left recently for New York, where 
he will spend several weeks visiting at their 
New York office and calling on his trade 
through the east. 

H. G. Morse, representing B. & I. Mos- 
kowitz, of New York, was a visitor in Chi- 
cago during the past week calling on the 
trade. Mr. Morse left here for St. Louis 
and other cities in the middle west. 

Louis Goldman, of Goldman, Allshouse & 
Healy, trustee, in the Nathan Schwartz mat- 
ter, reports that an auction sale was held 
last week and assets disposed of. The auc- 
tion realized between $4,000 and $5,000. 

James Eppenstein, of the Illinois Watch 
Case Co., accompanied by his wife, returned 
this week from an automobile trip through 
the east. While east they visited at Cornell 
University, Utica, N. Y., the college Mr. 
Eppenstein attended. 

Among the manufacturers’ representatives 
representing eastern houses who spent the 
past week in Chicago visiting the trade and 
calling on friends were: Gus Hansen, 
Wightman & Hough Co.; F. C. Barry, 
Ziruth, Burgess Co.; Ray Sturdy, Cheever, 
Tweedy & Co.; Gus Prebble, Sykes & 
Strandberg; Edson Franklin, E. I, Franklin 
& Co.: Victor E. Black, V. E. Black Co. 

On Thursday, Sept. 30, three youths broke 
ato a sedan belonging to Morris Platt, rep- 
resentative for A. Quint & Co., and escaped 
with diamonds and jewelry amounting to 
several thousands of dollars. Mr. Platt was 
in the retail jewelry store of Nathan Kahn, 
2508 W. Division St. and had his car parked 
right in front of the store so he could keep 
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a close watch on it. Within a few minutes 
the theft was committed. 

Retail jewelers who spent several days of 
the past week in Chicago looking over Fall 
markets and calling on friends included: 
Henry Wiegand, of Wiegand Bros., Racine, 
Wis.; M. L. Crane, Adams, Wis.; William 
D. Roeder, Dwight, Ill.; F. Raymond Moore, 
Peoria, Ill.; Fred G. Heinzle, Tell City, 
Ind.; Mr. Nester, of Heinzle & Nester, Boon- 
ville, Ind.; Mr. Lindewald, of Saa & Lin- 
denwald, LaPort, Ind.; Orr Keith, of Keith 
& Hauser, Iowa City, Ia.; W. H. Schou- 
weiler, Red Wing, Minn. 

At a meeting held by officers and mem- 
bers of the Wholesale Jewelers’ of Chicago, 
an unanimous vote was cast to hold another 
jewelry trade show. The time and place of 
the next show have not been determined on 
as yet but will be decided later. Question- 
naires have been sent out to all exhibitors 
asking for expressions on the last show and 
asking for suggestions for the next one. 
‘Planning of another show indicates that the 
last one was a huge success and that manu- 
facturers, wholesalers and retailers were 
well satisfied with results. 

Standing of the teams of the Chicago 
Jewelers’ Bowling League for the month of 
September are as follows: The teams repre- 
senting Bulova Watch Co. and Otto Young 
& Co., are tie with a score of 6 games won 
and 3 lost. Teams representing Wexler 
Bros., Norris, Alister-Ball Co. and the 
American Optical Co., follow close with 5 
games won and 4 lost; Goldsmith Bros., 
Smelting & Refining Co., team, have 4 games 
won and 5 lost; W. R. Anderson Co. team 


won 3 games and lost 6. The team of A. C. . 


Becken & Co. hasn’t got started yet, for its 
standing is only 2 games won and 7 lost. 











E. M. Odekirk, Manawa, Wis., called 
among Milwaukee wholesale jewelers last 
week. 

Alex Lachman, gold and silver refiner, 
died at his home at 703 Milwaukee St., 
Sept. 28. 

Fred Theleman, manufacturing jeweler, 
and his family spent the last week-end at 
Oshkosh visiting a friend. 

Ray C. Millington, retail jeweler at Plain- 
field, Wis., visited Milwaukee jewelry houses 
while attending the radio exposition held 
here. 

Arthur Kuesel, of Kuesel Bros. Co., 
wholesale jewelry house, has purchased a 
new speed boat. The boat does about 25 
miles an hour. 

Archie Tegtmeyer, retail jeweler, is hold- 
ing a removal sale in preparation for the 
move to his new building which will be 
completed about Nov. 15. 

The estate of William Hellfach, who for- 
merly conducted a retail jewelry business at 
La Crosse, Wis., will be closed with an auc- 
tion sale to be held this week. 

A. F. Bingenheimer, originally connected 
with O. H. Bingenheimer Co., jewelers’ sup- 
ply house, visited in Milwaukee during the 
past week. Mr. Bingenheimer lives in 
Seattle. 

E. A. Jones, retail jeweler of Portage, 
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visited the display put-on in the new jewel. 
ers’ building in Chicago. G.-F, Wilke, of 
Wilke Bros.’ jewelry firm at Wausau, also 
attended the exposition. - 

John Montgomery, Reliance Silver (Co, 
has returned from a business trip in lows, 
He states that the heavy floods in Iowa 
made traveling difficult, but that business 
conditions are good. Jack Montgomery js 
at the present time in the northeastern part 
of the State. 

C. W. Olney, West Allis jeweler, who js 
nationally known for his trapshooting abjl- 
ity, won an interleague trapshoot at the new 
Lake Geneva Gun Club here in a shoot-off 
with M. Mann, Surand, IIl., and Bert Len- 
non, Lake Geneva. Each made 145 in the 
regular events. 

E. H. Warnke of the E. H. Warnke Co, 
jewelry manufacturing house, returned from 
a motor trip through the northwestern part 
of the State as far as St. Paul. Due to 
the heavy rainfall which has been experi- 
enced in that region the roads were almost 
impassable, Mr. Warnke stated. 

A. F. Quick, retail jeweler of Kenosha, 
and T. J. Pace, also conducting a retail 
jewelry store in Kenosha, have signed up 
for space in Kenosha’s Trade Exposition 
and Style Show, a mammoth exhibition 
which will take place on the lake front at 
the foot of Wisconsin St. there from Oct. 
11 to 16. The show is sponsored by the 
Kenosha Retailers’ Association and promises 
to be a very spectacular affair. 

Visitors at Milwaukee wholesale jewelry 
houses during the past week included: Mor- 
ris Schneider, of Schneider Bros., Burling- 
ton; H. W. Umbs, South Milwaukee; B. 
Panik, Cudahay; Mrs. Estberg, of Estberg 
& Sons, Waukesha; A. Jones, Waukesha; 
G. H. Frank, Jackson; J. Brehley, Cudahay; 
Arthur Perry, Waterford; W. Wedyck, 
Waukesha; R. Hille, Menominee Falls; 
John Geo. Armbruster, Cedarburg; C. A. 
Storts, Menominee Falls; W. H. Shaver, 
Muckwonago, and G. W. Hathaway, Spring 
Green. 








Jewelers who have received the Book of 
Minuet, the beautiful volume issued by the 
International Silver Co., explaining and illus- 
trating its new and most popular pattern in 
silverware, may be interested to learn that 
this book was awarded the second prize in 
the Graphic Arts Leaders Exhibit among 
the collection of printed masterpieces se- 
lected from more than 1,500 specimens sub- 
mitted by the leading printers of America. 
The judges of the contest awarded first 
choice to a private printer so that as far as 
commercial exhibits were concerned, the 
Book of Minuet practically received first 
choice of the judges. The Minuet book 
which is furnished extensively to jewelers 
carrying the Minuet pattern in stock for 
use as a counter book contains an intro- 
duction on the subject of the American Wing 
of the Metropolitan Museum of Art; 4 
series of illustrations of old Colonial furni- 
ture and other masterpieces of the time 
from which the essential characteristics ot 
the Minuet pattern were taken and a history 
of the pattern and beautiful illustrations ot 
the pieces in which it comes in, with illus- 
trations of luncheon, dinner and tea table 
sets with the hollow and flatware of this 
design. 
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Harry Pogue has recently returned from 
a vacation trip that took him down into 
Indiana. 

H. T. Monroe, of the Wallace-Monroe 
Mig. Co., has returned from an extended 
trip through the east. 

J. E. Clevenger, in the Liggett building, 
has returned from a trip to Philadelphia 
and other eastern cities. 

Reid Berkey, of the Charles A. Berkey 
Co., who has been traveling in the south- 
west, returned home last week. 

S. M. Shorr, with A. R. Weiner, whole- 
sale jeweler, in the American State Bank 
building, is making a tour through the south- 
west. 

V. Gagnon, formerly of Monroe, Mich., 
is now looking after the watch repairing 
business at the Bonfield retail jewelry store 
in Highland Park, Mich. 

C. D. Mack, Wayne, was in Detroit last 
week buying new merchandise for his Fall 
trade. He is having an unusually favorable 
run of business in his territory. 

M. J. Yake, Deckerville, was a caller on 
the wholesale and manufacturing jewelers 
last week, renewing friendships and buying 
new merchandise for his Fall trade. 

Jacob Segal, of the Jacob Segal Co., dia- 
mond importers, has returned from a trip 
through the southwest. He has suffered an 
infection of one foot, which necessitates his 
walking with a cane. 

H. Spera & Sons, diamond importers, are 
now fully established in their new quarters 
in the Metropolitan building. The place is 
tiled and fixtures and other equipment make 
it exceedingly attractive. 

Levett & Co., a new wholesale jewelry 
establishment, is now fully installed at 309 
Metropolitan building. It has new fixtures 
throughout, is convenient of access, and has 
a fine stock of merchandise. 

The Budd Jewelry Co. is the name of a 
new installment house, which opens for busi- 
ness at Muskegon about Oct. 1. The man- 
ager is Bud Strebling, who is well known 
in the retail jewelry business. 

Mart Van Ittersum, of the Will-Mart 
Jewelers, 331 W. Grand River Ave., passed 
a few days in Chicago last week, visiting 
the jewelry exhibition there. Later he was 
followed by William Fenske, of the same 
organization. 

George Loehr, formerly manager of the 
Scribner & Loehr Co.’s branch house in De- 
troit, has recently returned to his home in 
Cleveland from a trip to California. He 
went there with his father and mother to at- 
tend the wedding of his brother. 

Charles O. Warren, retail jeweler, was 
elected president of the new Washington 
Boulevard Association at a dinner meeting 
of merchants in that territory one evening 
last week. Mr. Warren was directed to 
appoint a committee to recommend new 
parking and traffic regulations. 

The Sallan store at Woodward Ave. and 
State St., is being dressed up both inside 
and out this week. The big electric sign, 
which makes that corner so brilliant in the 
night time, is being treated to a new coat 
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of paint. The store interior also is being 
made beautiful with new decorations. 

W. H. Jones, of Luths, Dorweld, Haller 
Co., wholesale jeweler in the Liggett build- 
ing, is making a trip through lower Michi- 
gan. The rural section of the State has had 
a decidedly favorable Summer. Crop re- 
turns are now coming in, and the people are 
spending their money freely, the retail jewel- 
ers being among the favored merchants. 

No trace of the thugs have been found 
who last week held up and robbed the retail 
jewelry store of M. H. Biederman. His 
loss is estimated at about $12,000. About 
10 minutes after the robbery took place a 
Detroit wholesaler dropped into the store 
carrying a large amount of valuable mer- 
chandise. He is now thanking his lucky 
stars he was no earlier. 


Wholesale and manufacturing jewelry 
shops show evidences of the approaching 
holidays. The establishments are now filled 
every day, and sometimes in the evening, 
with retailers from out of the State as well 
as with those from different parts of the 
city. Detroit and adjacent territory have 
enjoyed an unusually prosperous Summer, 
and early holiday shopping is expected by 
retail jewelers everywhere. 

William Devlin, retail jeweler at 1232 
Washington boulevard, is taking an active 
part in making prominent this new retail 
shopping district of Detroit. With other re- 
tailers in this section, which adjoins that of 
the Woodward Ave. territory, he has been 
putting on some striking window displays. 
With the activity of Mr. Devlin and the 
other retailers, Washington boulevard is be- 
coming one of the most attractive and beau- 
tiful shopping sections in the downtown por- 
tion of Detroit. 

Samuel Bloom, salesman for the Basch 
Co., retail jewelers at 201 Gratiot Ave., 
shortly after midnight on Wednesday of 
this week, was held up and robbed by three 
men. They had taken a wrist watch from 
him and were going through his pockets 
when a policeman made his appearance. The 
robbers jumped for their automobile, which 
they had left at the curb, and as they fled 
were followed by flying bullets. It is be- 
lieved one of the robbers was wounded. Mr. 
Bloom at the time of the hold-up was carry- 
ing a large sum af money which he had col- 
lected earlier in the evening. He also had 
a sample case of diamonds. 

The night auctions of jewelry still continue 
to flourish in spite of efforts on the part of 
the Retail Merchants’ Association and others 
who have been trying for a long time to put 
an end to this sort of merchandising. <A 
city ordinance is in force, or is supposed to 
be in force, that rules out this type of 
jewelry salesmanship. But the auction shops 
are getting around the measure by claiming 
to operate a pawnbroker’s sale of unre- 
deemed pledges, which is legally permitted. 
But it is claimed that most of the mer- 
chandise sold is cheap new jewelry, and that 
unredeemed pledges figure but little in the 
transactions. On Wednesday night, Sept. 
29, those opposing the auction jewelers be- 
gan a crusade over the radio, explaining the 
situation and telling how the sales were 
conducted. So it is evident the fight is not 
yet over, and it is believed by most retail- 
ers that after a time the auctioneers will 
be forced to discontinue their labors. 





George Alexander, Shelby, N. C., was a. 
visitor in Cincinnati last week. 


The bowling team of Richter & Phillips. 


in the 6th St. league won the first three 
games they rolled against the Allens last 
week. 


R. P. Sharick, Willard, O., called on: 


Ed H. Croninger while in this city to attend. 
the meeting of watch inspectors of the B. & 
O. railroad. 

John Gerwin, of Frohman & Co., just 
escaped the storm that swept through Flor- 
ida, as he left Pensacola and was on the 
way to Jackson, Miss. That was the main 
reason why members of the firm did not 


know anything of his whereabouts and were" 


a little apprehensive about his welfare. 

Jacob Litwin, of Litwin & Sons, is home, 
after a six weeks’ tour of Europe. He be- 
comes more enthusiastic about America 
every time he takes a trip across the sea, 
and his reaffirmed conviction now is that the 
United States is the best place in the entire 
universe. Mr. Litwin was on a diamond 
buying expedition. 

A. Nuernberger, the Dorst Co., left for 
the south Friday. He and Mrs. Nuernber- 
ger returned to Cincinnati earlier in the 
week from Boston, where their daughter 
Stella was installed as a freshman at 
Wellesley College for women. Miss Nuern- 
berger was one of 400 students admitted to 
the well-known school for which there were 
800 applicants. 


H. I. Jacobsen, of the Hahn-Jacobsen Co., 
Harrison building, is again selling jewelry, 
after a long motor trip that covered a good 
part of Europe. Jacobsen drove to New 
York, where his automobile was placed 
aboard ship on which he also engaged pass- 
age. Jacobsen toured through the Scandi- 
navian countries and also went through the 
southern part of the eastern hemisphere. 

Hugh Stewart, auditor of the Wadsworth 
Watch Case Co., assisted Potters Tramps 
in rolling a record three-game score in the 
Hamilton County League Tuesday night. 
The Tramps rolled a total of 3,079 for the 
season’s record. They bowled 1,042 in the 
first game, 1,036 in the second and 1,001 in 
the third,-just managing to get over the 
1,000 mark. Stewart’s contribution to this 
was 674. Eddy Wetterman was high man 
of the quintette with a total of 690. With 
these scores they easily defeated the Kan-O- 
Malts and took the lead in the league. 

At a meeting of the board of directors of 
the Miller Jewelry Co. held recently, John 
W. Miller was elected president, Gordon B. 
Miller, vice-president and treasurer, and 
T. E. Ryan, secretary. John and Gordon 
are both sons of the late John Clifford Mil- 
ler, whose tragic death was recorded in these 
columns three weeks ago. Mr. Miller 
founded the business and was president and 
treasurer at the time of his death. Gordon 
Miller has been associated actively with his 
father for several years and is thoroughly 
schooled in the policies that have brought 
success to the business. John W. Miller, 
who has extensive interests in Chicago, will 
co-operate in the management largely in an 
advisory capacity, spending some time each 
month in Cincinnati. There has been and 
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will be no interruption or change in the 
operation of the business. 

A suit was filed in the Kenton County 
Circuit Court during the week to set aside 
the will of the late Joseph C. Whitehouse, 
manufacturing jeweler of Cincinnati, by Jean 
Whitehouse, a minor daughter. The suit is 
directed against William E. Whitehouse, 
executor and guardian of Jean and Elizabeth 
Whitehouse, daughters of the decedent, the 
Provident Savings Bank & Trust Co., 
trustee of the estate and others. 

The “Tanks” won the pennant in the 
Gruen Twi-Lite League. A baseball party 
was given at Phillipi’s Resort in Cheviot. 
The party consisted of 60 members of the 
Guild. Fred Benner was toastmaster. He 
outlined the activities of the league and 
presented Manager Harry W. Schwettman, 
of the “Tanks,’’ with a handsome engraved 
loving cup. Fellow players also presented 
Schwettman with an engraved life time 
pencil. Frank Frueauff, who lead with 
highest batting honors was presented with a 
silver statue of a ball player at the bat. 
These trophies were donated by FE. W. 
Jacocks and E. T. Rowe, traveling repre- 
sentatives of the Guild. After the banquet 
a theatre party was held by members of 
the Guild at Cox's theater. 

A: large number of visitors passed through 
Time Hill, home of the Gruen Watch Co., 
during last week. The long list was due to 
the watch inspectors meeting that was held 
here by the Baltimore and Ohio railroad. 
Those who went through the Gruen plant in- 
cluded: F. Byrd. of G. W.. Lawton, 
Orlando, Fla.; Mr. and Mrs. F. Olnhausen, 
Jr., of F. Olnhausen, Bowling Green, O.; 
Ben Kramer, Minister, O.; Frederick B. 
Lee, of Finkelstein’s, Columbia, S. C.; Moe 
Finkelstein, Columbia, S. C.; W. H. Cothan, 
Columbia, Tenn.; Mr. and Mrs. W. D. Pink- 
stone, of R. Pinkstone Estate, Philadelphia, 
Pa.; Mr. and Mrs. S. J. Stern, Greensboro, 
N. C.: William L. Diener, Harrisburg, Pa.; 
R. W. Little, cf S. T. Little Jewelry Co., 
Cumberland, Md.; Ward W. Hauger, of S. 
T. Little Jewelry Co., Cumberland, Md.; 
C. M. Ivy, Lawrenceville, Ill.; John C. 
Wagner, Vincennes, Ind.; G. W. Berisford, 
Piedmont, W. Va.; Muta U. Swiger, Shinn- 
ston, W. Va.; Fred W. Burnett, Shinnston, 
W. Va.; Leroy R. Dietrich, of B. & O. R.R., 
Baltimore, Md.; T. C. Rainey, Newcastle, 
Pa.; Jno, W. Kimpel, Elwood City, Pa.; 
Cc. O. Alt, Knox, Pa.; E. W. Schnider, oi 
the George R. Clark Co., Lorain, O.; L. C. 
Brehm, of the B. & O. R.R., West Newton, 
Pa.; J. P. Hagel, Jepson Jewelry Co., 
Washington, Ind.; H. S. Banta, Newnan, 
Ga.; George S. Fox, of Fox & Son, Cin- 
cinnati, O.; M. F. Truby, of M. L. Truby 
jewelry store, Independence, Kans.; Karl 
Fasold, Gulfport, Miss.; C. Bockenstette, 
Cincinnati, O. 








H. H. Hawley, who has been a jeweler 
at Sulphur, Okla., a number of years, has 
bought the Wetzel building, 618 Main St., 
where the McNeff self-serving grocery 
store is located. Mr. Hawley will open a 
jewelry store in the building as soon as 
alterations and decorations are completed. 
He originally planned to occupy a part of 
the space in the McNeff pure food market 
but changed his plans after purchasing the 
Wetzel building. ; 
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Shaw’s are celebrating their 11th anni- 
versary this week and doing some especially 
attractive advertising. 

Among out-of-town jewelers in Cleveland 
last week were C. W. Leland, Salem, and 
Mr. Atwood, Willoughby. 

Mr. and Mrs. W. A. Southam, 191 Su- 
perior Arcade, have returned from a vaca- 
tion which they spent in the east. 

Mr. Black, engraver, who was formerly 
with Sigmund Kenneth, is now with the 
engraving department of the Cowell & Hub- 
bard Co. 

Clarence Rock, secretary oi the Scribner 
& Loehr Co., took a short trip to Tiffin last 
week with his son Clayton who is entering 
Heidelberg University. 

A new store is being opened on Euclid 
Ave., near the East Cleveland “Y,” by Mrs. 
Gross, who will carry a line of jewelry 
besides a stock of gifts. 

The second floor of the Cowell & Hubbard 
Co.’s building has been leased to a New York 
shoe concern who will remodel the entrance 
to it and put in showcases. 

Walter Vrettman’s talk over WJZ on 
Sept. 29, was heard by a large number of 
Cleveland jewelers’ and was of particular 
interest to the trade in this section as the 
executive offices are located in Cleveland. 

Charles Sands, Superior Ave., who is 
featuring diamond engagement rings this 
week, has a somewhat unusual sign in his 
window to call attention to them. It reads: 
“For gentlemen who would become hus- 
bands.” Judging from the number of people 
who stop, the sign is fulfilling its mission. 

The Cleveland trade has expressed much 
interest in the national advertising that is 
now appearing in the Saturday Evening Post 
and other magazines, and many favorable 
comments are heard concerning it. It is 
hoped that it will be the means of stimulating 
business and results will be closely watched. 

Police are holding a man on a charge of 
larceny from the pawnshop of Sol Green, 
2460 Ontario St. <A passerby noticed the 
door open after business hours and notified 
the police, who arrived on the scene just 
as two men emerged from the store carrying 
three suitcases. One of the men dropped 
his suitcase and escaped, and investigation 
showed the three suitcases to be crammed 
full of loot, consisting of watches, rings and 
clothing, and valued at $500. 

C. E. Mayo, president of the Gorham Co., 
and Paul Staunton, district representative, 
both called on the Cleveland trade last week, 
and also paid a visit to the display of Erik 
Magnussen, at the Cowell & Hubbard Co., 
which incidentally has created a great deal 
of interest. Mr. Magnussen had a number 
of his sketches on display in the store and 
demonstrated how chasing and other work 
is done on silver. There was a large atten- 
dance during his three-days’ visit. 

The executive board of the 24 Karat Club 
held a meeting at the offices of the Webb C. 
Ball Co., on Friday morning, Oct. 1. A 
number of applications for membership were 
passed upon and other routine business 
transacted. The next general meeting of 
the club will be held on Friday evening, Oct. 
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8, in Parlor E of the Hotel Statler, at 
8 p. mM. At that time plans will be formu- 
lated for the annual Fall banquet and enter- 
tainment that will in all probability take 
place early in November. 











Emil Kliment, Wilbur, Neb., has recently 
conducted an auction to reduce his stock. — 

Rudolph Hendrickson of Omaha has re- 
turned from his vacation spent in the Colo- 
rado Rockies. 

C. E. Cunningham, Council Bluffs, Ia., has 
returned from his automobile tour through 
the east, after touring for a month. 

H. K. Polson, Sutton, Neb., is conducting 
an auction this week to reduce stock. Auc- 
tioneer John Morris is conducting the 
auction. 

Al Brodegaard, of Brodegaard Bros. Co., 
Omaha jewelers, is now in western Nebraska 
prolonging his vacation which he began a 
few weeks ago. 

The Omaha & Council Bluffs Jewelers’ 
Guild will hold its annual dinner in Omaha, 
Oct. 7. The Guild meets once a month ex- 
cept in the Summer, but plans to make this 
annual dinner a regular annual affair. 
Ninety-four invitations were issued for the 
dinner. 

The Union Outfitting Co., big department 
store of Omaha, has just added a hardsome 
jewelry department to its other lines. K. E. 
Lookebaugh, who has had long experience 
as a jewelry buyer, will be directly in charge 
of the new department in the store. The 
jewelry department will occupy a prominent 
location on the main floor. 

Among out-of-town jewelers in Omaha 
the past week were: Mr. and Mrs. Carl Froe- 
mel, Columbus, Neb.; Mr. and Mrs. Joe 
Swanson, Genoa, Neb.; Gail Kirk, Missouri 
Valley, Ia.; Mr. and Mrs. Glenn Fennel, 
Fremont, Neb.; Mr. and Mrs. Alfred Wabhl- 
strom, Oakland, Neb.; John Ross, Kimball, 
Neb.; A. H. Spidell, Seward, Nep.: Fred 
Holsten, Alliance, Neb.; Homer Kirk, Mis- 
souri Valley, Ia.; E. C. Chamberlin, Denison, 
Ta.; L. C. Klopp, Blair, Neb.; Mr. and Mrs. 
Engstrom, Oakland, Neb. 








Notes from Illinois 





George V. Johnson has purchased the re- 
maining stock of the Ed Sievers’ jewelry 
store, Keithsburg, IIl., following a closing 
out sale. Mr. and Mrs. Sievers are prepar- 
ing to move to Hollywood, Calif., where 
they will make their home. 

B. F. Knop, jeweler, operating stores at 
311 W. State and 206 N. Main Sts., Rock- 
ford, Ill., will soon open a third branch at 
{138 Broadway, in the new Grand Hotel 
building. He plans also to establish a store 
fater in Beloit, Wis. Mr. Knop has been 
in business 23 years, Rockford’s only manu- 
facturing jeweler. 








H. A. Speunger and R. Leichty have pur- 
chased the Ellis Lehman jewelry store at 
Berne, Ind. 
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D. H. Child, representing Bates & Bacon, 
has been here recently, and left for the 
north. 

John Ernsting, of the Ernsting Co., San 
Diego, has been spending a few days in Los 
Angeles. 

R. H. Wilson, Ocean Park, has the sym- 
pathy of his friends because of the recent 
death of his mother. 

His many friends regret the affliction that 
has fallen upon Arthur H. Dibbern, Glen- 
dale, because of the death of his father. 

Fred Lee, of Lee & Kirski, manufactur- 
ers’ agents in San Francisco, has been in 
Los Angeles on a business trip for a few 
days. 

Jesse Measer of the Berson-Measer Jewel- 
ry Co. is back from a business trip through 
Texas and other southern States. He ex- 
pects to remain at home now for two weeks 

Ira W..Smith, manufacturers’ agent with 
ofices in the Broadway Central building, 
after being home for about two weeks, is 
now starting on a business trip to San 
Francisco. 

E. A. George wholesaler in the Title 
Guarantee building, has added to his sales 
force Herman Kline and R. Lindenbaum. 
Miss Leah Howe has taken a place on the 
office force of Mr. George. 

O. A. Dockham, until recently in business 
at Burbank, will open a new store at Fall- 
brook, about 100 miles south of Los Angeles, 
in San Diego county, on the inland auto 
route to San Diego. Fallbrook is a growing 
town in a rich agricultural section. 

W. C. Fries, who has been a floor manager 
in the May Co.’s store, has been promoted 
to the position of assistant buyer in the 
jewelry department of that concern. He 
succeeds Miss West, who resigned recently 
and has gone to Ohio for a visit with 
friends. 

J. K. Venable of the Los Angeles office 
of the International Silver Co., who came 
here from San Francisco in September, 1925, 
has sold his property in Piedmont, near San 
Francisco, where he lived before coming 
here, and is looking for a new permanent 
home in this city. 

F. C. Plate of the International Silver 
Co.’s Los Angeles office is back from a trip 
to Arizona and Texas. He found business 
very good, especially in Phoenix and Fl 
Paso. James H. Bridges of the same office 
has been at his home for a few days on 
account of sickness. 

J. L. Miller, representing the Kalisher 
Mfg. Co., New York, has been here on 
business and incidentally renewing many old 
friendships. Mr. Miller was formerly as- 
sociated with the E. Bastheim Co. in Los 
Angeles. He has his headquarters in Chi- 
cago and is now on his way back to that 
city. 

Roy D. Walker, who has been with C. F. 
Sischo & Sons in the jewelers’ supply busi- 
ness for 17 years, 11 years in St. Paul, 
Minn., and since then in Los Angeles, has 
retired from this concern and gone into the 
insurance business in this city. It is reported 
that he is making a success of his new enter- 
prise. 

Gilbert Kinsey, of Kinsey & Elliott, manu- 
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facturing jewelers in the Jewelers building, 
reports that there has been a notable im- 
provement in his concern’s business during 
the last few weeks. Mr. Kinsey recently 
spent a day at Redondo Beach and had re- 
markable success in catching 200 pounds of 
mackerel during the day. They were of 
good size. 

Setting a new mark in Broadway realty 
valuations, the Gensler-Lee Jewelry Co., at 
present at 412 S. Broadway, has taken a 
10-year lease of a building now nearing 
completion at 5th St. and Broadway. The 
firm will have an 18%-foot frontage on 
Broadway with 68 feet on 5th St. The 
rental over the 10-year period will average 
$2250 per month. 

Ed Turner of the E. W. Reynolds Co. is 
just back from an extended trip up the 
Coast. He says he found business condi- 
tions very good. He reports that Max 
Noack, Santa Rosa, has just returned from 
a very successful fishing trip to the Klamath 
River. Also that Cheney & Pruett, San 
Jose, are enlarging their stock on account 
of their increasing business patronage. 

The marriage of Ernest Hults, super- 
intendent of the James A. Apffel Co., to 
Miss Dorothy Jones came as a surprise to 
their many friends. The ceremony was per- 
formed by the Rev. Father Conaty in the 
church house of the mission of Guadalupe, 
with Mr. Apffel acting as best man, in the 
presence of the immediate families of the 
contracting parties. Following the ceremony 
a dinner was tendered the party by Mr. 
Apffel at the Jonathan Club. 

S. P. Dayton, of the Dayton Clock Co., 
recently installed an _ electrically-operated 
Westminster chime in the Pacific National 
3ank building, 9th and Hill Sts., one of the 
finest and largest banks in this city. <A 
special feature of the chime is that it. is 
synchronized by an electric clock system 
and the striking of the tubes is done by 110- 
volt solenoids. The acoustics of the large 
bank are so wonderful that the chimes are 
plainly heard even down in the vaults. 

The firm of Roth, Snow & Co. have 
changed their location from 818 S. Broad- 
way and have taken temporary quarters in 
the Angelus Hotel until they can complete 
negotiations now in progress for new quar- 
ters. Mr. Snow has just retired from the 
firm and has gone into the brokerage busi- 
ness. Jack Roth of the firm has gone on 
a business trip through the northwest and 
thence to Denver and back to Los Angeles. 
H. L. O'Neil is conducting the jewelry busi- 
ness of the firm at the Angelus Hotel. 

John Koke, who was formerly in the 
jewelry business in this city and was man- 
ager of Walton & Co., emerald specialists, 
was in this city a few days ago. He has 
for the last few years been conducting a 
ladies’ wearing apparel and costume jewelry 
store in Santa Barbara. He has just taken 
possession of a new store, built since the 
recent earthquake, and opened a handsome 
new shop near L. Eaves’ jewelry store. He 
came here to buy stock for his new store 
and visited Koke, Slaudt & Co. The late 
Peter J. Koke of the company was his 
brother. 

Out-of-town jewelers who have been in 
Los Angeles number among them the fol- 
lowing: C. E. Perham, San Pedro; F. E. 
Wolfarth, Covina; L. T. Harnden, Azusa; 
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J. McCoy, Glendale; Mr. Davis of Baker 
& Davis, Oxnard; Jack Posner, Ocean Park; 
S. W. Gillette, Watts; Mrs. G. R. Finley, 
Compton; Barney Goodstein, San Bernar- 
dino; Howard Black, Riverside; C. J. Hase, 
Ontario; A, L. Palis, Upland; C. W. Mid- 
dleton, Pomona; Mel Smith, Santa Ana; M. 
A. Stalmer, Fullerton; E. C. Kendrick, 
Anaheim; E. B. Lang, Venice; J. H. Cran- 
dall, San Bernardino; Mrs. H. E. Fox and 
Mrs. Roy Croft, San Fernando; B. F. King, 
Venice. 

A strange story has developed from the 
reported death some weeks ago of Louis 
Jacobson, manufacturing jeweler who for- 
merly was in business in the Title Guaran- 
tee building. A considerable time previous 
to the report.of his death he had retired 
from the jewelry business and left the city. 
The report of his death was accepted as 
true by his former associates and acquaint- 
ances in the Title Guarantee building and 
in jewelry circles generally. However, it 
has now been disclosed that he is still living 
with his wife and two children on a ranch 
which he owns near Banning, about 90 miles 
from this city. Apparently the report of 
his death was the result of the death of 
another man of the same name. His sister, 
who lives in Los Angeles, is authority for 
the statement that he is still alive. 








Pacific Coast Notes 





A Colitz, Los Gatos, Cal., is retiring from 
business and is selling out his stock by 
auction, C. M. Marks being the auctioneer. 
Mr. Colitz will continue to reside in Los 
Gatos. 

Hailed as an important addition to the 
industrial development of Oakland, Cal., 
Davidson & Licht Jewelry Co., 1318 Broad- 
way, Oakland, has just held the formal 
opening of its own jewelry factory at 13th 
and Webster Sts., Oakland. The firm has 
placed in operation what is stated to be one 
of the most modern and completely equip- 
ped manufacturing plants in the west. It 
is stated that for the present the firm is 
devoting its factory primarily to the produc- 
tion of platinum and diamond jewelry. Pro- 
duction will go, for the first year at least, 
to the Broadway retail store of the firm. 








Now comes the cigarette holder to match 
the colorful costume of the day. It is the 
latest achievement in Bakelite novelties and 
is hailed as a distinct contribution to fashion 
as a means of setting off the smart gown or 
frock. All the newest shades are found in 
this novel faceted cigarette holder which has 
just been introduced to the trade by Cohn 
& Weinstock, of New York. <A two-color 
combination in burner and stem has been 
arranged and the holders are furnished in 
a variety of designs and lengths ranging 
from five inches to nine inches. The colors 
include: Clear and cloudy amber, crystal, 
amethyst, aquamarine, jade, rose, cherry and 
jet. The clear material may be obtained 
plain or mottled. To bring out the lustre 
of the color combinations the holders are 
hand-cut in square shapes or beautifully 
faceted to emphasize the natural brilliance 
of Bakelite, which is found to be a superior 
material for such novelties. 
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C. C. Gross is taking a short trip to Den- 
ver and Salt Lake City. 

J. E. Lewis and J. Klein of the J. E. 
Lewis Co. are in the northwest. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, has just returned from a trip through 
the northwest. 

After a very serious illness, Drury Saun- 
ders, is now reported to be convelescent. 
He is the son of E. V. Saunders, Coast 
manager for the International Silver Co. 





Believing that the vacation period is made 
for rest, Clark Spence, secretary-treasurer 
of the Edson Adams Co., passed his vaca- 
tion at a ranch in the Santa Cruz mountains. 

Nelson McCormick, representing the 
Plainville Stock Co., Plainville, Mass., and 
C. O. Dobra, representing Riley & French, 
N. Attleboro, Mass., both say that they are 
enjoying good trips. 

Toward the close of September, Lance H. 
Smith, manager of the Portland office of A. 
I. Hall & Son, spent a week at the home 
office here, getting things lined up for the 
Fall business. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., has just returned from a trip to Salt 
Lake and way points where he did a suc- 
cessful business and found conditions 
throughout the territory greatly improved. 

Notices have been received by friends in 
the trade from H. A. King, well-known re- 
tail jeweler of Eureka, announcing the home 
wedding, on Sept. 19, of Mr. King’s daugh- 
ter, Merle Florence to Carl Arthur Tinkey. 

L. A. Schultz, traveling the northwest 
recently for the International Silver Co. 
was taken ill and returned home to this city 
for an operation for appendicitis. Late re- 
ports are to the effect that he is doing well. 

Charles E. Fisher, W. B. Glidden Co., 
representative of R. Wallace & Sons Mfg. 
Co., returned from an eastern trip via El 
Paso, Texas, and the southern route, spend- 
ing some little time in southern California. 

Windsor Cobb, former traveling repre- 
sentative for R. Blackington & Co., is visit- 
ing his friends in the trade, and everywhere 
memories are revived of the Whiskers Club. 
Cobb, as president, was the leading spirit of 
the organization. Members, composed chief- 
ly of jewelry men, camped on vacation in 
the wilds and left their razors at home. 
They would like Cobb to get them together 
again. 

Some of the out-of-town jewelers who 
have been visiting the trade include: S. 
Sturmer, Sacramento; L. A. Mead, Santa 
Clara; J. D. Bennett, San Rafael, and A. 
G. Prouty, Napa, Cal. I. Tasem, retail 
jeweler of Tonopah, Nev., came here largely 
on a vacation trip, but when he called on 
some of the wholesalers, he decided to make 
it a business trip too. 

A good many manufacturers’ representa- 
tives were in San Francisco during the latter 
part of September, among them being: C. 
A. Murphy, representing the Evans Case 
Co.: Bert Toutellot, Waite-Thresher Co.; 


Charles Jacot, Forstner Chain Corporation ; 
Jack L. Miller of the Kalisher Mfg. Co.; 
Walter E. Moore, Walter E. Hayward Co.; 
E. A. Moore, R. F. Simmons Co.; Michael 
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Peyser, Shiman Mig. Co.; W. H. Lowe, 
Bliss Bros.’ Co., and Walter Marble of the 
Bugbee-Niles Co. 

H. W. Tuckey is building a home in St. 
Francis Wood and often takes a ride out 
there to inspect progress on the building 
which is in the Spanish style of architecture. 
His son, A. B. Tuckey, has applied his 
knowledge of gold-hammering to make by 
hand some lamps of solid copper, painted 
and highly artistic, for the new home. These 
are a diversion and in no sense a commodity 
of the firm. 

Charles Weinshenk & Son, 704 Market 
St., have secured the representation of the 
Oakland China Studio for the States of 
Oregon, Washington, Idaho, Nevada and 
Arizona. This large plant, located in East 
Oakland, has a line which consists of over 
230 designs in hand-painted china. Richard 
Fuchs, founder of the studio, invented and 
patented the Silverite China method, used 
to apply sterling silver to chinaware. 








Notes from Ohio 





Optimism over the Fall and Winter outlook for 
husiness is prevalent in retail jewelry circles in 
the Akron-Canton district, Fall buying having 
started in earnest since the middle of September. 
Cooler weather of the past 10 days also has proved 
beneficial to the retail trade, particularly gifts, 
since the indoor card and sccial season is again in 
full swing. While tire making has fallen off some- 
what, it has not been reflected in jewelry buying 
for other lines of endeavor are normal. Watches 
have been selling better in the past month, with a 
greater call for the medium priced diamonds. 
Opening of the Fall school terms has helped stimu- 
late gift jewelry, for so many co-eds bought 
novelty jewelry before entering schools elsewhere. 
Some Christmas buying is reported in this district. 





The Class jewelry store in the Seigel 
building, 2nd St., N. W., Canton, has been 
discontinued. The store had been in opera- 
tion about a year. 

George S. Dales, Akron, has returned to 
his desk after a several weeks’ sojourn in 
the west, including a lengthy stay at 
Yellowstone National Park. 

George H. Cassidy Sons, Canton jewelers, 
announce the opening of a complete new 
optical department, in connection with their 
jewelry business in Market Ave., N. 

John Burri, well-known jeweler, at New 
Philadelphia, O., announces he will discon- 
tinue business after disposing of his stock 
of merchandise. The store for several years 


has been located at 118 E. High St. He has 
made no announcement as to his future 
plans. 

Cusacks, Pfouts, Duncans,  Deubles, 


Cassidy’s, Olsen & Ebann and Rutter’s, retail 
jewelry stores in Canton participated in a 
three-day Fall Style Exposition, sponsored 
by the Canton Retail Merchants Association. 
All. presented effective window displays 
featuring new jewelry merchandise. 








Harry N. Clark, jeweler of Syracuse, N. 
Y., is discharged from bankruptcy, accord- 
ing to an order on file Oct. 1 at Utica, N. Y., 
in Federal court. Judge Frank Cooper finds 
that he conformed with the law, and there- 
fore is entitled to freedom from paying the 
liabilities he swore he could not meet. Mr. 
Clark had liabilities of $38,258 and assets of 
$37,440, according to his schedule filed in 


June. 





TRADE CONDITIONS 


_ Local retail jewelers report trade has about held 
its own during the past week: or 10 days, and in 
fact they have no room to complain. Bad weather 
a few days last week cut into the volume of trade 
slightly, but with fairer weather prevailing it is 
expected there will be an improvement in business. 
Most dealers report the trade volume for September 
was larger than that of the corresponding month 
of last year. Dealers as well as wholesalers are 
looking for a good volume of business the balance 
of the year. Collections are better and general 
trade conditions have improved a great deal during 
the past month. ; 





Mr. and Mrs. B. L. Kruckemeyer have re- 
turned from Bloomington, Ind., where they 
visited their daughter, Miss Helene Krucke- 
meyer, who is a student at the Indiana Uni- 
versity. 

Reports from many of the towns in south- 
ern Indiana, southern Illinois and western 
and northern Kentucky are to the effect that 
trade conditions have been gradually getting 
better for some time past, and that a good 
Fall trade in the jewelry line is looked for 
by most of the dealers. 

Articles of incorporation have been filed 
with Henry L. Barker, county recorder here, 
by Kuehn & Schnarr, Inc., for the purpose 
of doing business as manufacturers of 
jewelry, leather goods and for silversmithing 
work. Capitalization is given at $20,000, 
and the incorporators are John A. Schnarr, 
Ida Kuehn and DeWitt Chappell. The 
company opened a retail jewelery store and 
repair shop at the corner of Main and 7th 
Sts. here recently and have been doing a 
nice volume of business. 

The Evansville Retail Jewelers’ Associa- 
tion now holds monthly meetings, and these 
will be continued until June or July of next 
year. Practically all of the local retail 
jewelers are members of the association. The 
association, since its organization, has ac- 
complished a great deal. The members now 
work in harmony in advertising, sales and 
many other things, and, in fact, have a bet- 
ter understanding of one another. Curtis T. 
Mushlitz, the secretary, also is manager of 
the Better Business League, and one of the 
slogans of this league is “honesty in adver- 
tising.” A meeting of the association is 
being planned soon for all the members, 
their employes and families, and this is ex- 
pected to be a big event. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers, and Charles Hebner, of the Charles 
Hebner Jewelry Co., Boonville, Ind., have 
been appointed on committees by the Boon- 
ville Kiwanis Club and the Boonville Busi- 
ness Men’s Association to help arrange a 
celebration at Lynnville, Ind., on Tuesday, 
Oct. 12, in honor of the taking over of the 
Winslow-Boonville highway by the Indiana 
State Highway Commission. One of the 
features of the day will be a big barbecue, 
and one of the main speakers will be Edward 
Jackson, Governor of Indiana. Delegations 
are expected to attend the celebration from 
many towns in southern Indiana. Alden 
Heuring, Winslow, Ind., publisher of the 
Winslow Dispatch, and formerly engaged in 
the retail jewelry business at Monroe City, 
Ind., will assist in arranging the success so 
far as his town is concerned. 
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Advertise. Write for our Free Cut Service. 


2 DIAMONDS 4/100 each A L § p R O F ] T 2 DIAMONDS “si each 


RZ NOSTOCKTOCARRY W~\4@% 


Carry one initial ring as sample. 


kK” of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 












3 Genuine Diamonds Looks and_ wears 
4/100 Each like PLATINUM 


20kt. 
White Gold 


HAND CARVED 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 





To Retail poaplage at all times — 6517 
GEO This Res Tene 0 on Thin EB Reg, Trade Must pnp Alt,i8,White Gold Incrusting This sais" Ret, Trade Mat 
genuine a 8 —— —" Guarantees you genuine pene dew in erigheal colers free ie neg @uarantces you gcouine diamonds 
BUFFALO JEWELRY MFG. CO. Ton’ “Genuine ‘Hope Ruby. Stace one, op FREE “with ‘One or more Rings 
nue Gah HY. GARNET, SARDONYx WRITE FOR WHOLESALE PRICE, 





581 Washington St. Buffalo, N. Y. 















(a ) Pastor Stop 
Ik |. Watch Only 


$7.50 


Fifth-second, unbreakable crys. 
tal, guaranteed. Thousands of 


The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty Sportsmen and Boy Scout 
5 ; 5 Use Them 
Forty-four years of satisfactory service to an increasing 
number of customers. 
Our facilities for manufacturing and designing are at 


your service. 


THE STERLING 
WATCH CO., Inc. 
Manufacturer 
15 East 26th Street 


Write for Emblematic or Badge Catalog New York, N. Y 











Patent Your ideas 


U.S. and seme] Patents, Trade Marks 
and Copyrights obtained. FREE confidential advice, 
literature. Phone for ———— ested 3662. 





GENUINE, NATURAL ELK TEETH 


UNMOUNTED 


of every description at lowest wholesale prices. 
Sent on selection to well rated manufacturing 
jewelers. 

Also teeth of the small species of European 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 


etc. Leading Synthetics in first class Rubies, all OF 7 4 POLACHEK “Pee PATENT | 


colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 3370 WALL ST.-NEW YORK SONBULTING \ 


Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, Thompsonite, Turquoise 5 e 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, The Buyers Directory 
Jade, Cameos, etc. 

Gem Material, in rough and sliced, for cutters, in ‘ 

precious and semi-precious stones. Price, $1 00 


Send goods above sent on memo, on customary terms, to Jewelers and lapidaries. The lewdlen’ Cheesber Publishing Co 


EE, detbelies, oeniwonll, So. Dak. |) | 2 oe ee 























in Gold and oa 
All Karats and Colors 





ROSENFELD CHAIN MFG. CO. 


15 JOHN STREET NEW YORK, N. Y. 
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Minneapolis and St. Paul 





Andrew Lee of Carrington, N. Dak., has 
just moved into his new home. 

W. D. Haynes, retail jeweler, Ely, Minn., 
and Mrs. Haynes recently drove to Min- 
neapolis on a buying trip. 

Mr. Hite, retail jeweler, Ashley, N. Dak., 
and Mrs. Hite, motored to Minneapolis the 
early part of last week on a regular Fall 
shopping tour. 

Mr. Atkinson of the sales department of 
the Hamilton Watch Co., Lancaster, Pa., 
stopped in Minneapolis a short time ago. 
He then went to Chicago. 

R. C. Cook, employed by O. L. Larson, 
watchmaker, 512 Jewelers’ Exchange, Min- 
neapolis, is confined to the Asbury hospital. 
He has been there since Sept. 27. 

Mrs. Jean Klosner, Jeffery & Harris Co., 
wholesale jewelers, 704 Hennepin Ave., 
Minneapolis, returned Sept. 27 from a two 
weeks’ trip to Dubuque and Chicago. 

A. M. Foss, retail jeweler, Granite Falls, 
Minn., and W. J. Hager, retail jeweler, Hec- 
tor, Minn., called on the wholesale trade on 
the occasion of their recent visit to Min- 
neapolis. 

Louis C. Gaus of Louis C. Gaus & Co.. 
wholesale jewelers, 100 N. 7th St., Min- 
neapolis, returned Oct. 1 from a trip of six 
weeks through northern Minnesota, North 
Dakota and part of Montana. 

Ernest Nordstrom, manager of the silver- 
ware and clock department of S. H. Clausin 
& Co., wholesale jewelers, 13S. 5th St., 
Minneapolis, was on the recent trade tour 
which visited southern Minnesota towns. 

J. F. Kuhlman of Kuhlman Bros., retail 
jewelers, 310 Central Ave., Faribault, Minn., 
returned Sept. 25 from Chicago, where he 
attended the exhibit given at the opening of 
the new jewelers’ building. He was in Chi- 
cago Sept. 23 and 24, and went through 
some of the wholesale houses. 


Mr. Cummings, who was formerly em- 
ployed as a watchmaker by Mr. Sherwood 
of the Frederick Z. Sherwood jewelry store, 
Faribault, Minn., has gone to Sauk Center, 
Minn., to work for G. H. Vandesteeg, retail 
jeweler of that town. Mr. Cummings was 
with Mr. Sherwood a little over a year. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St., Minneapolis, expected to leave the eve- 
ning of Oct. 3 for Chicago, and then to 
continue through Michigan and Wisconsin on 
a business trip. Shortly after his return to 
Minneapolis, Mr. Madsen expects to leave 
on a trip to the Pacific Coast. 

C. B. Clausin, son of S. H. Clausin of 
S. H. Clausin & Co., wholesale jewelers, 13 
S. 6th St., Minneapolis, and manager of the 
branch of the firm located in Spokane, 
Wash., spent a week in Minneapolis because 
of the death of Mrs. Mary A. Clausin on 
Sept. 24. S. H. Clausin has been ill and 
confined to his home for about a year. 

P. B. Klatt on Sept. 23 became connected 
with the retail business of the Frederick Z. 
Sherwood jewelry store, Faribault, Minn. 
He was formerly employed about six months 
by George W. Young, retail jeweler, 909 
W. Broadway Ave., Minneapolis, and about 
three months by Robert Orr, retail jeweler, 
Rochester, Minn. Mr. Klatt’s home is in 
Minneapolis. 

Themas F, Meagher, who formerly oper- 
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ated a watch repair establishment on the 
second floor of the Loeb Arcade, Minne- 
apolis, left Oct. 1 for a trip to Chicago. 
Early last month Mr. Meagher turned his 
business over to Earl J, Baker, whom Mr. 
Meagher has employed about a year and a 


half. Mr. Meagher operated this business 
about five years. His future plans are not 
known. 


J. W. Mills, who has been a retail jeweler 
in Wessington Springs, S. Dak., about 10 
years, was to take over the business of C. 
A. Sherdahl, retail jeweler, Montevideo, 
Minn., on Oct. 3. Mr. Sherdahl has planned 
to associate himself with his son, Clare 
Sherdahl, who has been a retail jeweler in 
Fargo, N. Dak., about eight years. C. A. 
Sherdahl was in business in Montevideo over 
30 years. , 

E. E. Dykeman, who was employed about 
three years by W. A. Ehlerman Co., Sioux 
City, la., on Sept. 20 became a traveling 
representative of Jeffery & Harris Co., 
wholesale jewelers, 704 Hennepin Ave., Min- 
neapolis. His territory will include south- 
western Minnesota, southern North Dakota, 
South Dakota and Iowa, which is practically 
the same as that which he covered for W. 
A. Ehlerman Co. Mr. Dykeman left Sept. 
25 for South Dakota. 











CONDITIONS 
Business has been good during the past week, a 


TRADE 


number of retail jewelers say. The State fair, held 
here during the week commencing Oct. 4 brought 
thousands of visitors from all sections of Alabama 
and from other States. Many of these visitors pur- 
chased goods at the retail jewelry stores and at 
other stores as well. The exhibits at the fair this 
year were the best ever seen here. Building and 
industrial ccnditions continue good, and much 
money is béing placed in circulation. 





Aaron Ash, of A. & A, Ash, Birmingham 
retail jewelers, has recovered from an illness 
and is on duty at the store again. 

Work is progressing on remodeling the 
three-story building on the south-east corner 
of 20th St. and Fourth Ave., N., which will 
be the home of the Brackin Jewelry Co. 
This work will be completed within the next 
few weeks. 

Reid Lawson, president of Reid Lawson, 
Inc., retail jeweler of Birmingham, has re- 
turned home from a trip to Boaz, where 
he went with others from Birmingham and 
organized a Civitan club. Mr. Lawson is 
State president of the Civitans. 


On Oct. 4, James A. Nelson, prominent 
retail jeweler of Decatur, took the oath of 
office as mayor of his city for the seventh 
consecutive time. The term of office is for 
two years, hence he has served his city as 
mayor for the past 12 years. Under Mayor 
Nelson’s administration the financial condi- 
tions of his city have greatly improved. 
When he first went into office 12 years ago 
the city treasury was depleted. At the pres- 
ent time there is over $27,000 in cash in the 
city treasury. Mr. Nelson has been engaged 
in the retail jewelry business at Decatur 
for about 40 years. 





George Moeller, jeweler of Charleston, 
Washington, was a visitor to Seattle, last 
week. 

Isaac Bolton, retail jeweler of Port Or- 
chard, Wash., was a visitor to Seattle last 
week, together with Mrs. Bolton. 

Paul Bader, a representative of the Seattle 
manufacturing firm of S, A. Perkins & Co., 
has been calling on jewelry firms in south- 
ern Oregon. 

Among other jewelry visitors in the city 
last week was C. H. McClain, Bremerton, 
Wash., who specializes in jewelry for the 
men of the Navy, and visitors to the Navy 
Yard. 

Jewelers of Aberdeen, Wash., assisted in 
making the public wedding of the Grays 
Harbor County Fair an outstanding success 
recently, by contributing jewelry merchan- 
dise as presents for the bride and groom. 
Those making appropriate gifts were the 
Reiner Jewelry Co. and Steiglitz, the jewel- 
er, the latter contributing a diamond wed- 
ding ring, 

Ben Tipp has disposed of his Second Ave. 
jewelry store. He has sold it to Jake Gold- 
smith, formerly of Chicago, who has been 
managing this Seattle establishment for the 
past year on a successful basis. Mr. Tipp, 
who formerly had three jewelry stores in 
Seattle, is now the owner of one store on 
Third Ave., on which he is centering his en- 
tire activity. 

A committee of the Jewelers’ Club of 
Seattle will soon be appointed to oppose 
irregular auctions in the city, as a result of 
the action at the banquet of the club at the 
Hotel Gowman Monday evening, Sept, 27. 
This was the first get together of the four 
jewelry associations in Seattle, for the new 
Fall season, and _ representatives of the 
wholesalers, the manufacturers, the retailers 
and the employes were present, with a large 
attendance. A brief talk by Mr. Baxter of 
the Baxter shoe company was enjoyed. He 
pointed out that the shoe: men entertained 
the employes each year, and created a better 
spirit of co-operation between the employes 
and employers thereby. This idea will be 
adopted by the jewelers, who are at present 
making plans for such an entertainment of 
employes in the near future. 

A special house warming was held upon 
the occasion of the opening of the new Bur- 
nett Bros. jewelry store at 1316 Second Ave., 
Seattle, to which the company moved from 
a location further down the avenue which 
they had outgrown. The housewarming be- 
gan on Thursday, Sept. 30, with a splendid 
floral display. This was set aside as “Ladies’ 
Day,” and all ladies calling at the store, to 
admire the interior decoration, and arrange- 
ment, as well as the beautiful blooms, and 
the stock of jewelry merchandise, were pre- 
sented with dressing table mirrors. The 
following day, Friday, Oct. 1, was a day 
upon which the management of the new 
jewelry store welcomed men, and gave sou- 
venirs to each. These souvenirs were silver 
plated cabinets which contained safety razors, 
with compartments for new and used blades. 
Gifts that were distributed to visitors were 
said to represent a total valuation of 


about $1,000. 
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MASTERPIECES of the ART of CLOCKMAKING 











Bronze Metal Tambour Clock 





Just a few examples of the extensive 
line of 8-day, High-grade, World 
Renowned, Chelsea Clocks. 

Cost more than others, 

BUT 


The Value is there. 


On sale by Highest-class Jewelers 


CHELSEA CLOCK CoO. 
(Established 1897) 
10 STATE STREET BOSTON, MASS. 


Louis XVI Clock 
Bronze Metal Cases 


GIFTS THAT LAST— 
CAN BE HANDED DOWN AS HEIRLOOMS 


METAL CASES FINISHED TO ORDER AS DESIRED 


SHIP’S BELL MANTEL 
YACHT BOUDOIR 
BANJO DESK, AUTO & 
WALL AEROPLANE 





Banjo Clock 
Beautifully Decorated 








Yacht Wheel Ship’s Bell Clock Clock and Barometer Desk Set 
(Also Without Base) (Also Clock Sold Separately) 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 





























Use and Abuse of the Goods on 
Memorandum Privilege 





Written Expressly for The Jewelers’ Circular 

















OR some weeks past one of the local 

papers has been running a_ syndicated 
series of little human nature studies in 
prose, each daily installment being headed 
“I’m the Gink.” I have yet to come across 
one that has had any bearing on the abuse 
of the memorandum privilege by retail 
jewelers, so I am going to write something 
similar in style, using it as a prologue to a 
more serious discussion of the subject. 


I’m the Gink 

I'm the jeweler who delights in 
pestering jobbers and manufacturers 
with requests for memorandum ship- 
ments of everything in their respective 
lines, from collar buttons to hall clocks. 
When I get possession of such mer- 
chandise I hold on to it long after it 
has served my purpose. I know it is 
exasperating to those who thus favor 
me to be obliged to write and ask for 
reports on memorandum shipments from 
time to time, but then they have noth- 
ing else to do anyhow. Sometimes the 
stuff they send me becomes shopworn 
or damaged from careless handling 
while in my custody, but I should 
worry. That’s their funeral! Of 
course it costs money to tie up, bill and 
mail memorandum shipments to me, but 
what’s the difference so long as I get a 
kick out of this form of amusement. I 
seldom keep any of the merchandise 
they send me because J had no intention 
of doing so when I wrote for it. No 
doubt I am sized up as being a blamed 
nuisance, but then I must have some- 
thing to do to occupy my time. 


The above bit of foolishness is somewhat 
far-fetched and is not intended to charac- 
terize the rank and file of retail jewelers, 
hut rather those who request shipments of 
jewelry on memorandum upon the slightest 
provocation. 

V'll wager to say that there is not a re- 
putable manufacturer or jobber of jewelry 


who will not gladly and promptly acknowl- 
edge a request for merchandise on memo- 
randum from any responsible jeweler, not 
alone from mercenry motives but rather out 
of a desire to be of service to the trade. 
Many times they are put to considerable 
inconvenience, trouble and expense in com- 
plying with requests of this character, how- 
beit they are sports enough to want to see 
the other fellow get ahead, and are willing 
to go the limit to oblige. 


What a difference, however, there is in 
the attitude of a few jewelers with regard 
to the fulfillment of their part of the bar- 
gain. As I have said before, jewelers are 
unduly punctual in sending out requests for 
goods on memorandum, but that is where 
they seem to think their responsibility ends. 
Let a customer come into their store and 
ask for some article they do not happen to 
have in stock, or some novelty that is new 
to the trade, and their first impulse is to 
send a request to a manufacturer or jobber 
for memorandum selection, whether or not 
the customer is really interested enough to 
want to buy. They may even go so far as 
to write to several concerns at one and the 
same time, making the identical request in 
each instance. I am willing to acknowledge 
that little harm can come from such a prac- 
tice, and not infrequently much good results 
in increased patronage both to the jeweler 
as well as the manufacturer. 

However, it is the abuse of the privilege 
that is irritating to those to whom requests 
for memo selections come with almost daily 
regularity. Permit me to illustrate: A 
certain jeweler called on a jobber in person 
and took along several watches on memo- 
randum, promising to report on them in a 
day or two. Several weeks having elapsed 
without the watches being returned, the 
jobber wrote a friendly letter to the jeweler 
asking for a report. Some days later he 
received a letter from the jeweler stating 
that he had overlooked the watches entirely, 
adding that he had sold them the same day 


he had received them. Such business con- 
duct seems inexcusable to me, and yet this 
is but typical of what is happening in many 
quarters from day to day. 

On another occasion a jeweler made a 
request on a jobber for some ring mountings 
on memo. He had previously received a 
quantity of miscellaneous merchandise on 
memorandum, but had failed up to this time 
to declare his intentions with regard to the 
disposition of same. He, too, was asked for 
an accounting, but he gracefully side-stepped 
the issue by claiming to have mislaid his 
memorandum bills, pleading ignorance as to 
the exact number of items then in his pos- 
session and the cost of each. The jobber 
proceeded to refresh his memory from 
records on file when the jeweler countered 
by saying that he had already paid for cer- 
tain items. The ledger failed to record any 
remittances as having been received from 
him, and he was forthwith charged regular 
with everything that had been billed to him 
on memorandum. I am not questioning this 
jeweler’s honesty, but I do say that he was 
grossly at fault in failing to keep track of 
his memorandum bills and in neglecting to 
report on memorandum goods within a rea- 
sonable time. J should dislike very much 
to do business with an individual of this 
type because of his evident lack of system. 

It should be the first care of every jeweler 
in receiving goods on memorandum by mail 
to check the shipment carefully with the 
memorandum bill enclosed therewith. He 
should then attempt to get in touch with his 
customer immediately if, perchance, the 
goods were ordered for the inspection of 
some individual other than himself. 


Regardless of the actual value of the ship- 
ment he is in duty bound to guard, every 
single item thereof against injury or loss, 
since such merchandise is really only loaned 
to him and does not become his property 
until he receives a regular bill for same. 

If it is necessary to return goods sent on 
memorandum, it becomes his duty to wrap 
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Are YOU Getting Your Share 
of the Extra Sales 
the New Prices are Making? 


WO months ago no one could have realized the extra 
Ingersoll sales that lower prices would make! 








Now thousands of Ingersoll dealers have seen that it is easily 
possible to sell two Yankees at $1.50 where they sold only 
one at $1.75! 


And that a wrist watch of Ingersoll quality, looks and de- 
pendability at $3.50 is something to get excited about! 


Never before in the history of this company have we felt 
such a call for Yankees. Never before, not even during the 
war, has there been such a demand for wrist watches. 


Check over your stock and see that you have a good supply 
of all models, particularly Yankee and Yankee Radiolite, 
Wrist and Wrist Radiolite. And when you make up your 
Ingersoll order, keep Christmas in mind, for with sales as 
they are now it looks as if there won’t be enough Ingersolls 
to go around for holiday trade. 





Meanwhile a little display in your window featuring the new 
prices, together with a word from you and your clerks, will 
get you your share of the extra sales the new prices are 


making. 


INGERSOLL WATCH CoO., Inc. » New York » Chicago * San Francisco 
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Storekeeping Department 








and pack them with the same degree of care 
exhibited by the jobber or manufacturer who 
was good enough to forward the shipment 
for examination. Furthermore, see to it that 
the package is correctly addressed before it 
leaves your hands, and don’t forget to thank 
the concern that extended this courtesy to 
you. 

The character, reputation and trustworthi- 
ness of a jeweler can very often be gauged 
by the manner in which a transaction in- 
volving the temporary use of another’s prop- 
erty is handled, as happens to be the case, 
for instance, when goods are called for on 
memorandum. 

If he promises to report on memorandum 
goods within a specified time and lives up 
to his promise, he is a man whose word can 
be relied on in most any emergency. If he 
fails to make good his promise without 
offering a reasonable excuse, I usually size 
up such a jeweler as being a procrastinator, 
and men of this type never get very far up 
the ladder of success. 

The condition in which memo merchandise 
is received upon being returned by a jeweler 
is a reflection upon the jeweler himself. If 
jewelry mounts are as clean when the goods 
come back as when they went out, and if 
watches or silverware show no trace of 
finger marks or scratches upon being un- 
wrapped, you can rest assured that the 
jeweler who handled the merchandise prided 
himself upon being neat and orderly in his 
business. If on the other hand such mer- 
chandise was so shopworn as to need re- 
finishing when it was returned, you can gain 
a pretty good idea of the general appearance 
of this fellow’s store and stock. 

Here are a few simple rules for the 
jeweler to remember who has occasion to 
ask for memorandum shipments from time 
to time: 


1. Don’t ask for memorandum ship- 
ments unless there is an immediate 
prospect of making sales. 

2. Don’t forget to check shipments 
with bill as soon as unpacked. 

3. Don’t forget that such merchan- 
dise is only loaned you for the time 
being, and that it devolves upon you 
to handle it with care. 

4. Don’t allow memorandum ship- 
ments to lie around your store a min- 
ute lomger than necessary after they 
have served your purpose. 

5. Don’t forget to check and double 
check carefully each item with memo- 
randum bill when returning shipment. 
This precaution may save you needless 
worry and expense later on. 

6. Don’t forget to see that the parcel 
is properly addressed when about to re- 
turn goods, marking on the wrapper 
your own address as well.—A. S. K. 








“Meet Mr. Luke Dilute, a Milkman of the 
First Water.”—Bucknell Belle Hop. 





“I don’t see what you like about this flat, 
Clara.” 

“Well, Clarence, it is the only one we've 
looked at that “fits our Navajo rug.”—Pitt 
Panther. 
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The Attractive Store of Bert Satz, 
New York 


HERE is something real dignified about 
the store of Bert H. Satz, 1612 Broad- 
way, New York city. 

The store is 12 feet wide and 40 feet long. 
The furnishings are very artistic and are 
made of French walnut. The firm features 
platinum diamond jewelry, gold jewelry and 
novelties. Direct advertising is done regu- 














A DIGNIFIED FRONT GRACES THE STORE OF 
B. H. SATZ, NEW YORK 


larly every month, a carefully selected mail- 
ing list being used. An effort is made to 
make unusual window displays, calculated 
to appeal to those of good taste. The dis- 
plays are changed every week. A special 
feature is made of the remodeling of jewelry. 

As a protection against hold-up men an 
armed special officer is placed at the door 
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of the establishment, as is customary with 
many other jewelers at the present time. 
Mr. Satz opened his store about 10 years 
ago and has built up a desirable business 
by progressive methods. He is a member 
of the Greater New York Retail Jewelers’ 
Association. 





How Eiffiller, of Arkansas City, Does 


Business 





DIAMOND room at the right of the 
front entrance of the new store of Carl 
P. Eifiler, Arkansas City, is noteworthy on 
account of the brilliant illumination. Twenty- _ 
five lamps can be turned on the display, 
making an artifcial light as nearly like that 
of daylight as is possible. In this room the 
customer can examine his diamonds closely 
and privately as it is separated from the 
main show room. Each week-end Mr. 
Eiffler offers some special that represents 
something high class in merchandise at an 
exceptionally low price. Among the specials 
offered during the Summer were iced tea 
sets, water sets, crumb sweepers, cake sets, 
serving trays, salt and pepper shakers. In 
one part of the store is what is known as 
the gift shop corner, where many attractive 
little gifts may be purchased at low cost. 
Outside the store is a large illuminated 
sign bearing the slogan, “A Credit to 
Arkafisas City.” The slogan is also em- 
blazoned in gold lettering on the front win- 
dow and door of the store. It is also painted 
on the store awning and on the tire cover 
of the Eiffler car so that the public cannot 
miss it. The design used in all of Eiffler’s 
sign advertising is impressive. The name 
“Eiffler’s” stands out in front of a scintil- 
Jating diamond and the slogan of the store 
is inscribed above the diamond in small 
lettering. The idea was worked out by Mr. 
Eiffler and made into a design by Miss 
Dora Beck. Mr. Ejiffler, by the way, has 
been awarded the watch inspectorship for 
the Missouri, Pacific and Frisco railroads. 
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October 


HAT is the jeweler going to sell dur- 

ing the month of October? What 
articles and lines can he push with a reason- 
able expectation that he will do a little 
more business during the month? What 
phases of the living conditions and_ social 
activities of the people are likely to affect 
business during October ? 

These and other questions of similar im- 
port are being answered by jewelers all 
over the country, each in his own way striv- 
ing to get the best solution to his business 
problems. The Jewelers’ Selling Calendar 
is designed to assist in getting more goods 
sold in our jewelry stores. its suggestions 
should be carefully weighed and acted upon. 
It is in reality an outline of possibilities for 
getting more business. 

The following anniversaries, events, social 
eccasions and living conditions are expected 
to create new wants that the average 
jeweler can supply: 


Columbus Day. 

Hallowe'en. 

October weddings. 

Indoor sports. 

Hunting parties. 

Longer evenings. 

The transition period between the Sum- 
mer sports and vacation season and the Fall 
social activities is over. The people have 
settled down to their Winter routine of 
social pleasures and activities. The change 
from out-door life to indoor living creates 
business for the jeweler in many lines. But 
he must show the people that they have 
needs that he can supply. If he does not 
do this other merchants will, and they 
will reap the rewards of their efforts to 
induce the people to buy. 

In order to enable the jeweler to realize 
his opportunities through this change in liv- 
ing conditions and social activities we sug- 
gest that he study the needs of the people 
more closely. He should know what the 
daily life of his community means to his 
business. For instance: 

Longer evenings at home will create 
many wants for articles that will promote 
the comfort of the individual, as well as, for 
articles that give satisfaction and pleasure 
in addition to comfort. Among these might 
be mentioned the following: 

Lamps, book marks, desk sets, book ends, 


smokers’ sets, ash trays, games, optical 
goods, electrical accessories and other 
necessities. Besides these there are many 


articles that will add to the pleasure and 
satisfaction of the stay-at-home individual, 
such as, decorative pieces, vases, objets 
d’Art, candlesticks, pictures, picture frames, 
and a host of other things. 

Entertaining in the home will be greatly 
increased and this will create many needs 
for articles for home decoration, con- 
veniences for the dinner table, the lunch 


wagon, etc. 


Music and dancing in the home 
will also create needs that the jeweler can 
supply. 

Theater going will be increased, and this 
will bring into demand other articles the 
jeweler can supply, such as opera glasses, 
fans, vanities, etc., as well as a desire for 
more personal jewelry. 

October weddings are usualiy of greater 
social significance than those of the preced- 
ing months. The gift business should be 
pursued with as keen activities as for the 
June weddings, but the personal needs of 
those attending these formal events should 
not be overlooked in doing so. Women who 
attend weddings are potential customers for 
diamond and other jewelry, pearl necklaces, 
wrist watches, and many other items of 
personal jewelry. 

The autumn activities in the various lodges 
and clubs are at their height. This means 
possibilities tor the jeweler. Emblem 
jewelry, watches and chains, cigarette cases, 
lighters, manicure pens and 
pencils and cther items may be sold if the 
men are reminded that they can use them 
to advantage, that in reality they need them. 
These items are also suitable for gifts from 
their family connections and friends. 

The retail activities of other merchants 
will often give the jeweler a cue to activities 
he should not forget. There will be much 
advertising and selling of home furnishings 
and furniture. This should suggest to the 
jeweler the advisability of specially offering 
everything in his stock that is suitable for 
home use, some of which have already been 
mentioned in the foregoing. The average 
jeweler has in stock merchandise that is 
suitable for use in almost every room in 
the average home. The time to push vigor- 
ously many of these articles is when the 
people are interested in refurnishing their 
homes. 

Another activity that will probably arise 
in October is National Candy Day in the 
confectionary trade. The jeweler who does 
not offer bonbon dishes, candy jars and 
similar articles at this Lime is losing a real 
opportunity to increase sales. The connec- 
tion between the two selling events is per- 
fectly obvious. Why should a young man 
be satisfied to take his girl friend a box of 
candy when he could just as well add to 
that a container worthy of the giver’s feel- 
ings for the recipient ? 

Indoor sports will be active. Now is the 
time to get after the business to be done in 
prizes, trophies and other merchandise, such 
as tallys, counters, etc. 

Hunting parties will require compasses, 
cheap watches, vacuum bottles, pencils, field 
glasses, etc. The possibilities here are only 
limited by the number of hunters in the 
neighborhood. 

The October birthstone, the opal, should 
be vigorously pushed. Birthstone lore may 
be used to instigate the purchase of more 


accessories, 
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birthstones. The agate might be offered as 
the talismanic gem for those born in 
October. 


Columbus Day may not mean much more 
than an anniversary to many people but 
there is a class to whom this day is of im- 
portance. Emblematic jewelry for members 
of the Knights of Columbus should be 
offered. 

Hallowe’en is an event of great importance 
to the retail business of certain lines of 
merchandise, and the jeweler will find he is 
in the running. 

Hallowe’en is a festive occasion. It is a 
social event, and every social event is poten- 
tially a business opportunity for the jeweler. 
Let us analyze the possibilities for the 
jeweler. The Hallowe'en party is going to 
create business in the following lines, the 
most of which are handled by the jeweler: 

For the party itself: Favors, prizes, 
games, novelties for decorative purposes, 
place cards, etc., will be needed. Besides 
these there is the general need on such occa- 
sions for replenishment of such lines as glass- 
ware, china, silver, both flat and holloware. 
Especially nut bowls, bonbon dishes, cake 
dishes, trays and similar items should be 
pushed to the fore and interestingly offered 
for this event. 

For the home where the party is to be 
held other needs arise. Perhaps lamps, 
candlesiicks and vases will be desirable, or 
a new clock, ornamental mantel pieces, bric- 
a-brac, etc. New dance records will be de- 
sired tor the phonograph. 

Those attending the party will want new 
personal jewelry, wrist watches, pencils, bob 
comb sets, necklaces, vanities and many 
other articles that the jeweler can show in 
his stocks. 

Besid -k’s .here is a business to be done 
‘n gifts for Yallowe’en. The jeweler should 


not le’ ‘portunity go by for pushing 
the gift business. Such articles as dinner 
rings, wrist watches, diamond jewelry, 


pearls, etc., should be mentioned in the selling 
campaign as_ gifts for Hallowe'en. 
Hallowe’en should be made a time of giving 
tokens of remembrance. 

Besides the foregoing Hallowe'en offers 
business in articles of interest to the 
juveniles, who are as much interested in 
Hallowe’en social events as the grown-ups. 
Do not overlook the possibilities for extra 
business here. 

Cleaning and repairing of old jewelry may 
be featured this month with the suggestion 
that it be ready for Christmas. Remodeling 
of old jewelry for relatives as Christmas 
gifts should prove a good note to inject into 
the advertising of the jeweler at this time. 

The Christmas campaign should be well 
on its way by now, although little may 
have been accomplished. The “shop early” 
appeal is made every year, and it has the 
effect of increasing the aggregate Sales for 
some merchants. The jeweler can easily 
assure himself of some of this business by a 
carefully laid plan of offering gifts as “Lay- 
Aways,” and emphasizing the larger stocks 
for selection so early in the season. 

Where Christmas Clubs are formed they 
should be got under way early in the Fall 
so as to make the payments smaller for each 
month, thus adding to the number who may 
take advantage of this form of buying for 
Christmas. 
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Displaying the Fork Family 
A RATHER novel yet very simple mer- 

chandising plan is being followed by 
a Connecticut jeweler who is displaying the 
whole “fork family” in a place reserved in 
one of his interior store cases. He has a 
little sign included in the case which ex- 
plains that from the first of September up 
until the Christmas holidays every design 
and kind of silver fork carried in stock will 
be displayed, one at a time. The sign goes 
on further in a clever manner and urges 
the customer to inquire for the privilege oi 
being shown the forks already exhibited. 
As the forks are displayed they are num- 
bered, and No. 4 is now in the case. Hcre 
is a very good idea which keeps interest 
alive and at the same time permits a re- 
minder of the Christmas holidays at a very 
early date without making it seem far- 
fetched. The same plan can be used by 
retail jewelers in the exhibition of other 
articles in an outside window as well as the 
inside cases, taking some one line which 
will permit, a different model of some kind 
to be displayed cnce a week up uml the 
Christmas holidays. Such articles can be 
referred to as “families” and the whole plan 
surrounded with interesting advertising. — 


C. T. H. as ee 


No Magnifying Glass N ~-# 

A WINDOW display thought was 

versed by an eastern jeweler who at- 
tracted not only attention but good reaction 
on the part of those who viewed his dis- 
play when he exhibited in his main display 
windows a number of rings, each bearing 
a clean-cut and distinctive gem of some 
kind. They were exhibited on small stands 
of velvet which permitted their being shown 
off to the very best advantage. Right in 
the center of. the window was a magnifying 
glass but with the glass part bearing two 
dlack crayon marks representing a cross. 
Then right close to the window pane itself 
was this small card: 


ré= 


“You do not need a magnifying glass 
to appreciate these rings. —C. T. H. 


“Gentlemen Prefer Blondes’’ 


HE above now widely quoted catch re- 
mark has been capitalized by nearly all 
lines of business, and this does not exclude 
the jeweler, who can very effectively tie 
up with the phrase through the means of a 
window display that will not only attract 
attention due to the familiar phrase proper- 
ly exploited in attractive lettering on a card, 
but also due to the manner in which it can 
be illustrated with practical sales sense. 
In the center of the window should he 
a placard very neatly lettered by an artist 
of ability and then on either side of this 
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sign or included thereon a picture—one on 
the left of a “blonde” and one on the right 
of a “brunette.” It is needless to mention 
that the portraits should be attractive. The 
sign itself in‘the following lettering would 
furnish the proper “tie-up.” 


“Gentlemen Prefer Blondes”’ 

Maybe they do—but some prefer 
brunettes. And some prefer watches 
with watch chains to wrist waiches— 
black fountain pens to colored ones 
—pocket knives to chain pendants, etc. 
We are in business to serve all tastes 
and you never need feel timid about 
approaching us for your needs re- 
gardless of what you “prefer.” 


=o Ts 
The Time to Sell Time 


LETTER of the type you can well in- 
clude in your sales plans for increas- 
ing watch and cleck sales during the Fall 
is along the following lines, 


and Winter 
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This is wrong. The youth of today 
should be reminded in his home of all 
places, the importance of punctuality. 

Your clock problem is one we seek. 
If it’s the regulation—and a _ good 
cleaning often accomplished a great 


deal—we can do it expertly. If it’s a 
new clock you need—we can well 
serve vou and not at any excessive 
cost. Boys’ and girls’ watches, too— 


or small desk clocks for their rooms. 


Yours for accurate time. 


—C. T. H. 


One of Miami’s Representative Stores 
LLUSTRATED below is a very attractive 
retail jewelry establishment of Oscar W. 

Maynard, Miami, Fla. 

The store was remodelled last Fall. The 
furniture is all of solid walnut with green 
marble base, fashioned in the Adam period. 











H me hes 5 
eae 1} Wee bite: 2 ! 
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THE BEAUTIFUL STORE OF 
representing a communication to be sent to 
homes at this time and capitalizing on les- 
sons in punctuality as learned by the boys 
of families at camps and other places. 

This letter if sent to a well selected list 
of home owners who have boys and girls 
of a school age can prove very effective 
advertising. 

Dear Sir: 

When your boy hears “taps” 
sounded at camp, he knows it means 
time to retire. 

At school, church, camp, 
he knows the “right time.” 
where in the outside world he 
serves the importance of time. 

Is he receiving the same beneficial 
guidance at home? 

Or does he have to ask—‘Dad, is 
the clock  right?”—or—‘“Ma, what 
time is it?” 


theatre, 
Every- 
ob- 


OSCAR MAYNARD, MIAMI, FLA. 


The lighting fixtures are of imported crys- 
tals, also carrying out the Adam period. 

The business was established in Miami 22 
years ago. The firm is the official watch 
inspector for the F. E. C. Railway. Mr. 
Maynard is a member of the Miami Cham- 
ber of Commerce, and enjoys the prestige 
of a large clientele. The store was not 
damaged to any extent by the big storm and 
business is being conducted on the regular 
schedule. 


A burial is an occasion where a man is 
given credit for qualities he never possessed. 
—Boston Beanpot. 


x * x 


Where did you get that black eye?” 
That’s a birth mark. 

How did you get the birth mark? 
I got in the wrong berth. 
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Tips on a Year-Round Advertising Program 
for the “Small Jeweler”’ 
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Most articles dealing with jewelry ad- 
vertising are “over the head” of the 
small jeweler, because they deal with appro- 
priations he cannot meet, and treat of con- 
ditions that do not apply to him. What 
most small jewelers want to know is: 
“How can I keep my business going with 
a reasonable expenditure for advertising?” 
Notwithstanding the fact that the majority 
of writers on jewelry advertising speak in 
terms beyond the small jeweler’s reach, the 
never-failing little old law of averages and 
proportions functions just the same for the 
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In this Small Space the Advertiser Crowds all 
the Punch the Limits will Allow. 


small as the large jeweler. Let the small 
jeweler cut irto fractions the figures and 
schemes cited for the large jeweler, and he 
will have something to fit him. 

Let us consider, for the purpose of this 
article, the “small” jeweler to:-be one whose 
gross sales run around $100,000 a year (for 
those with a smaller volume, a_ propor- 
tionately smaller figure will apply through- 
out this article). 

He figures, roughly, that it costs him 
between 30 per cent. and 35 per cent. to do 
business—it should not cost him more. His 
selling expense usually will be cut down to 
the extent of one salesman, at least, through 
his own services in waiting on trade, as the 
moderately-sized jeweler is usually ready to 
go behind his counter and work. Let it be 
assumed that this jeweler knows that, to 
make his business grow, he has got to ad- 
vertise. On the basis of an appropriation 
of 4 per cent. of gross sales for advertising, 
he will have $5,000 to “play with” for ad- 
vertising purposes. The pressing question 
with him will be how to spend that $5,000 
most effectively. 


E should determine at the outset to make 
his advertising continuous—no_ business 
that expects to sell goods the year around can 


afford to advertise sporadically. Might just 
as well toss your appropriation down the 
cellar steps as to advertise for a little while 
and then try to ride on the tide. Some of 
the most astonishing failures in big and 
small business got their start down the 
toboggan by trying to “coast” on the volume 
their advertising had created. 

But of course the small jeweler can 
“schedule” his appropriation so the heaviest 
expenditures can be made at the “peak” 
periods of June and December. It has been 
found by careful research that the most 
enterprising merchandising institutions of our 
land set aside one-quarter or one-third of 
their advertising appropriation for “direct- 
mail” advertising. The major portion goes 
into the newspapers, with short ends for 
billboards, movies, and miscellaneous media. 


FOR the small jeweler, the appropriation 

should be split into two sections: “News- 
papers” and “Direct-mail,” with about 66% 
per cent. for newspapers and the rest of it 
for mailing pieces. The jeweler should 
spend a little more than one-quarter of his 
appropriation in the mails, because the nature 
of his business requires more intimate and 
direct appeals to his clientele. For the small 
jeweler in a large city, almost his entire 
appropriation should be spent in direct mail, 
or in “neighborhood” newspapers circulating 
in his own vicinity. He should not think of 
using his comparatively small advertising 
“bundle” in large daily newspapers at a rate 
of 25c. to 40c. a line. That would be the 
utmost folly. In the first place, it would 
dissipate his entire appropriation without 
making any impression whatever, and, 
secondly, it would carry his advertising mes- 
sage to readers who would never seek, or 
who couldn't find, his store. 

But the average “small” jeweler is situated 
in cities whose newspapers have space to 
sell at rates of 10c. per line; or less. In 
the 10c.-a-line newspaper he can buy a 7-inch 
ad for about $10. It is in such cities that 
the jeweler should use most of his adver- 
tising “wad” in the newspapers. Surveys of 
the retail jewelry trade have shown that 
most jewelers “spread” themselves in adver- 
tising for the “peak” business volumes of 
June and December. If we reserve 33% 
per cent. of our $5,000 appropriation for 
direct-mail effort, we have left about $3,334 
to keep our name before the public for 12 
months in the newspapers. Now, guided by 
the experience of other successful jewelry 
merchandisers, let us reserve one-third of 
this entire mewspaper appropriation for 
December. December, it is estimated, yields 
about 3 months’ volume, as a rule. This 
should entitle it to one-fourth the adver- 
tising appropriation, it would seem, but com- 


peting advertising also is larger and more 
continuous at this time, and an expenditure 
of one-third the year’s appropriation is con- 
sidered fair for December. And November 
enters into December’s calculations, because, 
in addition to the 1/11th coming to Novem- 
ber, it should have a part of December’s. 


SUCH a reserve would give us about $1,111 

for Christmas newspaper advertising. 
That will give us 11,000 lines of advertising 
in a newspaper that wants 10c. a line for its 
space. Not much, but adequate for a store 
with $100,000 a year gross volume. Novem- 
ber is entitled to 1/1lth of the balance after 
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Example of Small Space Being Made to do Full 
Duty on a Standard Piece of Merchandise 


December is taken care of, or about $290 on 
a $5,000 yearly appropriation. This would 
mean 2,900 lines. There should be added to 
November appropriation about one-tenth of 
December’s budget, which will give you ap- 
proximately 4,000 lines for November and 
10,000 lines for December. The other 
months can run about like this: 


January, 2,000 lines. 
February, 1,500 lines. 
March, 1,500 lines. 
April, 1,500 lines. 
May, 2,500 lines. 

June, 3,500 lines. 

July, 1,000 lines. 
August, 1,000 lines. 
September, 2,000 lines. 
October, 2,500 lines. 


These apportionments are subject to some 
revision, owing to special local conditions. 
But, all in all, they form a fair guide for 
newspaper advertising expenditures for 
jewelers, large and small. The small 
jeweler can safely follow this program in 
spending his newspaper money, with a re- 
sulting continuous flow of publicity in the 
newspapers that will make for growth and 
expansion of his business. 
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Retail Advertising Department 











THE question here enters as to what size 
and quality of advertisements the “small” 
jeweler shall run. Shall he make a “smash” 
with his money in one or two big ads each 
month, or shall he pay it out in small, con- 
tinuous doses? The “smash” ads are not 
for the conservative, dignified jeweler. They 
eat up his appropriation, and if they do not 
produce big returns at once, he is “sunk.” 
Any such “smash” ads, to pay, would have 
to offer merchandise at a- staggering cut 
price, or some novelty that would find uni- 
versal appeal, or some similar “sure-thing” 
seller. And the average, reputable jeweler 
does not have such “sure-things” to offer. 
Therefore, it seems on the face of it—and 
research proves it—that it is best for him 
to dole out his advertising money in small 
ads. Of course he should try to cram into 
every ad all the selling “punch” he can 
get into it. 

In most things the public buys, it is in- 
fluenced, firstly, by the article itself, and 
secondly, by its price. Therefore the jeweler 
should select some article of popular appeal 
and put an attractive (not a cut-throat 
“bait”) price on it. He should clothe this 
article and price in the most convincing and 
appealing language he can muster. And 
simple language, President Wilson and other 
great students have held, is the most con- 
vincing. May we offer the accompanying 
illustration as an example, perhaps not a 
perfect one, but a fitting example of an 
article of popular appeal, convincingly de- 
scribed, and priced attractively. In _ the 
ordinary run of jewelry merchandising (un- 
less the jeweler has some obvious “bargain” 
to offer) he cannot do better than offer 
staple goods and to continuously “harp” on 
them. For more readers are bound to be 
interested, in a given period of time, in a 
staple, standard article—such as a_ watch, 
a diamond ring, a wedding ring, a piece of 
silver or a clock, than in any other item in 
his stock. 


HEREFORE let the jeweler devote his 

space to advertising staple goods, and 
to .advertising them continuously. Occa- 
sionally he should tell, in separate ads, or 
at the bottom of merchandise ads, some- 
thing about his service, as, for instance, 
the cleaning diamond jewelry without charge; 
regulating watches gratis; examining clocks 
for repair estimates; appraisal of jewelry 
at a small proportionate charge, etc. These 
little points, while they do not attempt to 
sell merchandise directly, help to popularize 
the store and bring in new prospective cus- 
tomers. 

Another example of small space being 
made to function at its best as a merchan- 
dising advertisement is shown herewith. 
This pictures a wedding ring—for which the 
demand is constant—and capitalizes the ex- 
tensive advertising back of this nationally 
known ring. The price is not a “bargain” 
price, but a fair one. 

This ad occupies 90 lines or 3% inches, 
double column, of space, which, in a 1Uc.-a- 
line newspaper, would cost $9. With such 
modest copy as this, you could appear 17 
times a month in your newspaper during 
lean “off” months, such as February, March 
and April. This would allow you to appear 
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every Tuesday, Wednesday, Thursday (or 
Friday) and Sunday—which is first class 
representation for slow months. You would 
not want to advertise in Saturday papers, 
as a rule, because their circulation is short, 
and the next day is Sunday. Sunday copy 
should always be used, preferably in the 
news pages (not next to “society” columns). 
Monday can be passed up as an advertising 
day, because you can depend on your Sunday 
copy for Monday’s business. 

If you wished to vary the form of your 
advertisements, you could use a 90-line, 
single-column ad, which would be about 7 
inches deep. More copy could be put into 
such an ad than in a double column ad 
occupying half the depth. Of course, a two- 
column ad, while lacking the advantage of 
copy-capacity, has greater “eye-value” or 
attention-value than the single-column ad— 
it is more likely to be seen and probably 
will get a better location in the newspaper, 
because printers can hide a single-column ad 
easier than they can submerge a 2-column 
one. 


HE _jeweler’s Christmas advertising 

should begin in November. He should 
then be featuring desirable merchandise, 
priced attractively, and always with a 
Christmas under-current to it. He can have 
a standing line at the top or bottom of every 
ad he uses reading something like this: 


“Tt’s Not too Soon to Think About 
Christmas Gifts.” 


Or he can feature his “lay-away” or par- 
tial-payment service and urge his readers to 
select Christmas gifts now from complete 
stocks, make a small payment and have them 
laid away, to be paid for or charged in 
December. 

About the 15th of November he should 
begin to use larger copy with the Christmas 
note in it. He should appear in the. news- 
papers every Tuesday, Wednesday, Thurs- 
day,- Friday and Sunday with ads of about 
2 columns by 70 lines deep in the third week 
of November and 2 columns by 90 or 100, 
or 3 columns by 60 or 70, or one column by 
180 or 200 during the fourth week of that 
month. Such advertising by the “small” 
jeweler will have begun to be noticed; it 
will have started some folks thinking about 
Christmas gifts and the small jeweler’s store. 
Many of them will have come in and estab- 
lished credit for future purchases, or will 
have made partial payment on gifts to be 
laid aside for December. It will give the 
“small” jeweler a “running” start for his 
big advertising push in December. 

With the opening of December his copy 
should become bigger, and continue with a 
crescendo movement until the day before 
Christmas. He can use his space in De- 
cember in several small ads each day in his 
newspapers or in one large ad daily. His 
ads should appear every day now. Above 
all they should contain decent merchandise 
cuts. Let not the “small” jeweler make 
the mistake of leaving cuts out of his ads. 
The public gets its impressions through pic- 
tures much quicker than through the printed 
word. A diligent canvass among his manu- 
facturers and jobbers long prior to Christ- 
mas will supply him with lots of cuts that 
will come in handy for his December copy. 
These cuts, too, will cost him nothing—or 
next to nothing. Of course they are not as 
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desirable as cuts drawn specially for him. 
It would, in fact, be better for him to take 
$100 and have as many drawings and cuts 
made as the money will buy. Some com- 
mercial artist will take the job and co- 
operate with him. 


UNLESS the jeweler has got some com- 

petent copy-writer to turn the job over 
to he had better master the advertising end 
of his business himself. It is just as impor- 
tant as his selling, and he would blush to 
admit he didn’t know how to sell his jewelry. 
Yet most any “small” jeweler will tell you, 
without the bat of an eye, that he knows 
“nothing about advertising except paying the 








A Special Xmas Suggestion 
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HOSE WHO TAKE PRIDE in their home will be especially 
delighted with a gift such as this handsome MANTEL 
CLOCK = They will thnk of you every time its sweet-toned 
ehime rods mark the passing hours. 
Two tone mahogany finish, 20 by 10 mches, sounds 
hour and half-hour on 2 musical chime rods. Guar- 
auteéd to keep good tume. Backed by our expert 
clock service, 


A Lasting Gift and 5 
an Extra Value at $ 14.7 
You mil find a gift imspiration among our Hall, Wall, Mantel and 
Desk or Boudoir Clocks, priced 


$3.50 to $430.00 





3 chowe Diamonds centered b Very attractive Aquamarine 
tween 43 excellent small-r ones ‘Little Finger’? Ring. Unusual 
and 4 Sapphires in all plotinum cutting. Richly fashioned 11- 
mounting Karat white gold mounting. 
$520.00 $20.00 











Tiny, graceful Wrist Wateh, in 
laid iw black enamel in av IS- 
karat white gold case. Has a fine 
17 jewel movement. 


Much favored deagn im Man's 
Strap Wrist Watch Gold filles! 
case, 17 jewel, accurate move 
ment Radium numerals and hands 

Guaranteed Satisfac- 
$50.00 Sumanced Salish $65.00 
You can find your idea of Men's or Women’s Gift Watches here. 


Priced $9.75 to $1,000.00 











Fic. 3 


This Advertisement Carries a “Kick”? in an Other- 
wise Stereotyped Bid for Christmas 
Givers’ Attention. 


bills.” There’s really no trick or mystery to 
advertising. If the jeweler will sit down 
with a watch in front of him and try to 
think of all the good points of that watch, 
just as if he were trying to sell it to a 
customer, and will jot down his thoughts on 
paper while thinking about that sale, he will 
have the germ of a splendid ad. Then all 
he has to do is to assemble the most im- 
nortant selling points in succession, illustrate 
his selling “talk” with a cut of that watch, 
and he has got his ad completed! 

If the ‘eweler will call to his assistance 
some of the service department of the news- 
paper in which he advertises, they will be 
glad to help him on his copy and cuts, will 
furnish borders and give other valuable 
help—all without charge, and glad to do it. 


(To he continued) 
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PROFESSOR JULSTAFF Says: 


“Every up-and-comin’ jeweler or watch- 
maker should read my organ of big business, 
‘PROFESSOR JULSTAFF’S MONTHLY.’ 


I'll waive all subscription costs for 100 years 


on any names sent in this month. Biggest “7 \ 
offer of the century. Take advantage of it.” fe 7 








ACCURACY! 


Accuracy in manufacture 
comes first in all W. H. S. 
material. The saving to you 
: of 25% comes out of sales 
expense and the elimination 
of jobber’s profits—not through 
any reduction in quality. 








Write for the story of the W.H.S. 
DIRECT-TO-YOU Sales Method—Today. 


W.H. S. 


WATCH REPAIR MATERIAL i} | 


Waltham Horological School 
Waltham, 54, Mass. ( 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 




















AutHor’s NotE—Realizing that there is a scarc- 
ity of competent watchmakers employed or engaged 
in the jewelry business, this article is written 
at the request of the technical editor for the pur- 
pose of interesting the younger generation in the 
selection of watchmaking as an occupation. Among 
the mechanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, elim- 
inating the monotonous routine of many other lines. 
The watchmaker has invariably been honored as 
the highest exponent of human mechanical skill, 
and delicate precision instruments of every de- 
scription come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Contained from Technical Issue of Sept. 1) 


Question.—I/n the last installment we 
made a sketch of a@ pinion we wished to 
duplicate, with the measurciicnts jotted down 
for handy reference. We will also assume 
that the pinion has 13 leaves. With this in- 
formation and the sketch at hand, how shall 
we proceed to turn the pinion to the correct 
dimensions and shape it for the milling 
operations ? 

ANSWER.—The diameter of the pinion head 
is .112. Therefore our first requirement will 
be to select a piece of Stub’s steel rod slightly 
larger than this diameter. The rod should 
be gripped in a wire chuck of suitable size 
and the end of the rod should protrude from 
the face of the chuck about one-half inch. 
This will give us ample stock to work with, 
and will also allow us to mill out the spaces 
between the leaves before removing the pin- 
ion from the chuck, which is essential if we 
wish to produce a pinion with the leaves con- 
tentric with the pivots. 

We may turn the pinion to the proper 
dimensions with a hand graver, but we can 


do a much more accurate job and in less 
time if we use the slide rest with a suitable 
turning tool. Our turning tool for this pur- 
pose should be a 60° point and the top face 
of the tool should be flat. The sides should 
be given about 15° clearance, and they should 
be stones flat and smooth. We obtain the 
best results with such a tool by grinding the 
cutting edges on a copper lap, charged with 
No. 2 diamond powder, as this method leaves 
a very true and keen edge. The slide rest 
should be set, so that the turning tool is 
presented to the work at an angle of 45° 
and the top face of the turning tool should 
be exactly “on the line of centers.” By set- 
ting the tool in this manner, we are enabled 
to do most of our turning without changing 
the position of the tool. 

In turning a pinion blank of this type, we 
shall consider the longest end of the pinion 
staff as the front, in relation to the lathe 
chuck as it is always best in such cases to 


turn the long, slender parts first. Further- 


more, we may try the wheel on the staff to 
determine if the size is correct for a drive fit. 
Our first step will be to turn the rod to the 
diameter of the pinion head, which is given 
as .112. Then we may turn the pivot, which 
is given as .014. We should, to insure a 
perfect fit, turn the pivot to .015, which will 
allow us .001 to finish to size after the pin- 
ion is hardened and tempered. Then we may 
turn the long end of the staff, which is given 
as .034 at one end and .037 at the other end. 
This slight taper may be readily obtained by 
setting the slide rest to about 1° on the 
swivel base. The essential point in this case 
is to turn the staff to such dimensions that 
the wheel will fit the staff closely about in 
the middle of its length. This will allow 
sufficient margin for driving the wheel to the 
face of the pinion head. The length from 
one end of the pinion head to the pivot 
shoulder was not marked down in the sketch, 
but this measurement may be approximated 
very closely by comparing with the broken 
pinion. The essential point is to have the 
pinion head formed on the staff at the proper 


point to engage the teeth of the center wheel, 
and if the wheels are free and do not touch 
any part except the pinions, correct propor- 
tions are attained. 

Assuming that the pivot and the long part 
of the staff are turned to the required dimen- 
sions, we may proceed to turn the pinion 
head to the correct length. To do this prop- 
erly, we shall require a turning tool different 
in shape from the one we have been using. 
The proper shape to use is a tool shaped as 
a square graver with the flat side presented 
to the back of the pinion head. This tool 
should be set in the slide rest with the point 
at right angles to the work. Then we may 
drive the tool straight into the stock and 
face off the back end of the pinion head and 
also turn it to the required length. This 
measurement is given in the sketch as .107. 
The short end of the staff should be turned 
to the same diameter as the long end, which 
is .037. We should turn the short end of 
the staff for a length sufficient to clear the 
pinion cutter when milling out the leaf 
spaces and leave it fairly heavy to stand the 
strain of milling. The cutting off of the 
pinion should not be done until the leaf spaces 
are milled out. By doing the work in this 
manner we may be sure of having a pinion 
that is concentric and true throughout. The 
final cutting off of the pinion may be done 
with our 60° point tool and the stock is 
turned down to a sharp V shape point, and 
this point may be used to spin the pinion 
true in the chuck, so that we may turn the 
opposite pivot to size. 

QuEsTION.—Assuming that we have all of 
the above work finished, how shall we pro- 
ceed to mill out the leaf spaces? 

ANSWER.—It will be assumed that we have 
a suitable pinion -cutter for this purpose, and 
if we do not have the proper form in our 
lot of cutters we may make one by following 
the directions already given for making pin- 
ion cutters. With the cutter at hand, we may 
proceed to mount it in the arbor chuck of 
our wheel and pinion cutting attachment. In 
this case we should mount the cutter so it 
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Just received from the V. T. F. Watch Glass Facto ry 
140 New Sizes of V. T. F. MIFANS 


for Bracelet & Wrist Watches including the following makes: 


Acme, Apex, Belove, Diel, Fahys, Gruen, Goldberg & Lubin, Helbros, Illinois, Kamion, 
Keystone, Klass, Lewitt, L. & L., North American, Solidarity, Supreme and Wittnauer 


A complete illustrated supplement to the MIFAN Booklet is being prepared, of which 
b 


the following is a sample page, and upon application this will be sent to you by your ma- 
terial jobber or the undernamed. If you have lost your MIFAN Booklet, a duplicate will be 


sent upon request. 
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71/18 Gruen 73/14 Belove No. 525 10% L 
71/19 Acme No. 1026 10% L 73/15 Belove No. 525 R 10% L 
71/20 Diel No. 110 1034 L 73/16 Belove No. 504 104 L 
71/21. North American 6/0s & 73/17 Keystone No. 630 6/0s 





Illinois 6/0s 
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MIFANS are preeminent for quality and correctness and ordering them by Casemakers’ name 
and designation or by MIFAN Booklet number eliminates unnecessary loss of time required in 


measuring bezels. 


HAMMEL, RIGLANDER & CO. 
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will cut in the direction of the lathe head, 
and it should also be driven and fed in the 
same direction. A point that must be care- 
fully observed when setting up a pinion cut- 
ter is to be sure that it is set exactly on 
“the line of centers” as the leaves of the pin- 
ion must be radial with the center. In other 
words, a line drawn from the center of the 
leaf at the outside diameter should exactly 
divide the leaf. Many workmen “slip” on 
this point, and a pinion made with the leaves 
“off center” will not function properly under 
any circumstances. So it behooves us to 
make sure of this point before we proceed 
with the milling operation. Now, with the 
cutter set properly and with the index plate 
and latch in position, we may proceed to 
make a light cut through the blank pinion 
head. We may remove all of the stock at 
one cut, but we may obtain a better pinion 
if we make at least two cuts through the 
stock. In the factories, where large quanti- 
ties of pinions are made, it is the usual 
method to use a slotting saw to remove the 
bulk of the metal, then a roughing cutter 
and finally a finishing cutter, but in making 
a single pinion, such as the watchmaker is 
called upon to do at times, we must follow 
different methods, and in this case we may 
mill out the spaces with one cutter of the 
correct form. 

The correct depth of the spaces may be 
determined by comparing with the old pin- 
ion. If we place the leaves of the old pin- 
ion in the spaces we have milled out in the 
new pinion, we may readily observe if the 
spaces are equal. We may even use the 
center wheel which is to mesh into the pin- 
ion, to determine if the spaces are deep 
enough. In this case, if the points of the 
pinion leaf touch the bottom of the tooth 
space in the center wheel, there will be ample 
freedom, as the wheel and pinion are never 
this close together under actual running con- 
ditions. 

In most watches, and especially in high 
grade movements, the leaves of the pinions 
are polished after hardening and tempering. 
The polishing is usually done with a wig- 
wag polisher, which is an attachment de- 
signed for this and similar purposes. The 
wigwag consists of a block that is formed 
to fit between the leaves of the pinion and is 
arranged to move back and forth very rap- 
idly. The action is similar to the piston 
of an engine and the cylinder represents the 
polishing block. While this is an excellent 
tool for such polishing, we may provide a 
very simple method for polishing the leaves 
with a boxwood lap used in our wheel and 
pinion cutting attachment. All we need to 
do is simply to turn up a small boxwood 
lap to fit the arbor of our cutter attachment. 
The lap should be about the same size as 
our cutter blanks and should be turned from 
wood with the end of the grain on the side 
or, in other words, it should be the same as 
a disk cut from the end of a log. We may 
provide several such blanks for such polish- 
ing purposes. To prepare the lap, all we 
need to do is to place it on the cutter arbor 
and drive it against the pinion leaves we 
have cut. As the leaves are square and 
sharp on the end, the wood lap will be 
formed to fit between two leaves. When we 
are ready to polish the leaves, we simply use 
the attachment in the same manner as for 
Pinion cutting and place a small amount of 
diamantine and oil on the lap and run it 
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between the leaves. This method is not used 
in quantity production, but it is exceedingly 
good for old jobs. 

To proceed with our pinion cutting job; 
the leaves are assumed to be properly cut, 
and our next step will be to remove the pin- 
ion from the stock. We may do this with a 
slide rest tool as previously described, or we 
may cut the pinion off with a hand graver. 
in either case, the essential point to observe 
is to leave enough stock on the end of the 
pinion to form the pivot and we must also 
be very particular to turn the end of the 
pinion to a fine V shape point as we shail 
require this point to center the pinion when 
we place it in a chuck. To center the jinion 
we may place it in a wire chuck of suitable 
size and grip it loosly. With the thumb nail 
held against the point we turned in cutting 
off the pinion, we may quickly spin it true. 
In the absetice of a suitable wire chuck, we 
may center the pinion in a wax chuck. 
Either method is good and many workmen 
prefer the wax chuck for very fine work. 
However, we prefer the wire chuck, as it is 
so much quicker. The length of our pinion 
between the jewels is given as .220. We may 
turn a square shoulder on the end of the 
pinion, but we must not remove the fine 
point yet. We may measure over the square 
shoulder to determine if the length is correct. 
When we have attained the correct length, 
then we center the pinion again carefully 
and proceed to turn the pivot to fit the jewel, 
or, to be more exact, allow .001 for finish- 
ing after the pinion is hardened and 
tempered. This would give us .015 which 
size may be readily measured with the 
micrometer caliper. Unless the pivot is very 
long, we may leave it as it is and store it 
to the proper length when finishing to size. 
To harden the pinion we may heat it to a 
cherry red and quench in cottonseed oil. A 
bit of binding wire wrapped around the 
pinion will serve to hold it while heating. 

To temper the pinion, we may place it 
in a small box of white sand and lay a 
bright piece of steel on top of the sand as 
a color indicator, then heat the sand until 
the color indicator turns a dark blue. This 
will give us the proper temper for the 
yinion. The scale which forms on_ the 
pinion in hardening may be readily removed 
by placing the pinion in hydrochloric acid 
for a few seconds. It should then be placed 
in a soda solution to remove all traces of 
acid. The final finishing will be described 
in our next installment. 

(To be continued) 





Soft Grey Finish on Sterling 





Editor, THe JEWELERS’ CirRcULAR: 
Dear Sir: 


ALWAYS read “Workshop Notes.” 

They contain much valuable information, 
important not alone to the beginner, but to 
many of the old veterans. In your issue 
of August 4th questionnaire No. 4080 “Bet- 
ter finish on Silverware” your answer cov- 
ers the ground admirably, in getting the 
darker colors. I would suggest as a means 
of obtaining that beautiful soft grey oxide, 
seen on the best sterling ware and which 
looks so well, to get from any manufactur- 
ing chemist half an ounce of chloride of 
platinum, and with a small camel’s hair brush 
touch the parts to be oxidized lightly, and 
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warm slowly over the flame of a spirit 
lamp, noting the color produced. If a darker 
color is desired, repeat the operation. Finish 
by touching up the high-lights on the high 
speed felt buff, using rouge only. The re- 
sult is a cheap, quick and durable oxide. 
Yours truly, 
WENDELL F. Foster. 





Watch for the Golfer 





| ERE’S a watch of interest to golfers— 

if he shoots 12 or less per hole. The 
idea and first model belong to Edward Fil- 
holm, of Benjamin Allen & Co., Chicago, 
who took up golf late in life and had diffi- 
culty in keeping his score. Now he has the 

















GOLF WATCH DEVISED BY ED. FILHOLM, OF BEN 
ALLEN & CO., CHICAGO 


time and his score conveniently in view. No, 
the hand does not move automatically. There 
must still be a degree of honesty on the part 
of the player. This device aids the memory 
of an honest golfer. All he has to do is 
push the hand forward the number of times 
he tried to or hit the ball. 

The only possibility of error would be in 
a sand pit, where temper gets the best of 
memory. 

Mr. Filholm is a well known and popular 
member of the trade. 





The Comedy of Business 





Undertakers are doing a dead business 
with things looking black. 

Bottling conipanies, to the contrary, re- 
port a corking business. 

Bootleggers report unfair competition by 
varnish makers. Naturally they are kicking. 





’T was not an act of chivalry, 
Nor yet the fear of scorn; 
He offered her his street-car seat 
To keep her off his corn. 
—Colgate Banter. 
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Like College Athletes 
These Fine Tools Must 
Earn Their Letters 


A school or college, no man is permitted 

-to wear the varsity letters unless he 
has proven his mettle. Only after he has 
passed the tests of the gridiron, track or 
gym, is he granted the privilege of wearing 
the cherished “H” or “Y” or “P.” 


At the Kendrick & Davis factory, a tool 
is subject to the same restriction. Not 
unless it has passed rigid tests is it deemed 
worthy of the letters ‘*K & D’’. And the 
Kendrick & Davis standard is so high, that 
only robust candidates pass inspection. 


‘*K & D” on a tool, then, is the sign 
that the makers (who have a reputation of 
50 years to protect) are satisfied. Accord- 
ing to many thousands of watchmakers, 
it is also. the sign that you will be. 
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The Hands That Rule the World 











Broadcast from Station WFBH, by Samuel Bernard 














M* radio friends, I was told the other 

day that a little clock in a jeweler’s 
window, in a nearby New Jersey town, had 
stopped one day, for half an hour, at fif- 
teen minutes of nine. School children, notic- 
ing the time on the little clock, stopped to 
play. People hurrying to the train saw the 
time and began to walk more slowly. Pro- 
fessional men, after a look at the clock, 
stopped to chat a minute with one another. 
Workingmen and women saw the time and 
lingered a little longer in the sunshine; and 
all were half an hour late, because one small 
clock stopped. Never before had these peo- 
ple realized how much they depended on 
that clock until it had led them astray. 

Some time ago, a man running a general 
store in a country town, made the remark 
as he was standing in a jewelry store and 
watching me and another watchmaker work 
on small bracelet watches, “I would not do 
that work for a hundred dollars a day!” 
Now, it is quite unnecessary for me to say 
that there is no watchmaker living who gets 
any such fabulous amount—a hundred dol- 
lars—for a day’s work. And yet, you will 
find many a watchmaker humming a little 
ditty—happy, indeed—while doing the most 
delicate, supposedly ‘awful, nerve-wrecking 
drudgery.” 

The story is told of a friend who was in- 
clined to sympathize with the late Roosevelt 
because of the heavy burdens of the Presi- 
dency, Theodore Roosevelt flung back the 
answer, ‘““Why, I’m having a perfectly bully 
time!” He desired no sympathy and needed 
none, 

From almost the other end of the scale 
comes the story of the negro washerwoman 
singing over her tub. When a lady com- 
mented, somewhat in surprise, upon her evi- 
dent cheerfulness, she replied, ‘““Yas’m, I’se 
joyful ’cause I’se got sich a happifying job. 
You see, every rub makes things cleaner 
and brighter for somebody, and that makes 
me feel like singin’.” 

Nothing so surely adds to one’s strength 
as Joy in one’s job. The sternest arraign- 
ment of the modern industrial system is that 
the routine worker does not find joy in what 
he is doing. Often he cannot see the worth 
of his small share and takes no pride in the 
product: how can he find joy in such work? 

Here is where vision must go beyond the 
sight of the eye. The washerwoman saw 
more than the grimy clothing in her tub— 
even more than the freshly laundered arti- 
cles that she returned to her patrons. She 
saw that through her instrumentality men 
and women were “cleaner and_ brighter” 
that their lives were better and happier ; that 
they were depending upon her for an essen- 
tial service. Every worker has reason for 
Joy in his power to help meet the world’s 
needs. And particularly so the watchmaker 


—the man who makes the hands go round. 

Indeed, the watchmaker is the man 
who deserves largely the credit for the fact 
that men and women, factory workers, store 
clerks, office assistants—all give more pro- 





ductive labor per hour when there is no 
guesswork or discussion about the time of 
day. 

I once heard Dean Lord of Boston Uni- 
versity give an illustration of the service of 
the shoemaker. He said: “Suppose you are 
making shoes. Just stop and think how 
God’s vital energy, multiplying itself and 
finding outlet through you, serves and 
blesses mankind. Because you are making 
shoes, some western farmer gets a living 
for himself and his family by raising cattle 
whose hides furnish you with leather. Be- 
cause you make shoes other men live as tan- 
ners, as truckmen, as railroad engineers, and 
workmen. 

“Men find work in mines and rolling mills 
to make the nails and shanks and metal eye- 
lets that you put into your shoes: other 
men are growing cotton and weaving canvas 
and knitting laces that you demand in your 
work. Still others get a livelihood making 
the machinery and the tools for your use. 

“Then see how God expresses service 
through you as your honest workmanship 
goes out to bless mankind. Your thought 
and strength are expressing themselves on 
shoes to take the doctor to the sick, 
the minister to the bereaved, the postman to 
his circuit, the farmer to his field. You are 
having a share in every vital work in the 
world. You are filling a place that cannot 
be left vacant. God and the world rely on 
you to do your part—to be a ‘workman that 
needeth not to be ashamed.’ How can you 
fail to find joy in such a vision . . . ?” 

In a book by Dean Lord, called “A Plan 
for Self-management,” the dean of Boston 
University, speaking about where joy is not 
found, says: “Now, of course, if you are a 
parasite, consuming and not producing; if 
you are a gambler, seeking profit without 
giving service; if you are a thief, taking 
precious things from the unwary and inno- 
cent; if you are a law-breaker, engaged in 
some disreputable business ; if you are any of 
these, you cannot think of your relations, 
near or remote, to those with whom you deal 
with any semblance of Joy. You do not 
deserve Jovy; you do not deserve peace or 
content or satisfaction—and you will have 
none of them is 

Once upon a time I wrote in a rather seri- 
ous vein a letter to a well-known Boston 
newspaper, addressed it to the editor of its 
witty column—a man whose name is New- 
ton Newkirk, but who calls himself “Newt.” 
for short. I entitled the letter, “Slaves of 
the Clock . It appeared in the news- 
paper shortly afterwards, alongside a car- 
toon portraying vividly the picture of a man 
in pajamas kicking furiously at an 
alarm clock. The letter read: 

Dear Newt.—Will you help me free 
mankind from a device which enslaves 
them day in and day out? 

It is a well known fact that men 
are dragged unwillingly from their 
beds by hateful alarm clocks, and 
throughout every working day they 
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are constantly seeking the faces of 
clocks to guide and time their move- 
ments and habits. Through clocks 
some acquire a routine which narrows 
their lives to that of unintelligent au- 
tomatons. These persons even pre- 
tend that it is a virtue to obey the 
clock faithfully hour by hour, day by 
day, their whole lives long. 

Do you agree with me that the 
spirit of man lives not by clocks on 
millions of walls, nor by the millions 
of watches in as many men’s pockets 
—that men were not born to bow 
down and worship these time Mo- 
lochs? 

I concluded the letter with the following 
sentence—with what I thought a fitting cli- 
max: 

Men and women ought to let their 
souls expand, and think in 
terms of eternity! 

Signed, Yours truly, 

Sober, second thoughts, however, made 
me realize the truth that our civilization as 
we know it is only possible with the aid 
of our modern time-tellers—the millions of 
watches in our pockets and on our wrists, 
and the millions of clocks on our walls, 
mantlepieces and desks, that makes our prog- 
ress possible. Our trains and our fac- 
tories and our business houses are run on a 
time-schedule, for the best of all concerned. 

It was therefore with more than mere 
amusement that I read in a newspaper that 
citizens of Pendleton, Oregon, were startled 
one morning recently when the county court 
house tower clock, which since 1888 has 
faithfully recorded the passage of time, 
tolled out 12 o’clock during the early morn- 


ing hours. Investigation revealed the fact 
that a bird had perched on one of 
the hands, which resulted in both hands 


being unable to move on—I feel quite cer- 
tain that it must have been the minute hand 
that the bird was on feathering her nest— 
and the hands moved happily on, “making 
their rounds,” after the bird departed. But 
it took a watchmaker to set the old time- 
piece aright in order to give the citizens of 
Pendleton “good time.” 





For the Jewelry Worker’s Con- 
venience 





Complete electroplating outfits calculated 
to save much labor are being supplied by 
a well known New York manufacturer 
whose latest product is a plating motor 
generator set which may be attached to an 
electric light socket. It is made for either 
direct or alternating current. No motor 
belt or pulley is required. It is made in 
ten sizes from 15 to 300 amperes. These 
compact model workshops for the jeweler 
who wants to do his own plating at low 
cost afford the retailer, moreover, a good 
profit and save him considerable money. The 
outfits include several jars containing all the 
necessary chemicals, also plating bath, wash- 
ing bath, plating motor generator, dyna- 
motor, etc., etc. Everything is furnished 
for plating in gold, silver, platinum, brass, 
bronze, copper and zinc. 





When a man is wrapped up in himself, 
he makes a pretty small package—The 
Staley Journal. 
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Ready for the count— 





Every It takes 
champion the Melting 
has his Pot to 
day and deliver a 
so has knockout to 
all obsolete 
Jewelry Jewelry 
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Send your lot to us today; it will be held intact until our estimate is approved 


KASTENHUBER & LEHRFELD, 24 John St., New York 


Smelters and refiners of precious metals for 31 years. 























NO GRINDING REQUIRED 
FOR FITTING 


Sacecened The new clear white 


@ G-S FLEXO CRYSTALS 
ROUND AND FANCY SHAPES 


ie: 
ee 
Over 7,000 jewelers are now using 


Va > and highly recommend them—A trial will convince you Protected by RE-ISSUE PATENT NO. 14458 


Domed and Finished to Size. 


G-S FLEXO CRYSTALS are made of a special material having a hard, glassy surface, highly transparent and cannot be dis- 
tinguished from glass when inserted in a watch. THEY DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYS- 
TAL IS USED PROFITABLY. FIT TIGHT—NO DUST OR TARNISH ON DIAL. 











Anyone can fit quickly 


G-S Flexo Fancy Shape Crystal Outfit G-S Flexo Round 


The most profitable and simplest complete outfit for fitting 
Fancy Shapes Crystal Outfit 


The only practical and successful system in- 
troduced to the Jewelry trade for fitting watch 
crystals. It enables a jeweler to fit any case in 
a minute, giving customers prompt service and 
entire satisfaction. 


ies A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size or 
make of watch, both the open and hunting case. 
(Hunting case crystals are made specially thin 








Reg. U. S. Pat. Off. ~» & if pfs 
and foreign countries : 


O43 F tt 










j 










— Wn a y _ 6 "4 a 4 Anh to fit the thinnest watch.) (Open case crystals 
ay a 4% 7 8 are extra thick.) 
outfit 2 . * 5, Ve A 
consists : Order from your Wholesaler—or direct from us 
of 38 sizes, ie 
to fit all GERMANOW-SIMON 
ladies’ and Patented 


gents’ wrist MACHINE CO. G-S Flexo Crystal 


tche BEWARE of cheap and inferior imitations. IF IT ISN’T Inserting 
anal ‘A “G-S” IT IS NOT A GENUINE FLEXO CRYSTAL 545 West Ave., Rochester, N. Y., U. S. A. Complete 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications uiless accompanied by full name and address of the writer. 


Question No. 4086.—Peeling Pearls to 


Restore the Lustre—J/ bought a very 
large pearl from a clam digger. It ts per- 


fectly round, but has several small spots on 
it and I think if it could be peeled, these 
spots might be removed. Can you advise 
me how I can do such work and if it ts 
likely to help the luster of the pearl?— 
vr Ys 

ANSWER.—Pearls can often be peeled to 
good advantage. However, this is a job for 
an expert workman in this line. Briefly, the 
process requires nicking the outer layer of 
nacre, then breaking off a small section at 
a time, until finally a whole layer is re- 
moved in this manner. But in doing this 
the novice is liable to nick into the next 
layer and ruin that also. We suggest that 
you send the pearl to a reliable lapidary or 
pearl dealer, who will no doubt be able to 
advise if the work can be done in a manner 
to improve the value of the pearl. 


Question No. 4087.—Antique Green 
Gold Finish—How can I produce the 
very dark, antique green gold finish that is 
seen on so many of the fancy ring mountings 
at present? Some of these finishes are so 
dark that they are almost black and when 
I solder such rings, the color is usually 
destroyed —P. H. L. 

ANSWER.—The first step to preparing an 
antique green gold solution, is to make a 
plain green gold solution. This may be 
easily done by using a rich, fine gold solu- 
tion, such as is used for Roman gilding, 
and then adding silver solution, a spoonful 
at a time until the desired green color is 
produced. Add the silver solution very 
slowly and work it a while after each addi- 
tion as the color does not change instantly, 
but rather requires a few minutes of plating 
to obtain all the effects of the addition of 
silver solution. Use an anode composed of 
19 parts fine gold and 5 parts fine silver 
rolled thin and annealed. Do not allow the 
connecting wire to the anode to touch in 
the solution. If the above directions are 
carefully followed, you may obtain a very 
beautiful, plain, green gold color. 

There are several methods of producing 
the antique effect. One method is by the 
additton of white arsenic or arsenious acid. 
This is obtained as a white powder and 
must be boiled in distilled water until it is 


thoroughly dissolved, before adding to the 
solution. Make a strong solution of the 


arsenic and then add slowly to the green 
gold solution with constant stirring until 
the desired antique effect is obtained. This 
solution produces the most beautiful effects 
in the antique finish, but it has one fault. 
The solution is not stable and it requires 


constant attention to keep it in good order. 
Where it is used in a large shop it gives 
excellent results as such work is generally 
under the supervision of an expert plater. 
Put for the jeweler it is not so convenient. 

The writer uses the following method and 
it gives the best results where a solution 
is only used occasionally. The green color 
is produced as already described. Then, 
solution carbonate is added to the solution 
until the desired antique effect is obtained. 
This solution will “hold up” much longer 
than the arsenic solution. Another point 
to remember anent green gold solutions is: 
they may be worked warm but never hot 
as the color will change easily if the solu- 
tion is very hot. 


Question No. 4088.—To Put Sweep 
Seconds Clock In Beat—J have a_ fine 
Swiss sweep seconds clock which was 


brought in for repairs. I cleaned it very 
carefully and polished all pivots that were 
worn and also polished the faces of the pal- 
lets where they were worn. It is a pin 
escapement and as some of the pins were 
bent, I straightened them and I am sure they 
are in good shape. However, after I set the 
clock up in the case, it does not seem to 
be in beat, and I cannot make it sound just 
right to be in beat. It will run a short 
time and then stop. Can you advise me 
how I can put this clock in perfect beat, 
as I am sure it is all right otherwise — 
a ee A 

ANSWER.—-From your description, it ap- 
pears that you have the movement in good 
condition and your real difficulty is in putting 
the clock accurately in beat. This type of 
clock usually has an adjusting screw at the 
top of the pendulum, right under the lower 
edge of the dial. This adjusting screw is 
used for putting the clock in beat. Now, 
your first point to consider, is to level the 
clock case so that a plumb bob suspended 
from the center arbor will coincide exactly 
with the point of the adjusting nut or regu- 
lator at the hottom of the pendulum. If the 
clock case is properly made, the sides of 
the case should be parallel with this line. 
With the pendulum at rest, place a rule 
at the bottom of the case behind the ad- 
justing nut of the pendulum at rest, place 
a rule at the bottom of the case behind the 
adjusting nut of the pendulum and with one 
of the inch marks of the rule directly in 
line with the point of the nut. Now, move 
the pendulum carefully until the verge just 
drops from an escape tooth, You may 
readily observe this by watching the seconds 
hand. We will assume that the verge 
escapes at 2%4 inches from the center of 
starting point. Now, move the pendulum in 
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the opposite direction and we will assume 
that it escapes at 134 inches. Obviously, 
this clock could not be in beat, as the stroke 
must be equal on each side. The adjusting 
screw at the top of the pendulum is used 
for regulating the beat, so you should turn 
this screw a few turns and make another 
trial. You can readily determine the proper 
direction to turn the screw by trial. Then 
you can turn the screw as required and try 
the pendulum for beat. The last trials 
will require only a very slight movement 
of the adjusting screw, possibly only a 
quarter or eighth of a turn, but by carefully 
observing all points you may obtain very 
accurate results in this matter. Most of 
these clocks have an index at the bottom 
of the case behind the pendulum which was 
originally intended for putting the clock 
in beat. However, we find that these in- 
dexes are not always very accurately made, 
consequently it is best to use a rule for this 
purpose. 

Another thing that may cause trouble in 
your case is the fact that the weight may 
not be quite heavy enough to supply the 
required power to run the movement. As 
originally made, the weight was probably 
correct to drive the movement, but after a 
movement is run for a long time, it often 
happens that more power is required to 
drive it, due to general wear, etc., which 
may produce more or less friction in the 
train. If your clock is in perfect beat and 
the movement in good condtion and it still 
refuses to run, we would suggest’ that you 
try adding a small amount of weight to the 
pendulum. Quite often, an ounce or two 
added to the weight of the pendulum will 
remedy such trouble. But it should be un- 
derstood that we do not advise adding weight 
to the pendulum until we are sure that all 
other troubles are eliminated. 


Question No. 4089.—Trueing Clock 
Escape Wheel Teeth— We have an old 
8-day clock in for repairs and the teeth on 
the escape wheel are badly bent and some 
are short. Is there any way we can true the 
teeth when they are in such condition, as it 
is almost impossible to obtain a new wheel 
for this clock?—C. P. 

ANSWER.—Escape wheels with the teeth in 
such condition may be repaired so they will 
give very good service. The first step will 
be to straighten the teeth. This may be 
done with a pair of flat pliers. The jaws 
should be smooth and well polished. By 
carefully observing the teeth with a glass, 
it is a very simple matter to straighten 
them. The next step will be to “top” the 
teeth. This may be done by holding one 
pivot in a wire chuck and supporting the 
other pivot with a female center in the tail- 
stock. Then set the T rest about a quarter 
of an inch from the ends of the teeth. Run 
the lathe at high speed and use a fine India 
stone to top the teeth. The principal point 
to observe is not to crowd the work. The 
stone cuts rapidly but if we attempt to crowd 
the work, the teeth will be bent backward. 
As soon as the points of all teeth show 
clean metal, the operation is completed. 
Then stone off the sides lightly to remove all 
burrs. A wheel treated in this manner will 
give excellent service, although you may 
have to set the verge a bit closer to the 
wheel in order that you may get the proper 
action. 
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Platinum 


and 


Leadership 


N the silver field, high standards of 

quality and service have contrib- 
uted to the position of leadership which 
Handy & Harman enjoy. The same The Biggest Jewelry Seller 
factors are fast creating for Handy & This Season=GLO_JEWL 


Harman a comparable position in the , _ 
A complete toilet table outfit for cleaning jewelry—the only 








field of platinum. thing of its kind on the market. Picture it—in gray and 

: er . gold—a unique—inexpensive—profit maker—Christmas noy- 

A reputation of 59 years building is elty—that sells on sight because your customers can be 

assurance of integrity and expert serv- easily interested in it. 
ice in your dealings with Handy & Each box contains: One metal holder, to secure ring or pin 
; e from slipping while being scrubbed and rinsed. Special 
Harman. With special reference to Jewelers’ Soap—Glo-Jewl polishing fluid and basin—Perfor- 
. . 7 . 7 ; vel id , is s 

platinum you will find high quality, a with jewelers’ sawdust, chamois, scrub brush and 
reasonable prices and _ satisfactory The Standard package sells for $1.75 each, retails for $3. 
The De Luxe package (hand made and decorated, no two 
terms. alike) sells for $3.50 and retails for $7. Write for sample 


order. Special discount on dozen and gross orders. 


Glo-Jewl Outfits are sold by: 


HAN DY & HA ee MAN New York—Black, Starr & Frost; Philadelphia — Bailey, Banks & : 
y & Co.; Marcus & Co. Biddle: J. E. Caldwell; S. Kind q 


| 
Chariton & Co.; 
‘ 7 ial 3 stale & Sons. 
57 WILLIAM STREET “oe ee Gaur et Providence—Tiiden & Thurber. 
1 Raa a ae "Se ae is pringfield—tTrue Bros. 
NEW YORK CITY ee oS Se eee Waterbury— Laare Oliver, Ine. 
Boston—Shreve, Crump & Low; Washington—Harris & Shafer. 


Bigelow, Kenard & Co. Baltimore—Samuel Kirk & Sons. 


Dealers in and Refiners of Precious Metals. 
Glo-Jew! Company, 2220 North Calvert Street, Baltimore, Md. 
































HOOVER & STRONG, INC. THE COMPLETE WORKSHOP 
: IN 6 FEET OF SPACE _ | 
—Netallurgists 

















Orrice ann Works, 119 West TUPPER STREET — 
BUFFALO, N.Y. U.S.A. ; 
from 
Any 
Electric 
Light 
Socket. 
I HE wisest counselor of all A Few 
Jobs 
is Time. Each 
Day 
f 7 . Pavs 
| Time-tested, Hoover white a 
4 raya? 
| gold has gradually become ~~ 
! . Shop. 
knownas the real White Gold. 
You can polish and the machine money you spend for the oe 
, thi thi collects the dust—you can recover it then keeps on collecting this go 
When ordering white gold or white the gold or platinum it contains— and platinum—a steady income for 
gold jewelry specify HOOVER. and this alone will bring back the you and a clean workroom too. 
A One-Man Shop for Every Store - 
Ship us your old and scrap pre- You can drill holes, ream, fraze, running and quiet. You take ard 
a4 ’ - * melt gold, silver, brass or copper, power from your electric light 
geal metals, sweeps, etc., fo aa and solder it too; also sandblast, socket just like an electric fan. 
fining. snes + one gigs mold, oxidize and The Catalog tells all about it—you 
a can buy the outfit from us or from 
The lower shaft of this machine your dealer. 
has four ball bearings, very easy 
. 23 WALKER ST. 
Leiman Bros. 7° wi york 
MAKFRS OF GOOD MACHINERY FOR 35 YEARS 





Galden Pile Retiners - Since 19/2 _ 
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Points from an Old Stone Setter 





Stones That Elude the Diamond Setter 


Written Expressly for THE JeEwerers’ Crrcutar by Carl Lindenmann 


























F the untoward incidents that sometimes 

interfere with the smooth routine of the 
daily work of the diamond setter one is the 
ever recurring mishap of losing a stone. 

We are not referring to the careless 
worker who is always hunting for things 
displayed or lost but to the average worker 
who generally is cautious but still liable to 


() 

















PE tle 
° 


*. 





.° 





Fig. 


an occasional oversight. The derangement 
of the regular course of things which ac- 
companies a decampment of a_ stone is 
always a lesson, but after some time has 
elapsed it occurs again under circumstances 
far different from those one took precautions 
against. 

Those having set stones for a number of 
years will recall instances of how stones 
have disappeared and how they were found 
sometimes at unexpected places; also the re- 
lief following such discovery and how 
quickly the sacrifice of time and labor in 
looking for them was forgotten. 

Not so long ago at the same bench with 
the writer a young man was working. He 
was doing a job that was wanted in a hurry. 
In the attempt of securing a rather small 
diamond the latter on account of a slip of the 
tool darted away. Perhaps it would have 
been better to ask for another stone as its 
value did not amount to so much. But one 
simply hates to lose things in general and 
diamonds in particular, so considerable time 
Was spent in looking for it. But the search 
was fruitless and finally the young man went 
out for his lunch. When he came back and 
Started to work again some irritation in 
one eye caused him to examine it with a 
looking glass and found the “foreign” particle 
causing the annoyance to be the small dia- 
mond which was located in one corner of the 


eye, 





While working in a large establishment 
where about forty setters were employed 
one of the men had the misfortune of losing 
a diamond of about half a carat which in 
securing slipped away and went out through 
the open window. Right from the start 
this setter was confident that he would get 
back that stone. But not before the second 
day he found it lying in a dirty puddle in 
the street. Jt had been a strenuous search 
encumbered by numerous inquiries from 
passersby. 

One more case which I should not omit 
is about a diamond weighing over a carat, 
a really expensive stone. When the setter 
tried to secure it in a setting it was forced 
out by the springiness of the prongs. It 
hounded against the upper window pane (the 
under part of the window was open but 
screened), ricochetted down between the 
two panes and finally landed in the street, 
a populated thoroughfare. One of the 
young setters sprinted down the eight flights 
of stairs, and there surely was no time to 
lose as he discovered it lying near the curb 
bright and sparkling. 


These few incidents, which are not im- 
proved upon, some may consider fiction, 
especially since each has its required happy 
ending. But there are other cases that ended 
differently—most setters know a few of both 
varieties—and after once a small cluster with 
seven diamonds made its unannounced exit 
through a window you never caught the 
writer again working behind an unscreened 
open window. 

A precaution to prevent a stone from leav- 
ing its setting while securing it would be 
to cover it partly with either the thumb or 
the forefinger of the left hand during that 
critical moment; it is a habit that can be 
acquired but is applicable only to larger 
stones. 

Of course, stones get lost in other ways 
and there is a tendency of small stones when 
dropped to hide in the folds of an apron or 
clothes, especially in the cuffs of one’s pants. 
They are liable to be carried away in this 
manner and are found sometimes in places 
far from the bench. After all it matters a 
great deal how stones are held. Some set- 
ters use the wax for the smallest stones 
which could be more safely handled with 
the stone pick, at least all those weighing less 
than five points. A tiny bit of wax adhering 
to a stone will cause it to stick to almost 
anything. Wax used for melée sizes should 
be considerably hard for the aforesaid 
reasons; for larger stones it may be softer. 

A stone wax may be prepared by mixing 
modelling wax with pulverized charcoal to 
make it harder and to reduce its stickiness. 
When little is needed, as for one stone wax 
only, this may be done by kneading it in 
with the fingers; when more is needed, as 


for the coating of stone plates, it may be 
heated in an old tin box and stirred over a 
weak flame. 

A convenient handle for the wax may be 
prepared by sawing off the handle of a 
tooth-brush, perhaps an inch and a half. 
This piece may be filed into the desired shape 
and attached tc the wax by heating both 
slightly. See Fig. 1. For use in summer an 
ordinary mixture may be too soft and a 
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harder one may be obtained by adding bees- 
wax, which, by the way, furnishes the main 
ingredient for modelling wax. 

The best material for stone picks is 
heavy brass wire one-eighth of an inch thick 
and about four and a half inches long. 
Both ends are filed to a taper and a small 
cavity is drilled or cut in each. The two 
cavities should differ so they may be used 
for various sizes of stones. In order to make 
this tool more serviceable a ball or a disk 
may be soldered to its center. See Fig. 2. 
The stone pick shown at Fig. 2, C, has been 
hammered flat, annealed, and then twisted. 
Two stone picks varying in sizes should be 
sufficient. 
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ASK ANY OLD TIME JEWELER 


Sales Office 





CHICAGO 


Refining Plant 
317-319 East Ontario St. 








THE HOUSE THAT DELIVERS THE GOODS 


ANNOUNCEMENT is made of the merger of — 
Art Watch Case Co. 
Becker-Heckman Co. 


established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000. 
occupies greatly enlarged quarters on the 8th floor of 
the Heyworth Building. Its mechanics are all experi- 


enced men, capable of the best workman- 


ship and thoroughly reliable _ service. 
Patronage of the trade is cordially solicited 


with the assurance that ‘““The Goods will be Delivered.” 


BECKER-HECKMAN COMPANY 
29 East Madison St., 803 Heyworth Bldg., Chicago 




















Bradley Polytechnic Institute +» w= o* »e Horological Department 
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has accomplished a great deal to relieve the 


shortage of first class watch repairmen. 

There are hundreds ot the old timers who, for 
various reasons, go out of the business every 
year, and these places must he filled. Naturally, 
the trade turns to Bradley tor reliet. and the 
consequence ts that we have many more applica- 
tions for workmen than we have men to supply. 
Therefore, we are making an appeal to all in 
the trade to help us out in this line of work, 
by sending us the names of iikely young men 
who would make good workmen along the lines 
of Watchwork, Jewelry and Engraving. 

Mr. Jeweler: If you have a bright young man 
in your employ, one who is striving to get along 
and make good in the line, why not send him 
to Bradley for the necessary training and let 
him reimburse you for the expense incurred by 
working it out after his course at Bradley has 
been finished? Scores of Jewelers have done 
this very thing and several are getting posted 
as to terms, etc. 
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Address BRADLEY HOROLOGICAL, Dept- 
ment C, Peoria, Illinois. It’s free for the asking. 
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Silver 


Gold, 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 











ALLOYS 


FOR 


ENAMELING 
CASTING — STAMPING 


WHITE and GREEN COLD 


ALL KARATS 
(a special grade ~~” special purpose) 


SOLDERS TO MATCH 


National Smelting & Refining Corp. 





TRACE 


92 John St, pate New York 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of September 21, 1926 


1,600,599. WATCHCASE. Raymonp E. Jerrorps, 
Texarkana, Ark., and Joun R. UEcKERT, Tex- 
arkana, Tex. Filed April 20, 1925. Serial 
24,360. 3 Claims. 

In a watch, hinged case members, a reciprocable 
stem, retaining means carried by said members to 





surround the stem, and a member upon the stem 
axially movable therewith to embrace said means 
and retain the case members against separation. 


1,600,722. MOUNTING FOR DIAMONDS AND 
THE LIKE. Tuomas A. Eptson, Llewellyn 
Park, West Orange, N. J., asignor to Thomas 
A. Edison, Inc., West Orange, N. J. Filed 
July 6, 1923. Serial 649,826. 18 Claims. 

A device of the character described comprising 

a stylus or too! member and a holder within which 





























the said stylus or tool member is secured, said 
holder consisting of electro-deposited metal in a 
State of tension, substantially as described. 
1,600,889. CASE FOR WATCHES, ETC. Joseru 
B. Kisnincer, New York, assignor to Marie 
B. Kislinger, New York. Filed Dec. 5, 1925. 
Serial 73,343. 4 Claims. 
A case construction ef the character described 
comprising a body, a band detachably embracing 





said body and having two projecting ends with a 
screw thread between them, a sleeve surrounding 
said ends and holding them together, a screw 
seated in said screw thread and having a head 
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overstanding said sleeve to hold it in place on 
said ends. 


1,600,913. CLOCK CALENDAR. GeEratp Mason 
Van Dyke, Tientsin, China, assignor of one- 
third to Thomas J. McNally and. one-third 
to Hugh K. MacDougall, hoth of Tientsin, 
China. Filed Aug. 4, 1924. Serial 730,051. 
12 Claims. 

In combination with a clock, calendar, means 
for securing the calendar to the hour hand of the 
clock, said calendar embodying in its construction 





a day disc and a date disc, gravity actuated means 
positioned rearwardly of the calendar and including 
a meshing internal and external gear supported on 
the calendar securing means, a weight element car- 
ried hy one of said gears, and an indicator carried 
by the other of said gears, substantially as and 
fer the purpose described. 


DESIGNS 
71,109. CLOCK CASE. Jack Katz, New York, 

















Filed Jan. 13, 1926. 
patent 3% years. 


71,110. CLOCK CASE. Jacx Katz, New York. 


Serial 16,038. Term of 








Filed Jan. 13, 1926. Serial 16,042. Term of 
patent 314 years. 

71,113. BELT BUCKLE. Merrit Mason, Roch- 
ester, N. Y., assignor to Hickok Mfg. Co., 





Inc., Rochester, N. Y. Filed Aug. 2, 1926. 
Serial 18,577. Term of patent 3% years. 


71,121. SPOON OR SIMILAR ARTICLE. Harotp 





V. Swaw, Providence, R. I. Filed May 19, 
1926. Serial 17,771. Term of patent 14 years. 
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UNITED STATES TRADE MARKS 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for ‘“‘under the ten-year proviso” 
are registrable under the provision in clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee 
of $10 must accompany each notice of opposition. 





Issue of September 21, 1926 


Ser. 216,973. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Grapwin Ltp., 
Sheffield, Eng. Filed July 7, 1925. 

Particular description of goods.—Silver and 

Electro Plated Ware—To Wit, Metal Ware Plated 

With Precious Metals and Comprising the Follow- 

ing Named Articles; Ash Trays, Asparagus Hold- 

ers, Bread Holders, Buffet Stands, Butter Holders, 

Cake Stands, Casseroles, Chafing Dishes, Cham- 

pagne Cups, Cocktail Shakers and Stands, Cham- 

pagne Coolers and Stands, Cocottes, Coffee Service 





Articles, Condiment Sets, Cruets, Dish Warmers, 
Food Dishes, Egg Cups, Entrée Dishes, Epergnes, 
Finger Bowls, Flower Vases and Stands, Fruit 

Dishes and Stands, Glass Holders, Carving Stands, 

Heating Stands, Hors D’ceuvre, Stands and Dishes, 

Ice Containers, Ice-Cream Buckets, Jugs, Marma- 

lades, Menu Holders, Muffin Dishes, Match Stands, 

Mustard Pots, Napkin Rings, Nutcrackers, Pastry 

Servers, Peach Melba Goblets, Pickle Frames, 

Plates, Sandwich Stands and Tongs, Sauce-Bottle 

Stands, Serving Dishes, Souffle Molds, Sponge 

Racks, Steak Dishes, Straw Holders, Sugar Basins, 

Sugar Dredgers and Shakers, Sundae Cups, Sweet- 

meat Dishes, Siphon Holders, Tea Services, Ter- 

race Stands. Tier Stands, Toast Racks, Toddy- 

Glass Holders, Toothpick Stands, Trays, Urns, 

Vegetable Dishes, Warmers, Wine Service Articles, 

and Other Articles of Similar Character for Table 

and Household Service. 
Claims use since Jan. 1, 1920. 

Ser. 234,186. (CLASS 28. JEWELRY AND 
FRECIOUS-METAL WARE.) Tue Asso- 
c1aTED ATTLEBORO MANUFACTURERS, INC., At- 
tleboro, Mass. Filed July 6, 1926. Under 10- 
year proviso. 


BATES & BACON 


Particular description of goods, — Chains— 
Namely, Waldemar, Dickens, Sport, Watch, and 
Neck Chains; Knives, Buckles, Bracelets, Watch 
Fobs, Metal Fobs, and Lockets, All Constructed 
Partially or Wholly of Precious Metal. 

Claims use since 1856. ; 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION 
Issue of September 21, 1926 
218,334. (CLASS 27. HOROLOGICAL INSTRU- 

MEINTS.) Samvuer R. Gotpman, doing busi- 


ness as S. R. Goldman & Co., New York. 
Filed Jan. 7, 1926. Serial 225,605. 


GOLDMARK. 


Particvlar descriftion of goods.—Watch Move- 
ments, Watchcases, Watch Dials, and Clocks. 
Claims use since Feb. 2, 1925. 





Trade Mark Registrations Renewed 
September 21, 1926 


218,214. WATCHES. Arex. Sasin & Sons, New 
York. 

Filed April 9, 1926. 
LISHED JULY 6, 1926. 
218,262. WATCH CRYSTALS. C. & E. Marsnati 

Co., Chicago. 

Filed May 14, 1926. Serial 231,623. PUB- 

LISHED JULY 6, 1926. 


Serial 229,932. PUB- 





128 THE JEWELERS’ CIRCULAR 


October 6, 1926 





" AUCTIONEER 


10 SOUTH 
WABASH AVE. Chicago 


Phones 
Central 2548 and Maywood 852R 


26 Years Selling Jewelry | 
at Auction 


Large and small stocks receive the 
same consideration. 


All Sales Personally Conducted. 


State in first letter amount of stock and size of 
store. This saves time. I guarantee high class 
dignified service and profitable results. 


Correspondence Strictly Confidential 








THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


Send It to Pete 


A HALF CENTURY spent in 

satisfactorily serving thousands 

of jewelers is proof of our relia- 

* bility. Ladies’ cases altered into 

wrist-watches; hunting cases to open face; key- 
wind cases to stem-wind. TRY US. 


PETER HENRY & SON 


Established 1872 


434 Elm St. Cincinnati, O. 




















Here It Is! 


A complete blower ready to plug 
into a lamp socket, with suffi- 
cient volume of air to operate 
small melting furnaces, blow- 
pipes, etc. 

The blower is most useful as a 
means of supplying a_ steady 
blast of air at about three 
pounds pressure. 


Have you our catalog B-J? 


Buffalo Dental Mfg. Co. 


P. O. Box 979 Buffalo, N. Y. 


Files, Jewelers’ Tools and Supplies 








Telephone Cortlandt 5222 


AGENTS 
‘American FILES 
Swiss” a an 
AMERICAN-SWISS FILE & TOOL CO.’S 
Gas —- for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 














AMERICAN GAS FURNACE CO.’S 


Sand Blast hey 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 


24 JOHN ST. NEW YORK 

















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 


Manual of Diseases of 


the Eye 


By Charles H. May, M.D., New York. For students 
and general practitioners, with 377 original illustra- 
tions, including 22 plates with 71 colored figures. 
Eleventh edition, revised. Cloth. 390 pages. Price, $4.00. 





The Optical owen Company 
11 John Street New York 














The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20,1917 20 W. 22nd St., New York pay weay 35, 1920 


wews PITKIN 


INC. 

ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 














THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 





wels 
Medals, Emblem Jewelry, School and College Pins and Rings, State 
and College Seals and Crests, etc. Stamping, Enamel Cutting, Engrav- 
ing, Stationery Embossing Dies. 


Reliable Service, Prices Right. 


JEWELERS HUB & DIE SERVICE CO. 


608 Nicollet Ave. 


of correct design, clean, sharp, 
hand cut by skilled experts of 
long experience. Presentation 
Je and Medals, Athletic 





B. M. Skogen, Mgr. Minneapolis, Minn. __ 
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